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National Association 
Of Insurance Agents 
In Midyear Meeting 





Nearly 1,000 Agents and Company 
Men at Oakland, Cal., to Par- 
ticipate in Programs 


NATIONAL DEFENSE TO FORE 


Executive Committee Considers 


Wide Range of Problems Now 
Facing Local Producers 








Oakland, Cal., April 22—Members of 
the National Association of Insurance 
Agents are holding their 1941 midyear 
convention here, with headquarters at 
the Hotel Oakland. Nearly 1,000 agents 
and company representatives are pres- 
ent, reflecting the large membership of 
the California Association and also the 
keen interest generally in a_ national 
convention, the first to be held on the 
Pacific Coast in a decade. The National 
Association last met in California in 193] 
when the annual meeting was staged at 
Los Angeles. 

Executive Committee Meets 

Although the convention 
not get under way until Monday, when 
the “Pattern for Production” forum was 
held under the direction of the Busi- 
ness Development Office, the 
executive committee met Friday, Satur- 


proper did 


national 


dav and Sunday, giving consideration to 
a wide variety of problems. Several 


recommendations from the executive 


committee to the convention proper are 
expected before adjournment on Thurs- 
day. 

Countersignature and agency license 
laws were discussed by the executive 
committee with numerous agents appear- 
ing and giving their views. Participat- 
ing policy plans, financed automobile 
business, the Hobbs bills in Congress to 
control operations of non-admitted car- 
ters and agents’ participation in the 
national defense program were also con- 
sidered thoroughly by the executive com- 
mittee. It is expected that the execu- 
tive committee will have to remain here 
Friday and possibly Saturday this week 
to deliberate on matters coming before 
the convention at the Wednesday and 
Thursday sessions. 

The committee on graduated company 
expenses and commissions met yesterday 
atternoon and there was also a_ joint 


(Continued on Page 17) 
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AN AUTO OWNER 


WAS PLEASED.... 








fo was more than pleased with the prompt loss 





 oimmentl damage to my car.” 


adjustment I received under my London & Lan- 
cashire Comprehensive Automobile policy. I had 
been carrying only fire and theft, when your 
agent recommended the Comprehensive form. 
You can bet I am grateful—for his advice spared 
me a big loss when the New England flood did 








Changing conditions call for up-to- 
date insurance forms. By close con- 
tact with the Home Office, London 
& Lancashire agents and brokers 


London & Lancashire 


SS 8 & & Ff 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LTD. « ORIENT 
INSURANCE COMPANY + LAW UNION & ROCK INSURANCE COM- 
PANY, LTD. «* SAFEGUARD INSURANCE COMPANY OF NEW YORK 
STANDARD MARINE INSURANCE COMPANY, LTD. (FIRE DEPARTMENT) 
| LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 










are constantly informed of all latest 
developments—modern policies to 
meet the ever-changing needs of 
their clients and prospects. 
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A Second Use 


“Last year,” an underwriter writes us, “when this life insurance 
estate was settled, the widow incidentally bought a new automobile 
and drove it down to the World’s Fair for a few days’ vacation. 


“In getting off a sightseeing bus she slipped and fell, resulting 
in a serious injury. She regained consciousness in a hospital, 
among perfect strangers. After several weeks there she recovered 
sufficiently to return home. Immediately she called me in for a 


conference. 


“What she wanted to tell me was that while she lay in the 
hospital she had started to worry about the future of her two 
boys,—their college education,—for as a nurse she was fully aware 
that for days there had been a question of whether or not she 


would pull through. 


“Only then did it dawn on her that life insurance, which had 
made it possible for her to drive a new car to the World’s Fair. 
could also make it possible for her two boys to go through college 
and become the kind of citizens that she and the father had 


always wanted them to be. 


“And that is why I was again called into conference with 


this family.” 


Some of the claim money was now used to pay premiums on 


new life insurance. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 









































D’Olier Gives 1940 
Prudential Record At 
Conference of Field 


Excellent Business Results Shown 
in Detailed Figures Given 
Field Force 


OVATION FOR PRESIDENT 
Assets $4,263,000,000 at New 


High; Payments Exceed $451,- 
000,000; Fewer Agents 








The business conference of field and 


home office representatives of the Pru- 
Monday, Tuesday 


and Wednesday of this week, 1,000 be- 


dential was held on 


ing present at the opening session which 
The con- 
ference concluded with the annual ban- 
quet of the field men at the Hotel Com- 
modore. 


was in Newark on Monday. 


Col. D’Olier was given an ovation ai 
Monday 
theme of his talk was 


Worid 


of nations on the continent of Europe, 


the opening conference on 
The 


that despite the 


morning. 


War, crashing 


and investigation of life insurance with 
much attendant publicity, representatives 
of the Prudential had had a most satis- 
factory year in 1940, and that the field 
men should be happy that they are in 
a position to continue meeting the in- 
surance needs of the public. “Our jok 
is to do the best we can in our daily 
work,” he said, “and to do our duty by 
the nation.” 

Col. D’Olier presented pages of facts 
and figures about the 1940 record of 
the Prudential, often giving figures 
comparing 1940 results with those of 
previous years. It was unusually frank 
information and the most detailed state- 
ment of a year’s record that the field 
men have yet had. 


1940 Production 


During 1940 the company’s new paid 
for business, including paid up add 
tional insurance, was $1,785,281,000. Com 
parable figures were $1,784,235,000 in 
1939 and $1,938,387,000 in 1938. Produc- 
tion figures for 1940 with percentages 





of the whole, follow: 











Per t 
e Pruden- 
tial’s total insurance in force amounted 
to $18,628,244,000, an crease of $539,- 
802,000 for the year. These am $ 
were divided as follows 
Pe 
I 1 An t 
3 38 
During the period 1920-1930 there was 
a uniform increase in Prudential insur- 
ance in force for all classes. The period 
(Continued on Page 6) 
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66 
here’s no such 


‘disease’ as [ndigestion” 


ONE OF THE MOST frequent Causes 
of unhappiness is chronic indiges- 
tion, or dyspepsia. 


Contrary to an all-too-common 
misconception, indigestion should 
not be considered, in itself, a disease. 
It is, more accurately, a result of some 
physical trouble or possibly disease. 


It is asymptom, an indication that 
something is wrong. That “some- 
thing” often may be readily corrected 
when your distress is caused by faulty 
diet... bad eating or drinking hab- 
its...lack of exercise ... excessive 
smoking... fatigue or excessive worry. 


Persistent indigestion, however, 
may be the result of a truly serious 
disease. For instance: 


Disease of the gall bladder... of 
the kidneys...of the heart... 
chronic appendicitis ... ulcer... 
cancer. 


In fact, the danger that cancer is 
at the bottom of persistent indiges- 
tion becomes an increasing possibility 
after one has reached the age of 45. 





Yet it is also true that most of the 
serious diseases which cause indiges- 
tion—cancer included—can be treated 
with good chances of success when 
recognized in time. 


& The worst way to try to correct in- 
digestion is to indulge in self-treat- 
ment. If it is caused by disease, self- 
dosing may be really dangerous—as 
in appendicitis, for instance. Your 
medicine closet is not a substitute for 
the doctor. 


Regardless of your age, your doc- 
tor should be consulted promptly 
when dyspeptic symptoms persist. 
To help him make a proper diagnosis 
and decide what treatment your case 
requires, he has at his disposal many 
modern, accurate methods of exam- 
ination and analysis. He may use the 
fluoroscope, the X-ray, or other tech- 
nical aids. 





> But, with all these aids... the big- 
gest help your doctor can get in set- 
ting you on the road to health is for 
you to see him in time! Then, if it 7s a 
disease ... the earlier the diagnosis, 
the better the chance of complete 


cure. 





COPYRIGHT 1941——-METROPOLITAN LIFE INSURANCE CO, 


Metropolitan Life 
Insurance Company 
(4 MUTUAL COMPANY) 


Frederick H. Ecker, ‘ 
CHAIRMAN OF THE BOARD 


Leroy A. Lincoln, iI 
PRESIDENT i, 
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An interesting 10-minute Technicolor movie on 
food and health—“PROOF OF THE PUDDING’ — 
has been produced by Metropolitan in co-operation 
with the United States Public Health Service. It is 
a contribution to national nutrition education. See 
it when it comes to your neighborhood. 

















The advertisement shown above is scheduled to ap- 
pear in the following magazines: Saturday Evening 
Post, May 31; Collier’s, May 31; Time Magazine, 


The total circulation cf all these magazines is more than 8,000,000. 


May 26; Atlantic Monthly, June; Harper’s Maga- 
zine, June; National Geographic Magazine, June. 
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CECIE 'C. FULTON, JR. 
Vice-President 


Ethelbert Ide Low, chairman of the 
board, Home Life, has announced a 
number of official changes effective May 
1. In making this announcement to 





J. FINLAY ALLEN 


Secretary 


held and home office organization, Mr. 

Ow said: 

“William S. Gaylord, vice-president and 
secretary, after approximately thirty- 
hine years of loyal and efficient service, 
will, under the company’s retirement 
plan, retires as of May 1. 

4 Cecil C. Fulton, Jr., now agency vice- 
President, becomes vice-president. The 
change in the investment situation in 
the last few years makes it necessary 
to have the same order of sales and sales 
management ability in that end of the 
usiness as we have in the insurance end 
of the business. Investments 











Announced 


are no desired results. 





WILLIAM P. WORTHINGTON 
Vice-President and Superintendent 
of Agencies 


longer merely selected and administered. 
The proper placing of our funds re- 
quires the most effective kind of sales 
effort. Mortgage correspondents must 
be found, appointed and_ supervised. 
Acquired real estate must be sold. All 


| Changes In Home Life of New 
By Chairman Low 





DR. JAMES H. HUMPHRIES 
Associate Medical Director 


this requires the direction of one of the 
ranking executives of the company. Be- 
cause of his conspicuous success as the 
head of the agency department and be- 
cause someone else is available to ac- 
tively head that department, Mr. Fulton 
has been assigned this important phase 


Illinois Sales Congress at Chicago 
By George Applegren, Chicago 


Drawing one of the largest crowds 
ever to attend the event, the Illinois 
Sales Congress held in Chicago last week 
also had on its program several promi- 
nent persons and star producers. 

Welcome to downstate visitors was 
made by William M. Houze, president 


of the Chicago association. Retiring 
president Francis P. Beiriger of the 
Illinois association introduced the new 


panel of officers who had been elected 
at the annual state meeting on Friday. 
James H. Brennan, Fidelity Mutual Life, 
and L. Mortimer Buckley, CLU, New 
England Mutual Life, co-chairmen, pre- 
sided at the morning and afternoon ses- 
sions. 

Speaking in the morning, Harry T. 
Wright, president of the National Asso- 
ciation of Life Underwriters, described 
life insurance as a great democracy. In 
his talk he urged that steps should be 
taken to eliminate the unfit agents from 
the business. The “unfit” agents, he ex- 
plained, referred to those who do not 
know the principals of what life insur- 
ance stands for and does not necessarily 
refer to those whose yearly sales are in 
the lower brackets. 

Producers Tell Methods 

The five personal producers who were 
selected after an elimination of several 
score of agents was one of the fea- 
tures of the day. Each described in five 
minutes the methods used in securing 
The five and their sub- 


jects were Abe M. Bloom, Sax agency 
of the Metropolitan Life, who talked on 
“My Pre-Approach”; John F. Bowman, 
Jr., Broaddus agency, Guardian Life, on 
“My Programming Approach”; Rose B. 
Fuller, Hughes agency, Massachusetts 
Mutual Life, on “Are You a Realist?”, 
Don Nash, Brennan agency, Fidelity 
Mutual Life, on “It’s Easy to Raise 
Your Sights,” and Charles L. Thayer, 
Hobbs agency, Equitable Life of New 
York, on “Key-Man Insurance in 1941.” 

Announcement was made at the after- 
noon session that a vote of the com- 
mittee had judged the talk by Mr. Nash 
as best of the five. 

In the humorous vein, Dewey R 
Mason, general agent at Syracuse, N. 
Y., for the Aetna Life, closed the morn- 
ing session with a talk on “Let’s De- 
cide,” in which he urged on his listeners 
to make certain that their friends know 
they are in the insurance business and 
that their purpose is to sell life insur- 
ance. Throughout his talk, Mr. Mason 
told of instances in his own experience 
where personal friends have sought his 
advice and then bought life insurance 
from others. 

Opening the afternoon session, John 
T. Witherspoon, general agent for the 
John Hancock Mutual Life at Nashville, 
Tenn., captured his audience with a talk 
on “What Makes Them Buy.” This, Mr. 
Witherspoon said, is a question of mo- 

(Continued on Page 6) 








OWEN C. LINCOLN 
Associate Actuary 


of our work. He will appoint and have 
general supervision of mortgage corre- 
spondents and general supervision of the 
sale of real estate. While this will be 
his primary duty, he will continue ac- 
tivity in agency recruiting and negotia- 
tions. George N. Emory continues his 
general direction of the selection and 
administrative phases of the investment 
situation; W. T. Thomson continues as 
the active administrative head of the 
mortgage department; and James T. 
Rogers and Joseph F. Pfohl continue 
their duties in the handling and actual 
selling of real estate. 


“William P. Worthington, superinten- 
dent of agencies, becomes vice-president 
and superintendent of agencies. You 
are all familiar with the splendid effec- 
tiveness of Mr. Worthington and this 
change in his title is a recognition of 
the broader duties which he now 
assumes. 

“J. Finlay Allen, assistant secretary, 
becomes secretary, this post being made 
vacant by Mr. Gaylord’s retirement. Mr. 
Allen has amply demonstrated his ability 
to carry forward the functions of secre- 
tary and, in addition, will continue his 
direction of the administrative activities 
which have been under his supervision 

“Owen C. Lincoln, assistant actuary, 
becomes associate actuary. This is a 
recognition of the responsibilities which 
Mr. Lincoln has already assumed and 
which has enabled Mr. Cameron to de- 
vote more of his time to the broader 
phases of the business. T. A. Stem- 
mermann also continues as associate 
actuary, although he is on temporary 
leave of absence because of illness. He 
will resume his duties as associate ac- 
tuary upon his recovery and return. 

“Dr. James H. Humphries, assistant 
medical director, becomes associate med- 
ical director. Dr. Humphries has, in 
association with Dr. Woodford, played 
an increasingly important part in medi- 
cal selection and the administration oi 
the medical department. This advance- 
ment is a recognition of this fact.” 
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British Pru Makes One 
Bond Buy of £20,000,000 


TOPS ANY LIFE CO. PURCHASE 





Company Now Issuing Only Participat- 
ing Ordinary Contracts; Special Con- 
tracts to Aid Government Securities 





In his annual report Sir Edgar Horne, 
chairman of the Prudential Assurance 
of London, said that the paramount 
financial need in England at the present 
time is for savings in order to provide 
funds for war purposes and to restrict 
expenditure on non-essential articles. 
Thus, the great need for life insurance 
continues. The company has devised 
means by which the two necessities 
(more funds and restricted expenditures 
for one-essential) may be combined so 
as to encourage people to save regularly 
out of income and thus to assist the 
war efforts without relinquishing the 
benefits afforded by life insurance. 

“To this end,” he said, “special poli- 
cies have been made available under 
which benefits are provided for in War 
Loan, National War bonds or Savings 
Bonds and the response to these has 
given evidence of their popularity. 

“Last August we decided as a matter 
of policy, with the exception of Group 
Life and Pensions and Annuity business, 
only to issue in this country policies 
entitled to participate in distribution of 
profits.” 

Company’s Investments 

Discussing the investment situation 
Sir Edgar Horne said 

“Most of you are aware of the very 
large sums we have placed at the dis- 
posal of the Government, by a contribu- 
tion of more than £5,000,000 to the first 
3% War Loan in March and, secondly, 
by applying for £20,000,000 of 2%% 
National War Bonds in July. This lat- 
ter is probably the largest investment 
for a term of years ever made by a sin- 
ele institution in one amount, and was 
only possible by reason of the fact that 
for some considerable time prior to 
September, 1939, we had been convinced 
of the necessity of placing the company 
in as liquid a position as possible. 

“The above amounts do not, however, 
by any means exhaust the efforts we 
have made in the National cause, as 
we have continued to support both the 
214% War Bonds and the new 3% Sav- 
ings Bonds in connection with the vari- 
ous ‘War Weapon Weeks’ held all over 
the country. Up to date we have par- 
ticipated in the efforts of well over 200 
towns and districts, which has resulted 
in several more millions of pounds flow- 
ing into the exchequer. Naturally, the 
rate of interest yielded by such loans 
is far below that which we have been 
accustomed to get on our new money 
in the past, but this feature is unavoid- 
able at a time like the present. The 
increase in the rate of income tax also 
bears heavily on our net interest yield, 
but some measure of relief was pro- 
vided in the last budget on that part 
of the taxable income which is for the 
benefit of life assurance policyholders. 

“The geographical analysis of our in- 
vestments is as follows: 


eee De Ore eee 83.96% 
Dominion, Indian and Colonial....... 9.72% 
PE” Gh.c Gs chee eietbareeut eee res 6.32% 


“In respect of stock exchange securi- 
ties only, the distribution between the 
various classes is: 


Government and Municipal........... 51.96% 
Debentures and Bonds............... 19.95% 
Guaranteed and Preference Stocks.... 11.88% 


Cty DUCES oes occ i covesven een 16.21% 

“The company’s assets are now £365,- 
000,000 and income last year exceeded 
£56,000,000.”" 





IN N. Y. FOR CHICAGO PAPER 


Carl Pearson, for the past two years 
assistant to A. L. Kirkpatrick, insurance 
editor of the Chicago Journal of Com- 
merce, has been transferred to New 
York City where he will represent that 
paper. He succeeds Edward Beckman, 
who resigned recently to become asso- 
ciated with the J. Walter Thompson 
Advertising Agency. 


Schoeffel Agency Sup’t 
Of Oregon Mutual Life 


Executive Vice-President W. C. Schup- 
pel of the Oregon Mutual Life an- 
nounces the election of George W. 
Schoeffel as superintendent of agencies 
of the company. 

Mr. Schoeffel has been branch man- 
ager for the company at Portland for 
seven years. He is a past president of 
the Life Managers Association of Ore- 
gon, the Life Underwriters Association 
of Portland, and has served as head of 
the Oregon chapter of CLU. He is ac- 
tive in civic affairs, was for three years 
treasurer of the University Club and is 
prominent in the Portland Chamber of 
Commerce. At present he is first vice- 
president of the Portland Rose Festival 
Association. 





WASHINGTON JOINT CONGRESS 





SEC Official to Address Baltimore and 
Washington Gathering of 
Life Men 

The annual joint congress of the Bal- 
timore and Washington Life Underwrit- 
ers Associations will be held at the 
Wardman Park Hotel, Washington, 
May 16. 

This year’s congress is designed to 
advise the average underwriter through 
a one-day course how to take advantage 
of the business possibilities in the Bal- 
timore and Washington territory during 
the coming year. It will be particularly 
designed for the man who writes from 
$75,000 up. 

3aldwin D. Bane, of the Securities 
and Exchange Commission, will speak at 
the luncheon and the final program fea- 
ture will be an address by Carroll C. 
Day on “The Sales Track.” Various 
subjects will be considered at the busi- 
ness sessions, which will be made up of 
talks on “The Job of the Agent,” “Pros- 
pecting for Profit,’ “The Sales Process,” 
“The Hub of the Wheel,” “Stepping Un 
Your E. I.” and “Essential Ingredients.” 
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Medical Directors’ Club 
Elects J. Rozier Biggs 


MEETS IN ACACIA BUILDING 
Veteran Affairs ” udestalenenee Hines, 
Drs. Sexton and Copeland, 
Appear on Program 





Dr. J. Rozier Biggs, medical director, 
American Standard Life, was elected 
president of the Middle Atlantic Med- 
ical Directors’ Club at its fifth anni- 
versarvy meeting held at the home office 
of the Acacia Mutual Life, Washington, 
D. C., this month. 

Dr. J. M. H. Rowland, medical direc- 





DR. J. ROZIER BIGGS 
tor, Baltimore Life, was elected vice- 
president, and Drs. M. Theodore Boss, 
Home Friendly Insurance Co. of Mary- 
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land, secretary and treasurer. Dr, Wel- 
don A. Price, assistant medical director 
Acacia Mutual Life, and Dr. D. §, Gay’ 
ner, medical director, Shenandoah Life 
were elected members of the executive 
committee. 

The proceedings were arranged by Dr 
J. R. B. Hutchinson, medical director 
Acacia Mutual, chairman of the pro. 
gram committee, and F, J. Halliday, as. 
sistant actuary of the Acacia, chairman 
of the arrangements committee. 


Honorary Guests Attend 


Attended by honorary guests General 
Frank T, Hines, Administrator of Vet. 
erans’ Affairs, and William Montgom- 
ery, president of Acacia, the business 
sessions included the presentation of pa- 
pers by Dr. Roy Lyman Sexton, prom- 
inent Washington internist on gastro. 
intestinal diseases, and by Dr. J. Murray 
Copeland of Baltimore on benign tumors, 
Formal discussions of these topics fol- 
lowed by Dr. Eduard Novak, medical 
director, Eureka-Maryland Life, and Dr. 
George McLean, medical director, Sun 
Life of America. 

A review and discussion of clinical 
cases was conducted by Dr. W. A. Price. 
Dr. Ennion S. Williams, medical director, 
Life Insurance Co. of Virginia, presided 
as club president. General Hines spoke 
on the program of the bureau. 





Lundgren Supt. of Staff 


Insurance; Kranz Advanced 


Vice-President William J. Graham of 
the Equitable Society announces the ap- 
pointment of Clifford L. Lundgren as 
superintendent of staff insurance, suc- 
ceeding Henry C. Kranz, who will be 
connected with the Group department 
as assistant manager. 

Mr. Lundgren entered the Equitable 
through the Dunsmore Agency in 1938, 
having previously been with the Chase 
National Bank as assistant personnel di- 
rector. He was for several years assis- 
tant manager of the Dunsmore Agency 
and a leader in personal production. He 
is a CLU and, in 1939, joined the staff 
of Second Vice-President Bushnell, hav- 
ing been engaged in sales promotion 
work since that time. 

Charles J. Ward continues as assistant 
superintendent of staff insurance. 





Fidelity Mutual Names New 
Charleston General Agent 


Franklin Pauley, well-known in Charles- 
ton, S. C., financial and insurance circles, 
has been appointed manager for Charles- 
ton and surrounding counties for the 
Fidelity Mutual, effective April 15. His 
office will be in the Chamber of Com- 
merce Building. 

Since 1934 and until recently Mr. 
Pauley was secretary and treasurer of 
the Equity Savings and Loan Co. Dur- 
ing this period his interest in life in- 
surance selling was aroused and he 
formed a connection in this field with 
the Guardian Life. In 1939 he became 
general agent for the Atlantic Life and 
has held that post until his recent ap- 
pointment as manager for the Fidelity 
Mutual. 





Clifton Richmond Manager 


William E. Clifton, new manager at 
Richmond, Va., for the Jefferson Stand- 
ard Life, succeeds Frank H. Bell, who 
resigned to become assistant agency 
manager for the Shenandoah Life of 
Roanoke. Mr. Clifton was transferred 
from Tampa, Fla., where he was mana- 
ger for the Jefferson Standard. Cliff 
Baxter has been transferred from the 
Miami office to succeed him at Tampa. 
Mr. Clifton’s office in Richmond is in 
the Central National Bank Building. 





HEADS DISTRICT CLU’S 
J. Alan Maphis, Equitable Life Assur- 


Life Underwriters, at the annual meet 
ing last week. 


ance Society, was elected president 4 
District of Columbia Chapter, Chartere’ 
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Mutual Benefit Names 
Flint General Agent 


H. BRUCE PALMER APPOINTED 





Has Been Production Manager for 
Indianapolis Agency; Active in 


C. of C. Work 





H. Bruce Paliner has been appointed 
general agent at Flint, Michigan, for 
Mutual Benefit Life Insurance Com- 

succeeding the late Robert A. 
The announcement was made 
a regional convention of Mu- 


the 

pany, 
Duncan. 
public at 





H. BRUCE PALMER 


tual Benefit representatives at the Book- 
Cadillac Hotel in Detroit, April 16-18. 

Mr. Palmer has been associated with 
the Mutual Benefit since 1931 and has 
represented it in Detroit, Los Angeles 
and Ann Arbor, Michigan. In February, 
1941, he was made production manager 
for the Indianapolis agency, the position 
he resigned to accept the Flint general 
agency. 

At the last convention of the United 
States Junior Chamber of Commerce he 
was named national vice-president and 
has been active in the work of the 
Chamber for many years. In Michigan 
where he has spent most of his busi- 
ness life he has made a splendid record 
both as consistent producer of high- 
grade business and in supervisory and 
management work. He has taken a 
leading part in civic and community 
work and has been active in the affairs 
of the University of Michigan and Theta 
Chi alumni associations. 

Born at Imlay City, Mich. he is a 
graduate of Culver Military Academy 
and University of Michigan. 





N.Y.C. Association to Hear 
Holgar Johnson on May 15 


The next meeting of the Life Under- 
writers Association of New York City 
will be held May 15 when Holgar J. 
Johnson, president of the Institute of 
Life Insurance, will be the speaker. 

At the April luncheon-meeting held 
Friday of last week, proposals for 
changes in the association’s constitution 
and by-laws were to be considered but 
were held over until the next meeting. 
At the head table were seated most of 
the chairmen of the Association’s com- 
mittees and each was presented to the 
gathering by President Lloyd Patterson 
with a few words of commendation for 
the work of each in carrying forward 
the organization’s activities. 

Speaker at the meeting was Paul 
Speicher managing editor of Insurance 
R. & R. Service who discussed “Life 
Insurance In Today’s Changing World.” 





R. _B. Coolidge, superintendent of 
agencies for the Aetna Life, spoke be- 
lore the Pittsburgh Supervisors Club 
this week, 


























ust ~ = Old Y 5 


But there the similarity between 
these elderly gentlemen ends. 


One of them is utterly dependent upon 
his children, who respond as a mat- 
ter of duty, although sometimes it 
means doing without things they 
themselves need. 


The other has grown old gracefully. He 
pays his own way, because he has 
his own income and is beholden to 
no man. 


Life insurance was available to 
both these men years ago but 
only one used it to build a com- 
petency for his old age. His in- 
surance agent insisted upon it. 
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Talk of Beatrice Jones 
AsN. Y. Ass’n President 


COMMITTEE MEETS NEXT WEEK 





Equitable Society Unit Manager Is One 
of Best Known Insurance 
Women of City 





A movement to nominate Beatrice 
Jones for president of the Life Under- 
writers Association of New York City, 
Inc., at meeting of its nominating com- 
mittee next Tuesday is gaining consider- 
able momentum. Miss Jones is one of 
best known unit managers of the city; 
is with A. V. Ott agency of Equitable 
Life Assurance Society; and at present 
is vice-president of the association. She 
is one of the ablest of the city’s presid- 
ing officers at meetings, and has been 
active in Women’s Quarter Million Dol- 
lar Round Table and at women’s ses- 
sions of National Association of Life 
Underwriters. 


Nominating Committee Named 


The Association announced this week 
the personnel of its nominating commit- 
tee. This committee will propose a slate 
of president, administrative vice-presi- 
dent, public relations vice-president, edu- 
cational vice-president and treasurer to 
serve for one year beginning July 1 and 
seven members of the board of directors 
to serve for three years. 

Under the Association’s by-laws, the 
committee is made up of the three most 
immediate past presidents, three agents 
elected by the agency committee and 
three selected by the president. 

The immediate past presidents are 
Benjamin Alk, CLU, Penn Mutual Life; 
Louis A. Cerf, Jr., general agent, State 
Mutual; and Arthur V. Youngman, 
general agent, Mutual Benefit. 

The three agents selected by the 
agency committee are Henry Kohn, 
Ford Agency of Equitable Society; Wil- 
liam J. W. Merritt, Bragg Agency of 
Guardian Life; and Pasquale A. Quarto, 
Gardiner Agency of John Hancock. 

Those selected by President Lloyd 
Patterson are Gilbert V. Austin, CLU, 
general agent, Aetna Life; Patrick A. 
Collins, manager, Metropolitan Life; and 
Wheeler H. King, CLU, supervisor 
Allen and Schmidt Agency of New Eng- 
land Mutual Life. 

This committee of nine will meet April 
29 and will report their selections to the 
May 15 luncheon of the Association. 
The annual meeting and election will be 
held June 12. 





Mrs. Joseph Chairman 
Women’s Round Table 


Lillian L. Joseph, one of the leading 
women insurance agents of New York, 
has been made chairman of the Women’s 
Quarter Million Dollar Round Table, of 
which she is a life member, and suc- 
ceeds in that post Edna G. Duschnes of 
the Massachusetts Mutual, New York, 
who recently resigned. 

Mrs. Joseph has been with the Home 
Life ten years and is associated with the 
agency of her husband, A. G. Joseph, at 
225 West Thirty- fourth Street. For a 
number of consecutive years she has 
been a member of the President’s Club 
of that company, as well as leader of her 
agency. She was guest of honor at 
luncheons given by President James A. 
Fulton in April, 1938, and on her tenth 
anniversary in February of this year. 
Mrs. Joseph was chairman of the pub- 
lic relations committee of the League of 
Life Insurance Women and was one of 
the guest erent on the panel of in- 
vestments and life insurance at the Phil- 
adelphia convention of the National As- 
sociation of Life Underwriters last year. 
Most of her policyholders are women 
business executives. 


The Mutual Life of New York has 
merged its publication, “Applied Sales- 
manship,” with the agency paper, 
“Points,” which will be issued as one 
paper hereafter. 
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Illinois State Officers 





Ellington Photo 


ALAN E. McKEOUGH 


Alan E. McKeough, branch manager 
at Chicago for the Occidental Life In- 
surance Co., of Los Angeles, was elected 
president of the Illinois Association of 
Life Underwriters at its annual meeting 
April 18. Mr. McKeough, who served 
last year as first vice-president, succeeds 
Francis P. Bieringer, of Rockford, gen- 
eral agent for the Connecticut Mutual 
Life Insurance Co. 

Others officers elected were first vice- 
president, Frederick T. Schnell, Peoria; 
second vice-president, William B. Buck- 
ley, Harrisburg; secretary-treasurer, T. 
A. Lauer, Joliet. 





Chicago Congress 


(Continued from Page 3) 


tivation, and he related numerous ex- 
periences where men of his acquaintance 
have established insurance estates so 
their children might have the things they 
want them to have. 

Director Jones Heard 


Insurance Director Paul F. Jones 
pledged that conduct of the department 
will be such during his administration 
that it will give no solace to advocates 
of Federal control over insurance. He 
asked cooperation of the life agents 
throughout the state to this end. Mr. 
Jones related that policyholders in 
Illinois pay more than $460,000,000 an- 
nually in premiums, and 60% of this is 
paid in insurance premiums. 

At a luncheon in the Chicago associa- 
tion offices, Mr. Jones and his two chief 
assistants, Nellis P. Parkinson, assistant 
director, and Arthur G. Smith, chief 
deputy in charge of the Chicago office, 
met with officers of the Chicago and 
state associations. The luncheon was “so 
everyone could get to know everyone 
else.” 

Claris Adams, president of the Ohio 
State Life, talking on “The Contribu- 
tion of Life Insurance,” discussed Mono- 
graph 28 which was prepared by Gerhard 
Gesell and Ernest Howe of the SEC 
prior to release of the commission’s 
final report on the life insurance in- 
vestigation. He declared that the bene- 
fits that life companies have distributed 
refute all claims that their bigness is 
endangering the security of individual 
policyholders. 

At the general agents’ and managers’ 
meeting on Friday afternoon, the pro- 
gram was one of the most outstanding 
ever presented before the state body. 
Chairman of the meeting was John D. 
Moynahan, chairman of the general 
agents’ and managers’ division of the 
Chicago association. 

Speakers during the afternoon were 
Ralph M. Hoyer, general agent at 
Columbus, O., for the John Hancock 
Mutual Life, who talked on “Recruiting 
Quality Men,” Frank T. McNally, gen- 


Snapped At Illinois Sales Congress 





Above: Francis P. Bieriger, retiring president; A. E. McKeough, incoming presi- 
dent, Illinois State Association of Life Underwriters. 


Below: Group of Illinois Insurance Department officials at Sales Congress. 


Left 


to right: Arthur G. Smith, Chief Deputy; Ferre C. Watkins, attorney for Liquidator 
of the Department; Paul Jones, Director; Nellis P. Parkinson, Assistant Director. 





eral agent at Minneapolis for the Mas- 
sachusetts Mutual Life, whose subject 
was “The Insurance Man—A Business 
Man,” and E. B. Thurman, general agent 


at Chicago for the New England Mutual 
Life, who discussed “Motivation” from 
the standpoint of the general agent and 
manager. 
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1930-1935 showed an increase at a te. 
duced rate for all classes except Week| 
Premium insurance, which showed : 
slight decrease. This decrease was more 
than offset, however, by the increase in 
Intermediate insurance. During the past 
five years the rate of increase has ac- 
celerated for all classes except Weekly 
Premium insurance, which again shows 
a slight decrease offset by the increase 
in Intermediate insurance. The most 
rapid increase during the past five years 
has been in Ordinary insurance in force 
in the Industrial agencies. “This is prob. 
ably due in large part to the introduc- 
tion of Monthly Debit Ordinary insur. 
ance in 1936,” said Col. D’Olier. 

The Prudential at the end of 194 
had in force 27,000,000 premium paying 
policies. With their average face value 
they were divided as follows: 

No. Aver, Face 

Class in Force Value 
Weekly Premium ......... 19,759,634 $267 
Intermediate 

(Inc. Monthly Ind.).... 3,345,184 504 
Group (1,304,442 lives)... 2,806 

In 1940 the Prudential produced new 
paid-for insurance (excluding Group and 
paid-up additional insurance) of 24% of 
the total new insurance written by com- 
panies .reporting to Association of Life 
Insurance Presidents. Of insurance in 
force of companies reporting to Asso- 
ciation of Life Insurance Presidents for 
1940 ($117,500,000,000) the Prudential had 
$18,626,000,000, or 15.9%. 


Number of Agents Decreases 


At the end of last year the Prudential 
had 451 Superintendents, 2,981 assistant 
superintendents and 18,746 agents in its 
Industrial agencies. In 1937 the Indus- 
trial agencies had 19,614 agents. 

In the Ordinary agencies the number 
of agencies was 69 and of special agents 
under contract, 1,236. In 1937 there 
were 1,692 special agents under contract. 

The Weekly Premium debit at end 
of 1940 was $4,385,106 and Monthly Pre- 
mium debit was $8,283,476. At the end 
of 1936 the Weekly Premium debit was 
$4,529,218 and Monthly Premium debit 
was $6,030,735. 


Payments to Policyholders and 
Beneficiaries 


During the year cash payments to pol- 
icvholders and beneficiaries amounted to 
$451,532,000. The payments to _policy- 
holders, amounting to $307,420,000, in- 
clude matured endowments, cash sur- 
renders, dividends, disability claims and 
annuities. The payments of $144,112,000 
to beneficiaries include death claims and 
accidental death benefits. Similar pay- 
ments made by the company during the 
period 1936-1940 were as follows: 


To To 
Year Policyholders Beneficiaries Total 
1940 $307,420,000 $144,112,000 $451,532,000 
1939 304,097,000 137,790,000 441,887,000 
1938 303,364,000 135,097,000 438,461,000 
1937 272,684,000 138,026,000 410,710,000 
1936 264,564,000 132,756,000 397,320,000 


In 1940 the company paid 294,552 
death claims which were divided between 
Weekly Premium, Intermediate and Or- 
dinary policies as follows: 


Number Amount 
Weekly Premium ........ 234,333 $ 56,916,000 
Intermediate 
(Incl. Monthly Ind.)... 22,275 14,428,000 
Ordinary (Incl. Group 
and Casualty) ........ 37,944 72,768,000 


"294,552 $144,112,000 
In addition 48,964 disability claims 
were paid as follows: 


Number Amount 

Weekly Premium ........ 7,473 $ 1,940,000 
Intermediate 

(Incl. Monthly Ind.)... 3,916 1,246,000 

Ordinary (Incl. Group)... 5,997 _ 11,435,000 

COMED ess ccd vodre eee. 31,578 1,867,000 


—— ee —— 
48,964 $16,488,000 


In 1940 the company paid $52,243,000 
with respect to Matured Endowment 
and Annuities. 

Payments under surrendered policies 


(Continued on Page 7) 
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Cost of Industrial Is 
Defended by Val Howell 


TALKS AT NEWARK CONFERENCE 





d R. H. Bradley, John W. Sted- 
i — George H. Chace and H. B. 
Sutphen Also Address Meeting 





Following the annual address of Presi- 
dent Franklin D’Olier at the business 
conference of the Prudential this week 
in Newark these executives made short 
addresses: Charles B. Bradley, general 
counsel; and Vice-Presidents John W. 
Stedman, Robert H. Bradley, Valentine 
Howell, George H. Chace and Henry B. 
Sutphen. 

"hee President Valentine Howell, the 
company’s chief actuary, made a vigor- 
ous defense of Industrial insurance. By 
comparison he proved that its cost 1s 
only slightly in excess of Ordinary and 
declared this is justified by the service 
entailed in premium collections and the 
higher mortality in this classification. 
He described the increasing liberality of 
the Industrial contracts since 1907, de- 
scribing step by step what these addi- 
tional benefits or provisions have been. 
He also told of the improvement in the 
termination record and denied loosely- 
flung charges of high pressure sales- 
manship which have been made in quar- 
ters antagonistic to Industrial life in- 
surance, 

C. B., R. H. Bradley and H. B. 
Sutphen Make Brief Talks 

Charles B. Bradley recited a number 
of problems with which the law depart- 
ment has to deal and asked for the co- 
operation and advice of the field force. 
Vice-President Chace discussed the ad- 
vertising program being followed by the 
Prudential while Vice-President Sted- 
man devoted himself to comments on 
Prudential investments. 

Robert H. Bradley, who is the execu- 
tive in charge of the fiscal activities of 
the company, complimented the person- 
nel of both the home office and field for 
their personal interest and friendly co- 
operation in the activities of the Pru- 
dential. He called attention to the 
necessity for keeping pace with general 
progress and the necessity for being 
willing to accept friendly and construc- 
tive criticism as well as to give it. 

“The saddest man I know,” he con- 
cluded, “is the fellow who thinks he 
can do business today the way we did 
it twenty-five years ago, or the way we 
will do it twenty-five years hence, or 
tomorrow, or next week.” 

Final speaker of the morning session 
was Vice-President Sutphen, who com- 
plimented the delegates on their record 
of last year and announced that they 
were maintaining during 1941 the suc- 
cesses of a year ago. 

On Wednesday there were division 
meetings for superintendents at the 
Hotel Commodore, New York, while the 
Ordinary managers attended interviews 
and conferences by arrangement. 





Prudential Meeting 


(Continued from Page 6) 
during each of the past five years were 
as follows: 
Payment under 


Year Surrendered Policies 

1940 AGS Was e:w-scbraverec aro aime Bere $147,505,000 

1939 FECES 0 0.4'0 6b eb ieice ba eeete 154,021,000 

1938 POR oG skin wisid Wb eap ale. acececee 165,840,000 

1937 REN TO CT a ee 137,162,000 

Lt en EES, eee iB SS 144,498,000 
Conservation 


_ The Prudential last year had one of 
its finest conservation records. Lapse 
rates for the company computed as a 
Percentage of the premium-paying poli- 
cles in force at the beginning of the 


Weekly gn) re eres 8.9% 
Intermediate (Incl. Monthly Ind.)...... 5.2% 
REE. enn a ree se aoe 3.7% 
The new business lapse rate for new 
usiness issued through Industrial 
agencies in 1940 was this: 
Weekly ue Ra ae ere 11% 
ntermediate (Incl. Monthly Ind.)....... 9% 
Regular COU 5. hu scnniieseeusewdss 7% 
— ROME arr REG ae CROKE GD Ga uah cee 13% 








| + Ten. Field Veterans 





Edward N. Van Vliet, 

manager Newark, N.J., Ordinary agency 

of Prudential, 38 years with Company; 

Samuel Saperstein, superintendent, Union 
City, N. J., 48 years’ service. 


Left to right: 





The following table gives the percent- 
age of new business issued through the 
Industrial agencies remaining in force 
after periods of one year and two years: 
Weekly Premium: 

ON NOME < 6ccccccaveddsewsacudvens 73% 
Two Years 


Mi SE. ciadennodierechenatenban s 84% 
BORO ka cencccemecnccncdectas 77% 
M. D. C 
 ROMNEE a ek hials cdc D Raa wa seco dees 76% 
Regular Ordinary: 
SE aw idadecdcandanasameseann 79% 


Dividends, Interest Rate, Mortality 
Dividends declared in 1940 amounted 
to $84,246,000. Interest rates continued 





Position of Mortgage Loan Account 
on a Dollar Basis: 

December 

31, 1940 

In good standing with no delinquency 

of interest exceeding one month..... 

With interest delinquent one month or 

DG wctexucssdeceercevenansceuseua 2.8% 

In foreclosure 0 
Properties Owned: 

December 31, 1940 


Number Amount 


City propertie® .ccésvcss 14,088 $128,997,000 
Farm properties ....... 7,092 53,132,000 
21,180 $182,129,000 


Net Approvals of Sales of Foreclosed 
Properties: 


Sales 
Year Parcels Amount 
Bs 4 ekveddtacnwetewes 3,795 $29,874,000 
Revatiedkshe pemeseene ad 3,321 28,166,000 
FO x bbe eaarcene en nese 3,516 32,119,000 
GPs wasewacdscadainme we 5,543 47,062,000 
ISGUS davcvnewecenaeeucins 5,982 46,158,000 


In considering the “Properties Owned” 
and “Net Approvals of Sales of Fore- 
closed Properties” it should be borne in 
mind that during the depression the 
company acquired approximately 51,000 
properties at a cost of about $450,000,- 
000. It has disposed of 34,000 of those 
properties at prices aggregating $262,- 
000,000. In the latter part of 1939 and 
during all of 1940 emphasis was placed 
on the sale of single-family dwellings 
(which are expensive for the company 
to operate and are poor earners) and 
other less desirable properties. This ex- 
plains in large measure why no amount 
was available, in 1940, to apply against 
rehabilitation expenses and operating 
losses previously incurred. 

Classification of Admitted Assets 

The following table shows classifica- 
tion of admitted assets: 


1940 % 
Mortgage loan on 
TONE CRUE ctaicdvewckes $1,063,931,000 25.0 
Bonds and Stocks: 
U. S. Government bonds.. $1,016,997,000 23.0 
Canadian Government 


bonds 31,652,000 » 


to decline. A net rate of 3.39% was 
earned in 1940 by the company on its 
investments. The comparable rate was 
3.57% in 1939 and 4.99% in 1930. On 
a dollar basis this means that net in- 
terest earnings were about $663,700,000 
less in 1940 than they would have been 
at the 1930 rates. 

The death rates per thousand by class 
of insurance was as follows for 1940: 


WORE PCIE ciecis ce cecwincadasane 8.01% 
Intermediate (Incl. Monthly Ind.)..... 6.95 % 
RUNMENO@ Coos Wels wbcevacereweeeekwads 7.32% 

Taxes in 1940 continued to increase 


and amounted to $23,200,000. Taxes paid 
by the company during 1940 follows: 

Insurance taxes, fees, etc., $13,069,000; 
real estate, $6,597,000; Social Security 
and state unemployment, $3,534,000. 


Assets 


During the year admitted assets in- 
creased $242,000,000, bringing the total 
to $4,263,000,000. At the end of the year 
United States Government bonds, to- 
gether with cash, accounted for 26.1% of 
the company’s total assets as against 
25.1% at the end of 1939, 16.6% at the 
end of 1935, and 2.5% at the end of 
1930. The continued increase in invest- 
ments in the obligations of the Federal 
government has been due to the small 
demand in recent years for new capital 
by seasoned industrial enterprises. These 
Government bonds are excellent invest- 
ments but yield low interest returns. 

At the end of 1940 more than one-half 
of the company’s admitted assets con- 
sisted of bonds and stocks of which only 


21%4% was represented by securities 
which were not in good standing or 


were considered to be not amply se- 
cured and which were carried at market 
values, 

The following table gives the position 
of the company’s mortgage loan and 
foreclosed property account at the end 
of the year. 

Statement of Mortgage Loans in Force 
(including Auxiliary Account) : 

December 31, 1940 





Number Amount 
a ee 118,017. $ 880,722,000 
Parw Lege occas cauce 36,773 183,209,000 
154,790  $1,063,931,000 
Income 


The Prudential’s income for 1940 was 
$813,751,800 as contrasted with the com- 
pany’s $786,301,946 income of 1939. In 
1939 $678,600,000 of the income was from 
insurance premiums and considerations 
for annuities, and $135,151,160 was from 
investments, after deducting investment 
taxes and expenses. It had an increase 
in the margin for the protection of poli- 
cvholders of $13,271,860. 





Rehabilitation 


Amounts Expenses and 
Previously Operating 
Excess Over Charged Off Losses 
Book Value Recovered Recovered 
$4,143,000 sl eee 
3,849,000 3,672,000 $ 177,000 
4,357,000 3,041,000 585,000 
7,462,000 3,844,000 1,805,000 
6,132,000 2,219,000 2,522,000 


State, Prov., County and 
Municipal bonds 
Railroad bonds .......... 
Public Utility bonds...... 
Industrial and Miscellane- 
eee ae 
Railroad, Public Util. and 
Miscellaneous stocks ... 


247,906,000 5.8 
342,572,000 8.0 
439,992,000 10.3 


279,082,000 6.5 


76,032,000 1.8 


$2,434,233,000 57.0 


Total bonds and stocks.... 








Loans on policies and 
premium liens 
Real Estate: 
Foreclosed properties .... 
Other real estate.......60- 
Cash in banks and office.... 
Interests, rents, etc., due 
and accrued 
Deferred and unreported 
| ee ee rrr 


335,780,000 7.9 


22,122,000 


182,129,000 4.3 
92,718,000 2.2 


45,889,000 1.1 


87,153,000 2.0 


ONE ok ices cde ones $4,263,955,000 100.0 





In 1932 percentage of mortgage loans 
on real estate to assets was 40.2%; U.S. 
Government bonds, 40.2%; other bonds 
and stocks, 39.4%; loans on _ policies, 
94%. In real estate, foreclosed proper- 
ties were 2.4% of admitted assets. 


Surplus of the company (including 





Col. D’Olier Praises War 
Spirit Seen in England 
TELLS FIELD MEN OF HIS TRIP 





British Mastering Nazi Secrets of War; 
Audience Stirred by Account of 
Guildhall Visit 





So many requests were made of Presi- 
dent Franklin D’Olier that he tell the 
Prudential field conference of high spots 
of his recent visit to England as a mem- 
ber of the American Legion Commission 


4 


FRANKLIN D’OLIER 
to study civilian defense that he con- 
sented to do this on Monday afternoon 
of this week. He talked for an hour 
reviewing the visit, with special em- 
phasis on the role being played there 
by the 1,800,000 men and the 850,000 
women in A.R.P. (Air Raid Precau- 
tions.) He told how incendiary bomb 
damage is minimized by the skill and 
speed of A.R.P. As the war continues 
the people of Britain become more ex- 

pert in handling of bomb raids. 
One particularly thrilling story he told 


had to do with the heroic study and 
analysis of a German magnetic mine by 
British Navy was able to solve the dif- 
ficult problem of mine contact with hulls 
of ships. 

In illustrating the magnificent spirit 
of the British people Col. D’Olier re- 
cited details of a visit he made to Guild- 
hall in London which had been previ- 
ously bombed. Gazing at the shattered 
building Col. D’Olier said to a Guildhall 
representative, “Not much left is there?” 
The reply was, “You see those walls 
over there? Both of them have been 
standing since the Fifteenth Century. 
They will be standing centuries from 
now in a new Guildhall.” 

Col. D’Olier told about his visits to 
the Prudential Assurance of London and 
of the many hundreds of women agents 
who have replaced men called into war 
services. He briefly mentioned his visit 
to the King and Prime Minister. 





capital) has risen from $117,631,000 in 
1930 to $222,664,000 at end of last year. 
The New Jersey contingency reserve is 
$141,146,000. 

In concluding his talk Colonel O’Olier 
said: “I have the greatest confidence 
in the ability of this organization to 
solve any problems of the future. Each 
individual of this company is an indi- 
vidual and not a cog in a great machine. 
I have no idea what the future holds, 
but because of your record I know that 
we will be able to solve any problems of 
the future.” 
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Linton Rejects Theory 
Of Economic Maturity 


MUST PLAN NOW FOR FUTURE 
In University ob Qiliende Lecture 
Provident President Outlines 
Plan of Action 


While on the Pacific Coast, M. A. 
Linton, president of the Provident Mu- 
tual Life, made a number of addresses 
before different groups and he was also 
invited to.deliver the Weinstock lecture 
at the University of California, Berkeley, 
April 22. He told his audience that 
plans should be made now to take care 
of the emergency of unemployment after 
war ceases. 

“We must profit by the lessons of the 
depression and do those things which 
will make it possible to employ profit- 





ably our man-power, our vast natural 
resources and our savings,” Mr. Linton 
stated. “Our goal will be a_ higher 


standard of living extended down to our 
lowest income group. If we use our 
intelligence, the possibilities of creating 
a better life for our 130 million people 
are without limit. 

“When peace returns, the way to 
achieve this objective will be found in 
the creation of conditions under which 
the reservoirs of private capital may be 
drawn upon and invested in capital im- 
provements. To bring this about, action 
will have to be taken in the fields of 
taxation, labor relations, hampering gov- 
ernment controls of productive activity, 
government competition with private 
business and national budget policy. 

Calls Theory Absurd 

“Theories have emanated from high 
authority at various times in recent years 
to the effect that this country has 
reached a state of economic maturity 
and that in consequence the investment 
opportunities will be severely limited. 
With the huge investment now required 
in connection with defense activities, 
this for the moment at least is some- 
what in eclipse. However, we are likely 
to hear more about it at some future 
date. 

“This whole thesis of a mature econ- 
omy is absurd when we consider the 
man-power, the natural resources, and 
the capital that are available in the 
United States. Entirely apart from the 
huge demands for capital to finance the 
defense program, studies clearly reveal 
the need for the investment of billions 
upon billions of new capital in produc- 
tive facilities and other durable goods, 
including housing, to provide for the 
country at large only a moderate in- 
crease in the average standard of living. 
In that development, there will be ample 
opportunity for the investment of senior 
capital which will be available through 
the life insurance companies.” 





Late News 
Walter S. Buck, general agent, Con- 
necticut Mutual, Scranton, Pa., died this 
week 
Gerald A. Eubank, general agent, Pru- 
dential, New York, has been appointed 
a commander in U. S. Navy. 





BUREAU GROUP CONFERENCE 

The Life Insurance Sales Research 
Bureau held its second group confer- 
ence for executives of member com- 
panies in Chicago last week. This con- 
ference was for the group having 
attained from $125,000,000 to $400,000,000 


of insurance in force. 





L. A. Winslow, real estate editor of 
the Hartford Courant, has resigned and 
will practice law in Hartford. At one 
time he was with the Bureau of In- 
ternal Revenue as an examiner of in- 
come tax returns. He will do a general 
practice. 

* * * 

The Equitable Life of Iowa showed a 
gain of close to $2,000,000 in new busi- 
ness for the first quarter of 1941, ac- 
cording to Ray E. Fuller, superintendent 
of agencies. 


EQUITABLE OF IOWA LEADERS 


Vaughan and Phelps Head General 
Agents’ Club; Convention Set 
For Banff, Canada 


C. M. Vaughan, St. 
president and E, J. 


Louis, has been 
New 
York, is vice-president of the organiza- 
tion club of the Equitable Life of Lowa, 
1940 pro- 
general 


made Phelps, 


these honors being based on 
Thirty 


club will be 


duction records. agent 


members of the euests of 
the company at the annual convention 
to be held July 8-11 at Banff, in the 
Canadian Rockies. 

One hundred and seventy-four agents, 
members of the president’s and agency 
clubs, also will attend the convention. 

W. B. Strief, Des Moines, is president 
of the president’s club; G. H. Simmons, 
Seattle, vice-president, and R. O. Clay- 
poole, Philadelphia, | secretary. Ben 
Bloch, Peoria, is president of the agency 
club; J. M. Howell, Denver, vice-presi- 


April 25, 194] 














°° OPEN TERRITORY ~~ 
In Michigan, Ohio, Indiana and Illinois 
FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








dent; R. A. Elder, Williamsport, secretary. 

The company has announced creation 
of a new honor organization to be known 
as the seventy-five club which derives 
its name from the fact that the Equitable 
will observe its seventy-fifth birthday on 
January 25, 1942. 





ONE SERIES 


KEES ARLE BERR SD 














TRE NGO 














No forgellten won! 


Connecticut General is a big company, the fourteenth largest in 
the field, with more than a billion in force. 


Yet when you talk to Connecticut General policyholders, to distant 
branch managers and far-afield agents, you find that we have the 
reputation of being one of the closest-knit families in the life insur- 


ance business. 


We know that this is an important strength of our Company and 
we consciously strive to maintain and improve close personal contacts 


throughout the organization. 


In the end, such a policy cannot help 


being reflected in our contacts with policyholders ... in the quality 
of the service we render ... in our reputation for prompt, efficient, 
personalized handling of individual insurance problems. 


That is why people so frequently say Connecticut General is ‘“a 
good company to be insured in, 


‘ 


” 


or a “good company to work for.” 


It is a fundamental strength of which we are justly proud. 


«ER EY * 
“ACCIDENT: 
*HEALTH- 


Connecticut General 





GROUP - 
* SALARY ALLOTMENT - 
*ANNUITIES - 
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‘Life Insurance Company — 
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Pru Director Sees No 
Ignominy in Probing 


INVESTIGATIONS CAN HELP 
Though Unpleasant to Business, Public 
Likes Them, Says President Tom- 
linson of National Biscuit 
Giving viewpoint of a Prudential di- 
rector and member of executive commit- 
tee, Rov E. Tomlinson, president Na- 
tional Biscuit Co. told company’s annual 
field banquet at Hotel Commodore, New 
York, Wednesday, what he thought of 
TNEC Washington Insurance Study and 
Howe-Gesell renort which followed, As 
an ordeal, he did not think TNEC Study 
nearly so heated as some earlier investi- 
gations have been. Life insurance itself 
cume through with encomiums and Fed- 
eral supervision has not been recom- 

mended by TNEC. 

There has been a trend towards busi- 
ness investigation. “Some have been 
terrifying to business,” said Mr. Tomlin. 
son. “At best they are unpleasant ex- 
neriences, but they have popular appeal, 
Public appears to enjoy them thoroughly 
as they fulfill usual requisites for a suc- 
cessful show. They cost lots of money; 
are alive with plenty of salty talk; voters 
get their money’s worth in pleasure of 
seeing business men squirm. 

“T think our company’s attitude has 
changed with regard to these investiga- 
tions. We do not today consider it 
ignominious to be investigated. These 
investigations can be helnful and of great 
informational value. TNEC Life Insur- 
ance Study is in the main an important 
document. It covers a full generation 
since Armstrong investigation. Various 
aspects of the report will be examined 
minutely by officers and staff of our 
company.” 

Pink and Reilly Talk 

Superintendent Pink of New York said 
if he were a policyholder he wouldn't 
worry about size of a company, but 
would be concerned with whether its 
administration were honest, efficient and 
fairly representative of the entire coun- 
try and various elements of the com- 





munity. Commissioner Reilly of New 
Jersey said best insurance of our liber- 


ties is our democracy and he praised 
Prudential as powerful factor in making 
democracy work. 

President D’Olier, toastmaster, in con- 
cluding talk at banquet , said reasons for 
success of Prudential are that it alwavs 
pays great attention to the apparently 
unimportant detail; never loses sight of 
the individual; constantly maintains pet 
sonal contacts with public. 


BERKSHIRE’S LARGE GAIN 

The Berkshire Life announces that 
paid for new life insurance for the first 
quarter of 1941 increased 43.97% overt 
the first quarter of 1940. Insurance 1 
force showed $1,000,000 greater gain for 
the first quarter of 1941 over 1940. As- 
sets increased slightly over $1,000,000. 
Premium income showed a gain of over 


$400,000. 








Celebrating twenty-five years of con- 
tinuous service as district manager at 
Richmond, Va., for the Pacific Mutual 
Life, Luther W. Wells was given a tes 
timonial dinner at the John M: arshall 


Hotel in that city this week. 
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President Stevenson 
At Penn Mutual Rally 


QUARTER MILLION MEN MEET 





Company Home Office Officials Attend 
Producers’ Seminars; Maduro 
on Program 





President John A. Stevenson of the 
Penn Mutual Life was principal speaker 
at the meeting of the company’s quar- 
ter million dollar club at Del Monte, 
Cal., April 16-18. Mr. Stevenson led a 
group of eleven home office officials 
from Philadelphia who attended the 
seminar for 116 leading producers of 
the company. The following officers of 
the company attended: 

Alexander E. Patterson, vice-president 
in charge of agencies; Malcolm Adam, 
vice-president in charge of underwriting; 
Dr. Samuel B. Scholz, Jr., medical di- 
rector; Wallis Boileau, Jr., second vice- 
president; E. Paul Huttinger, agency 
secretary; William J. Nenner, assistant 
to vice-president; Urban F. Quirk, as- 
sistant to vice-president; Louis J. 
Oswald, agency assistant; Charles V. 
Cornell, supervisor of applications; Rob- 
ert W. Hamilton, assistant counsel; M. 
Louis Johnson, associate actuary and di- 
rector of research. 


Trustees in Field 


Mr. Stevenson’s address was in the 
form of “a report to the company’s trus- 
tees in the field.” Mr. Patterson acted 
as general chairman; Mr. Adam spoke 
on selection and Dr, Scholz talked on 
medical aspects. Mr. Nenner was chair- 
man of arrangements and Miss Mary 
F. Barber was chairman of hostesses. 

An innovation in the program, based 
on successful experience at the com- 
pany’s regional conference, was in the 
use of the seminar form for two ses- 
sions. 

The Wednesday seminars were thrown 
open to general sales ideas, the chair- 
men leading the discussions being Stan- 
ley F. Transue, Philadelphia; Lowell L. 
Newman, Fort Wayne; Ratus Kelly, 
Newark; John E. Spence, New York; 
Lawrence Willet, Atlanta; Edward D. 
Claycomb, Kansas City. 


Hopkins Seminar Chairman 
The Thursday seminars were assigned 
to definite subjects. Albert Hopkins, 
New York, acted as chairman of the 
seminar devoted to business insurance; 
Charles H. Smith, Philadelphia, on tax- 
ation; John R. Fox, Rochester, on re- 














tirement plans for business employes; 
George W. Decker, Los Angeles, on new 
markets for life insurance; Jerome M. 
Breyer, San Francisco, on programming. 

Others contributing to the program, 
as assistant chairmen, were: Frederick 
R. Luthy, Peoria; George S. Clarke, 
New Orleans; Jacob E. Way, Chicago; 
Royal D. Smalley, Seattle; Theodore L. 
Cohen, Albany; Kenneth L. Keil, Peoria; 
Edward H. Harrison, Chicago; Sidney E. 
Coleman, Philadelphia; Ralph E. Hase- 
meier, New York; Charles A. Cotting- 
ham, Cincinnati; Gerald L. Weil, New 
Orleans; John W. Eckenrode, Harris- 
burg; Felix U. Levy, New York; Max 
Sloan Potts, Fort Wayne; Oliver J. 
Neibel, Kansas City; Harry Phillips, Jr., 
New York; Edward C. Hoelscher, Jr., 
Chicago; Tom E. McCary, Jr., St. Louis; 
Robert C. McFarlane, Oklahoma City; 
Deam E. Horner, Waterloo, Ia.; Everett 
C. Miller, Denver; Edwin R. Brock, 
Des Moines. 

Maduro on Taxes 


The one speaker from outside the 
company was Denis B. Maduro, counsel 
of the Life Underwriters Association of 
the City of New York, whose subject 
was “the difference between the tax ap- 
proach and the tax sale.” 

Also on the program was a breakfast 
for CLU men present. 

Mr. Boileau was conference chairman, 
and Mr. Huttinger was chairman of the 
program committee, which included Mr. 
Newman, the company’s leading pro- 
ducer by volume; Wayne S. Porter, the 
leading producer by lives, and Alan T. 
Drennen, John R. Fox and Mr. Transue, 
whose 1940 records made them members 
of the president’s club. 





GETS PLAQUE FROM ASS’N 


The Southern California Branch of 
the New York Life, Chase Wickersham, 
agency director, has the largest mem- 
bership in the Life Underwriters Asso- 
ciation of Los Angeles and the Na- 
tional Association of Life Underwriters 
of any single office of any company in 
Los Angeles. More than forty men 
associated with the agency belong to 
the association. Every Nylic Club man 
in the Southern California Branch is a 
member. The Southern California branch 
is distinctly a metropolitan office, doing 
business in Los Angeles. 

Officers of the association presented 
Mr. Wickersham with a bronze direc- 
tory plaque, which now is on display 
in the lobby of the branch. 





The Atlantic Life, Richmond, has ap- 
pointed Parker-Allston Associates, Inc., 
New York, as advertising counsel, with 
Raymond D. Parker as account execu- 
tive. 
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U. S. Life Issues Historical 
Booklet For Policyholders 


The ninety-first annual statement of 
cperations of the United States Life of 
New York, just sent out to policyholders, 
is unusual and attractive in form, being 
a two-color folder in which are mounted 
three miniature booklets containing 
thumbnail sketches of nine periods of 
American history from 1849 to 1941. 
Against this historical background the 
company outlines some of the services 
it was performing for the individuals 
who were helping to make American his- 
tory during the various periods. The 
folder includes the condensed balance 
sheet and a message from the company’s 
president, Mansfield Freeman, covering 
operations over the past year, in which 
he states that the company’s “ninety-one 
years of continuous service through good 
times and bad—wars, depressions and 
prosperity—have bearing on the present. 
This historical background indicates the 
company’s vigor and the regard for effi- 
cieit service which has become tradi- 
tional in its management.” 

“In presenting our statement in this 
manner,” said George M. Selser, execu- 
tive vice-president, “it is our aim to con- 
vey to policy owners some of the tradi- 
tions and character of their ninety-one 
year old company.” 





Arthur Dahringer, tax consultant and 
estate analyst, has become associated 
with the D. Conrad Little agency of the 
Connecticut Mutual Life at Richmond, 
Va. 
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Matthew Woll Reports 
On Union Labor Life 


MILLION IN NEW BUSINESS 





Group and Individual Insurance in Force 
Increase; Group Up Over 
$9,000,000 

Matthew Woll, president of the Union 
Labor Insurance Co., submitted his re- 
port at the recent annual meeting in 
Baltimore, showing that during 1940 the 
company earned on its invested assets 
a gross rate of 3.90% compared to 3.93% 
in 1939. The corresponding net interest 
earned rate after deducting investment 
expense was 3.41% as compared to 3.49% 
in the previous year. 

At the close of 1940 the company had 
in force $10,586,420 of individual insur- 
ance and $64,462,387 of Group insurance, 
These figures represent increases over 
1939 of $647,374 in individual business and 
$1,651,603 in group business. During 1940 
the company wrote new individual busi- 
ness amounting to $1,452,843 and new 
Group business amounting to $9,805,636, 
the latter consisting of $610,900 of new 
groups and $9,194,736 of increase in in- 
surance on existing groups. Also in 1940 
there was written sixty-one units of re- 
tirement annuity compared with seventy- 
seven and one-half units in 1939. At the 
end of 1940 the total number of units 
of retirement annuity in force amounted 
to 317 as compared with 272 at the end 
of 1939. Income during 1940 amounted 
to $1,371,684. Of this $116,990 represent- 
ed income from interest and dividends 
and $1,224,512 from premiums. 

Net admitted assets increased by $317, 
775 during the year to $3,634,355. Surplus 
increased by $34,228 to $658,631. The 
company also increased its Group con- 
tingency reserves by $16,500, bringing 
the total to $159,250, and increased its 
general contingency reserves by $32,818 
to a total of $235,000. Combined capt- 
tal, surplus and contingency reserves 
amounted to $1,427,881 at the end of 1940. 





Agénts’ Qualifications To 


Be Considered For Vermont 


At a meeting of life insurance com- 
pany men and agents at the Depart- 
ment of Banking and Insurance at 
Montpelier, Vt., a committee was named 
to present recommendations for raising 
the standards for agents in the life i- 
surance field. Among the matters to be 
considered by the committee are quall- 
fication examinations for applicants for 
agents’ licenses. 

Among those attending was Raymond 
Briggs, Montpelier, president of the 
Vermont Association of Life Under- 
writers. Commissioner Reginald T. Cole 
and Deputy Commissioner Albert B. 
Pingree were present, and Governor 
Wills spoke briefly on the subject be- 
fore the gathering. 
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President Wood Tells 
Of Sun Life’s Year 


INTEREST RATE 3.96% 


EARNED 


Pamphlet Report to Policyholders Tells 
of Large Payments; Distribu- 
tion of Investments 





The annual report of the Sun Life of 
Canada to policyholders has been issued 
in attractive and easily readable pamph- 
let form with a special message by 
Arthur B. Wood, president and manag- 
ing director. As the company has com- 
pleted seventy years of service to the 
public, President Wood reviewed its 
crowth, which is reflected in the fact 
© : . . 
that it has distributed in its seventy 
years $1,389,809,000 in benefits to policy- 
holders and beneficiaries and at present 
disbursements average $330,000 each 
working day. we 

During 1940 the Sun Life’s payments 
amounted to $94,173,000, exceeding the 
previous year by $4,245,000.O0f the total, 
$25,793,000 was paid in death claims to 
approximately 7,800 families, the average 
payment being about $3,300. Payments 
under policies that completed their en- 
dowment terms were $19,967,000. More 
than one-third of the amounts payable 
on death and maturity during the year 
were left with the company to be dis- 
tributed in the form of income. There 
are now more than 13,500 such contracts 
arising from claims of previous years 


under which the proceeds are being 
paid regularly. More than 18,000 an- 
nuitants, of whom 9,000 are over 70 


vears of age, received annuity payments 
totaling $10,228,000. The average of 
these annuity payments was about $600 
per annum. Cash _ surrender values 
amounted to $17,977,000, and $14,507,000 
was distributed in dividends to policy- 
holders. Disability and other benefits 
made up the balance. Of the policy 
payments 73% went to living policy- 
holders. 
Business in United States 


Commenting on the company’s busi- 
ness in the United States, President 
Wood said: “In the United States, 
which normally contributes about 45% 
of our new business, there was consid- 
erable reluctance in the early months 
of the year to place assurance with a 
Canadian company because Canada was 
at war. Sentiment, however, changed 
rapidly from the middle of the year on- 
ward with the consequence that while 
the new business for the first nine 
months was substantially less than that 
of the corresponding period of the pre- 
ceding year, for the last quarter of the 
year it showed an increase. 

“In the light of these conditions the 
year’s new business which totaled $169,- 
509,000 is very satisfactory. It was suf- 
ficient to replace all cancellations due 
to death, maturity and other causes, and 
to add $25,230,000 to the assurance in 
force, which has now reached $2,963,- 
709,000. The number of individual poli- 
cies, including certificates held by em- 
ployers assured under the Group plan, 
totals $1,224,000. 

“The total receipts from all sources 
amounted to $167,319,000, an increase of 
$1,283,000 over the preceding year. Re- 
ceipts from interest, dividends and rents 
were $34,724,000 and profits realized 
Irom redemption or sale of securities 
amounted to $3,107,000. Taxes, expenses 
of management and the policy payments 
already detailed brought total disburse- 
ments to $124,153,000. 

“Assets increased during 1940 by $36,- 
027,000, and have now reached the record 
total of $950,794,000, Government bonds 
are 21.5% of the total assets; municipal 
bonds, 6.9%; industrial bonds, 3.7%: 
railroad bonds, 3.1%; public utility 
bonds, 18.2%; preferred and guaranteed 
stocks, 1.6%; common stocks of indus- 
trial and financial corporations, 11.9%; 
Common stocks of public utilities, 10.8%; 
mortgages, 4.7%; real estate, 2.5%; poli- 


cy loans, 8.9%; and cash in banks, 3.0%. 
Other assets, 


and deferred 


composed of outstanding 
premiums, accrued inter- 


est, etc., amounting to 3.2% of the total, 
make up the balance.” 


Investment Yields 


As to the investment situation and 
the interest yields secured by the Sun 
Life, President Wood stated: “Proba- 
bly the most difficult problem of life 
assurance management under present- 
day conditions is the investment of the 
company’s funds in sound securities 
yielding satisfactory rates of interest. 
The problem is not confined to the in- 
vestment of the annual increase in as- 
sets and the reinvestment of the pro- 
ceeds of securities which mature, but 
many issues are being called for re- 
demption before their maturity dates to 
be refinanced at lower rates of interest. 
The volume of new capital issues, with 
the exception of Government bonds, 
continues to be very restricted and the 
yields on practically all classes of in- 
vestment have decreased further during 
the year. During the 10-year period 
ending 1939, the average rate of inter- 
est earned by life assurance companies 
in the United States has fallen by 14%. 

“This general decline in interest rates 
has been reflected in lower surplus earn- 
ings and an increase in the cost of life 
assurance in recent years has been un- 
avoidable. In our company the reduc- 
tion in the interest rate last year was 
comparatively small. The rate realized 
in 1940 was 3.96% as compared with 





THE HOME LIFE INSURANCE CO. of AMERICA 


PROTECTS THE 


ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life 
Modern policies are issued, on both Industrial and 


insurance. 


Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


Basil S. Walsh 


President 


INDEPENDENCE SQUARE 


402% in the preceding year. This 
favorable rate is attributable to the di- 
versified character of the assets and the 
earnings on common stocks. 

“The total surplus earnings of the 
company during 1940 amounted to $23,- 
570,000 as compared with $24,107,000 for 
the preceding year, a very gratifying 
result under present-day conditions. Ap- 
proximately 60% of the total earnings 
was allotted for the payment of divi- 
dends, a substantial sum set aside to 
increase various reserves, and the bal- 
ance applied to the writing down of 
values at which assets are carried. The 
combined surplus and contingency re- 


serve is $28,118,000.” 
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“Miss Davis, please order an addi- 
tional supply of Berkshire’s ‘Famous 


Bridges’ monthly blotters. . . 


. No- 


thing we’ve ever used has received 
such a splendid reception!” 





Berkshire Associates are using our “Famous Bridges” blot- 
ters month after month as excellent good will builders. 
They’ve found that prospects and policyowners actually 
look forward to receiving the “next” in this interesting and 
attractive series. .. . Still another sound method employed 
by Berkshire Life to prepare the groundwork for personal 
sales presentations by Berkshire Associates! 


Ash, any B E R KS H I R E Associate 


LIFE INSURANCE COMPANY 


INCORPORATED 1851 


F. H. RHODES, President 





PITTSFIELD, MASS. 





Bernard L. Connor 
Secretary 





Charles T. Chase 


Treasurer 


PHILADELPHIA, PENNA. 


Chairmen Named for L.A.A. 
Southern Group at Dallas 


Bruce Trotter, of the Pan-American 
Life, as chairman of the Southern Round 
Table of the Life Insurance Advertisers 
Association, has assembled a_ strong 
group of officers for the meeting, which 
will be held in Dallas, at the Baker 
Hotel, May 15 and 16. 

William Sexton, Great Southern Life, 
is vice-chairman, and Powell Stamper, 
National Life & Accident, is secretary. 
Chairman of the exhibits committee is 
R. William Archer, of the Southwestern 
Life. 

Lorry A. Jacobs, Southland Life, is in 
charge of arrangements, and Emmett 
Russell, Jr., Life & Casualty of Ten- 
nessee, handles resolutions, and a com- 
mittee headed by Thomas J. Hammer, 
Protective Life, will decide the 1942 
convention city. 

Two past presidents of the L.A.A. 
have leading parts in the round table. 
Karl Ljung, Jr., Jefferson Standard, is 
preparing nominations. Charles C. 
Fleming, Life Insurance Co. of Virginia, 
is program chairman. 





New California Law as to 


Controlled Life Business 


California Assembly Bill No. 1398, 
bearing an emergency clause and relat- 
ing to controlled life insurance business 
and the rights of agents working under 
a certificate of convenience, was signed 
last week by Governor Culbert L. Olson 
and because of the emergency clause 
became effective as a part of the Insur- 
ance Code immediately. 

Summarized, the bill defines “personal 
or controlled business” as that of the 
agent or broker himself, his spouse, his 
employer’s spouse or any person related 
to him within the above scope to the 
second degree by blood or marriage; if 
his employer is a corporation any per- 
son owning a majority of voting stock, 
or if a partnership then the partners, 
or if he is a corporation any person 
controlling the agent or broker. 

It then provides that if premiums on 
controlled business are in excess of pre- 
miums on other business, receipt of 
commissions upon the excess is a re- 
bate. 

It then provides for issuance of cer- 
tificates of convenience for not less than 
three months nor more than six months, 
and permits life agents to transact in- 
surance upon himself, if he receives no 
commission on it until after he is grant- 
ed his permanent license, in sums not in. 
excess of $5,000 for life insurance and 
$10,000 as the largest specific indemnity 
under disability insurance. 





eo 


TEXAS ASS’N MEETING PLANS 

Chairman of committees in charge of 
arrangements for the June 2-4 annual 
convention of the Texas Association of 
Life Underwriters at Beaumont have 
been appointed by Hubert Little, Equit- 
able Life, president of the Beaumont 
Association which is host to the state 
meeting. 

The complete program will be an- 
nounced in the near future by Jul B. 
Baumann, Houston, Pacific Mutual Life, 
president of the state organization. En- 
tertainment will include tours of the 
famous Spindletop oil field, Houston 
ship building yard and other points of 
interest. 
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New Attack Started By 
“Peoples Committee 


WATERWAY PROJECT TARGET 


Policyholders Are Asked to 
Write Congress in Defense of 
Walter Logan Bill 


9 





Also, 





Despite the dressing-down which the 
Peoples Committee to Defend Life In- 
surance and Savings of Cincinnati re- 
ceived because of its literature in the 
last Presidential campaign, circulation 
of which finally resulted in President 
Roosevelt making an attack on life in- 
surance companies in a speech he made 
in Hartford under the mistaken idea 
that the insurance fraternity was back 
of the committee, the committee is now 
active in more projects which are of 
an exceedingly controversial nature. 

For instance, in literature which went 
out from Cincinnati, headquarters of the 
committee, under date of April 17, and 
signed by Harry W. Harrison, chair- 
man, it asks that letters be written to 
Congressmen and Senators opposing the 
St. Lawrence Seaway and Power project. 
This is a proposal for the United States 
and Canadian Governments to construct 
canals which will make it possible for 
ocean-going ships to come up the St. 
Lawrence River, pass Niagara Falls, and 
continue up the Great Lakes to inland 
points, and with this construction it is 
proposed to build great electric power 
projects which will sell electricity to 
points in New York, Pennsylvania and 
New England. 

Why Peoples Committee Says It 
Is Interested 

The Peoples Committee to Defend 
Life Insurance and Savings says that 
one-fourth of the assets behind life in- 
surance policies are invested in railroad 
and other public utility securities, many 
of which will be vitally affected by this 
development. It says propaganda in 
favor of this project is being distributed 
at government expense, and says this 
propaganda “can be offset and your in- 
surance protected if you and other poli- 
cyholders to urge Senators and Con- 
Senators to oppose this project.” 

Furthermore, the committee asks poli- 
cyholders to urge Senators and Con- 
gressmen to support the Walter Logan 
bill, which provides for an appeal to the 
courts by those who feel they have 
been unfairly or unjustly treated by 
Federal commissions vested with the 
power to issue rules and regulations and 
impose penalties. 

The Peoples Committee is also solicit- 
ing subscriptions to underwrite the cost 
of mailing to policyholders thousands of 
leaflets on subjects in which it is in- 
terested, the cost of the underwriting 
being $17 per thousand leaflets. 

H. E. Reisinger of Cincinnati is cor- 
responding secretary of the Peoples 
Committee to Defend Life Insurance 
and Savings. In the list of directors 
the chairman, Harry W. Harrison, is 
described as living in Philadelphia, and 
retired. 


HARTFORD COLLEGE DEGREES 








Connecticut State Board of Education 
Examines Institution and Votes Provi- 
sional Approval Authorizing Degrees 


A committee of inspection named by 
the Connecticut State Board of Educa- 
tion has examined the Hartford College 
of Insurance for the purpose of deter- 
mining whether the college should exer- 
cise the degree awarding powers granted 
by the charter. As a result the State 
Board of Education has voted provi- 
sional approval, thus authorizing the 
awarding of degrees subject to re-exami- 
— of the college in the Spring of 
943. 





LIFE CASHIERS MEET 

The Life Agency Cashiers Association 
of New York held its monthly dinner 
meeting April 17, at Miller’s Restaurant. 

Ray Donahue, Mutual Life, was ap- 
pointed chairman of the nominating com- 
mittee for the election of officers at the 
next meeting. 








Harley Lackey Honored; 
45 Years With Equitable 


Harley Lackey, 
since 1936 mana- 
ger of city real 
estate, Equitable 


Life Assurance 
Society, has been 
with that com- 


pany since 1896. 
A luncheon was 
given to him on 
his 45th Equita- 
ble anniversary 
April 15 by offi- 
cers of the So- 
ciety and old- 
time associates. 
T he_ luncheon 
closed with an informal tribute from 
President Parkinson in which he com- 
mented on Mr. Lackey’s long, efficient 
service. : 

Mr. Lackey began with the Society 
as a stenographer in Columbus, O. In 
1899 he was appointed cashier at Knox- 
ville, and subsequently served in that 
capacity at Springfield, Mass. Des 
Moines, Park Row agency in this city, 
and in Boston. He was in the Hub a 
decade. On March 1, 1918, he was ap- 
pointed superintendent of the inspec- 
tion bureau at the home office, and he 
joined the real estate department in 





Harley Lackey 


1933. 
A signed testimonial by officers and 
other associates was given to Mr. 


Lackey at the luncheon. 





Raymond D. Parker, president, Parker- 
Allston Associates, Inc. advertising 
counsel of New York, recently was be- 
reaved by the death of his father. 
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Hobbs’ 25th Anniversary 


Philip B. Hobbs, agency manager for 
the Equitable Society in Chicago, re- 
ceived congratulations last week from 
the home office and others on rounding 
out twenty-five years’ service with the 
Equitable Society. 

In his fifteen years as agency man- 
ager, his organization has placed more 
than $100,000,000 of life insurance pro- 
tection. In connection with the anni- 
versary, his agency placed nearly threc- 
quarters of a million dollars on 169 lives 
and presented him with the business plus 
a wrist watch. 
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NORTHWESTERN MUTUAL GAINS 





President Cleary Reports 9.5% Increase 
in Sales For First Quarter 
of 1941 

M. J. Cleary, president of the North- 
western Mutual Life, announced an in- 
crease of 9.5% in new life insurance sales 
for the first quarter of 1941 as compared 
with the same period for last year, in 
his report to the quarterly meeting of 
the board in Milwaukee, April 24. 

New business amounted to $49,990,451 
on 13,412 policies, with an additional $3- 
789,808 in revivals and additions. A 
year before the totals were $45,656,021 on 
13,039 policies. Total insurance in force 
was $3,960,832,627, represented by 1,071,- 
452 policies, for a gain of $46,679,503, and 
15,209 policies compared with a year ago 
and a net increase of $12,099,895 and 
2,903 policies since January 1. 

Total assets reached a new high of 
$1,375,484.479, an increase of $16,484,831 
since the first of this year, and a gain 
of $68,260,679 as compared with a year 
ago. Investments and other assets in- 
cluded mortgage loans of $306,167,899; 
bonds of $811,887,444 at admitted asset 
value; policy loans of $133,977,164; real 
estate, $49,641,088, and $25,631,386 in cash. 

An average of $2,173,852 was paid out 
each week to living policyholders and 
beneficiaries for a total of $28,260,080. 
In addition, $4,079,734 were paid under 
income settlement plans. The total of 
all disbursements was $38,978,402, which 
included payments of $1,908,078 in taxes, 
$12,393,840 in death claims and $8,668,853 
in dividends to policyholders. Operations 
of the company showed total income of 
$56,974,104, principal items being $32,- 
977,111 premium collections and $14,229,- 
741 interest and real estate income. 





EARLS IN LARGER QUARTERS 

Vice-President George F. B. Smith, 
Connecticut Mutual Life, and Charles]. 
Zimmerman, Chicago general agent of 
the company and former president of 
the National Association of Life Under- 
writers, attended the formal opening of 
the new offices of the William T. Earls 
agency at 1517-23 Carew Tower, Cincin- 
nati. Claude Jones, Indianapolis, and 
Leonard C. Lenz, Columbus, Ohio, also 
Connecticut Mutual general agents, were 
among the out-of-town guests. Mr. 
Earls was made general agent of the 
company a little more than a year ago 
and under his direction the agency has 
risen from thirty-fourth to third post 
tion in sales volume. The increase in 
business necessitated removal to larger 
quarters. 





BANKERS LIFE AGENTS GAIN 

Thirty-seven of the fifty-one agencies 
of the Bankers Life of Des Moines show 
a gain of insurance in force for the 
first quarter of the year. The five high- 
est percentages of gain were made by 
agencies in Nashville, Tenn. ; Huntington, 
W. Va.; Decatur, Ill.; Seattle, Wash. 
and Mason City, Iowa. 
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Metropolitan Managers 
Meet Here Next Week 


1500 FROM U. S. AND CANADA 
Chairman F. H. Ecker and President 


Lincoln to Preside; Annual 
aie Saturday Night 








More than 1,500 district managers and 
leading fieldmen of the Metropolitan 
Life will be in New York next week 
for the company’s annual convention of 


managers. They will come from all 
sections of the United States and 
Canada. 


A general business meeting on Fri- 
day, May 2, and a banquet Saturday, 
May 3, will be the main features of the 
convention. Both will be held in the 
orand ballroom of the Waldorf-Astoria 
and will be presided over by Frederick 
H. Ecker, chairman of the board, who 
will be assisted at these functions by 
Leroy A. Lincoln, president. 

At the general business meeting both 
Mr. Ecker and Mr. Lincoln will report 
to the delegates on the company’s opera- 
tions of last year. The chairman’s re- 
port will deal chiefly with the financial 
side of the business, its investments 
and more general aspects, while the 
president will report as to field matters 
and will pay tribute to the field leaders 
in attendance. 

At the banquet on Saturday, May 3, 
approximately 2,000 company officials, 
fieldmen and guests from the home 
office will gather for the traditional clos- 
ing event of the convention. Mr. Ecker 
again will preside, and other speakers 
will be Mr. Lincoln and D’Alton Corry 
Coleman, senior vice-president of the 
Canadian Pacific Railway, and Walter 
Ewing Hope, member of the legal firm 
of Milbank, Tweed and Hope, New 
York, the latter two being members of 
the company’s board of directors. 

The early part of the week will be 
devoted to territorial meetings and 
management conferences. Included in 
the convention program is a tour of the 
Metropolitan home office by those in 
attendance and luncheons with the offi- 
cers. The annual dinner of the Veter- 
ans Association—composed of fieldmen 
who have served the company for 
twenty years or more—will be held in 
the grand ballroom of Hotel Pennsyl- 
vania on Wednesday, April 30, and will 
be attended by approximately 800 mem- 
bers of the organization. A dinner to 
the field leaders of 1940 will be held at 
the Hotel Waldorf-Astoria on Thurs- 
day, May 1. 


NEW AGENTS SET FAST PACE 


C. Barksdale Lathrop, producer for 
the D. Conrad Little agency of the Con- 
necticut Mutual Life at Richmond, Va., 
set out recently to write a total of fifty 
policies in thirty days and wound up by 
Writing sixty-five, despite the fact that 
he has been in the business only six 
months. Born and reared in Richmond, 
he sold the insurance chiefly to people 
he knew and those to whom they re- 
ferred him. He worked at night as well 
as day, contacting prospects in the even- 
ings, when it was not convenient for 
them to be interviewed in the day time. 
The policies averaged around $2,000 in 
amount. 





GERLACH-BONNET NEW AGENCY 

Damon G. Gerlach and Paul P. Bonnet 
have formed a general agency office at 
Cleveland, Ohio, for the Central Life As- 
surance of Des Moines. The new agency 
18 to be known as Gerlach-Bonnet. Both 
members are experienced life insurance 
men formerly connected with the Pru- 
dential at Cleveland. This gives the 
Central Life two general agencies in 
Cleveland, where it is already represent- 
ed by the Linder-Linder agency which 
'S one of its largest producers. 





Jeff Lewis, editor at Toronto for Ca- 
nadian Insurance, is going on active 
service with the Lorne Scots Regiment. 
Mr. Lewis has been studying during the 
Winter months for a commission. 





Patman Plan for U. S. 
Guarantee of Policies 


TO COVER UP TO $5,000 AMOUNT 


Fund Would Be Set Up and Managed 
by Federal Deposit Insurance 
Corporation 








Congressman Wright Patman of Texas 
has a plan whereby life insurance poli- 
cies up to $5,000 would be guaranteed 
through fund to be set up and be man- 
aged by the Federal Deposit Insurance 
Corporation. It would be voluntary, not 
compulsory. Congressman Patman’s out- 
line of the plan is described as follows 
by Nicholas P. Gregory in New York 
Herald Tribune: 


The insurance fund of the F.D.I.C. 
would be separate and apart from the 
funds to guarantee the payment of de- 
posits of banks. 

An insurance fund of $150,000,000 to 
be provided by the United States 
Treasury to assure safety and solvency. 
This fund is to be repaid later when it 
can safely be done through assessments. 

The insurance fund may be invested 
in United States Government bonds; 
bonds of states, counties, cities and po- 
litical subdivisions; preferred stocks and 
bonds of corporations and a limited 
amount in common stocks. 

The life insurance companies volun- 
tarily coming within the terms of the 
act will be required to pay one-tenth 
of 1% of the premiums on policies up 
to $5,000. 

The guaranty to include up to $5,000 
life insurance a person a company and 
also to include reserves. 

Mr. Patman says that it has not been 
decided whether the proposal should in- 
clude annuities or other contracts, not 
involving life contingency. 





SMALL TOWN AGENT’S RECORD 


Glenn M. Gillette, agent for the Equi- 
table Life of Iowa at Mansfield, Iowa, 
has just rounded out 1,050 weeks with 
an application a week. He has repre- 
sented the company since 1919 and in a 
town of only 1,500 population has aver- 
aged well over $200,000 of paid for busi- 
ness annually. Only one other agent of 
the company, Ben Bloch, Peoria, III, 
has excelled Mr. Gillette’s consecutive 
production record. 


WOULD COMPEL MEDICAL EXAM 

A bill in the lower house of the Flori- 
da legislature would prohibit issuance 
in the state of life insurance policies 
without applicant having had a com- 
plete medical examination; with further 
provision that if any company issued a 
policy without such examination it 
would be precluded from defending any 
suit with claim that insured was not in 
good health at the time the policy was 
issued. 





The Equitable Society has appointed 
Hugh C. Montgomery, former service 
supervisor, to be assistant divisional 
Group manager, in which position he will 
assist in promotion of Group sales in 
the Middle Atlantic Division, under Divi- 
sional Group Manager James R. Pitcher. 
oe has been with the Equitable since 
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Courant’s Sunday Editor 
Joins Travelers Staff 


W. G. GRISWOLD OF HARTFORD 





After 11-Year Career on 175-Year-Old 
Connecticut Daily He Enters 
Insurance Publicity Work 





Wesley G. Griswold, editor of the Sun- 
day magazine section and assistant Sun- 
day editor of The Hartford Courant, 
will on May 1 join the publicity depart- 
ment of the Travelers Companies. He 
has been a member of the Courant staff 
eleven years. 

A graduate of University of North 


Carolina, Mr. Griswold entered the 
Courant’s employ as a reporter. He was 
soon writing feature stories for the 


paper and seven years ago was made 
editor of the Sunday magazine section. 
He was editor of the anniversary edi- 
tion of the paper issued in 1939 in ob- 
servance of its completion of 175 years 
of continuous publication. 

As piano accompanist of the Hartford 
Choral Club and the Cecilia Choral Club 
of Hartford, Mr. Griswold is well known 
in Hartford as an amateur musician. He 
has also been active in radio work. He 
is a native of and lives in Middletown, 
Conn. 





BACK HARTSHORN AS TRUSTEE 

The local life underwriters associa- 
tions in Connecticut have again endorsed 
Wilbur W. Hartshorn, manager, Metro- 
politan Life, Hartford, as a trustee for 
the National Association, according to 
an announcement by John H. Thomp- 
son, chairman of the sponsoring com- 
mittee and general agent at Hartford 
for the Connecticut Mutual Life. 





TURN DOWN UNIONS 


Industrial debit agents for the John 
Hancock Mutual Life Insurance Co., at 
Chicago, on last Friday turned down 
both the C.I.O. and A. F. of L. unions 
as bargaining agents. A clear majority 
voted against the unions. The balloting 
resulted: C.I.O., 55; A. F. of L., 60; 
No, 123. Report is that all but twelve 
of the agents cast ballots. 


MASS. SAVINGS BK. INSURANCE 

A report on savings bank life insur- 
ance operations in Massachusetts, by 
Robert F. Nutting, president of the Sav- 
ings Bank Life Insurance Council, shows 
that this type of insurance now exceeds 
$200,000,000 in that state. 
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Union Central Meeting in 
New Orleans This Week 


The Union Central Life held a con- 
vention of its field forces in New Orleans 
this week which was attended by Presi- 
dent W. Howard Cox and a number of 
other home office executives. 

In addressing the meeting, Superin- 
tendent of Agencies Wendell F. Han- 
selman analyzed the present-day mar- 
ket open to the life insurance producer 
and suggested that the conditions re- 
quired many more calls per sale, but 
that the opportunity was present for in- 
creasing the average size policy. He 
pointed out that the company has com- 
pletely reorganized its sale promotion 
work at the home office and assigned 
Assistant Superintendent of Agencies 
Harold Winter to devote his entire time 
to serving the field force in improving 
sales facilities. 

Walter E. Barton, president, C. B. 
Knight Agency, Inc., of New York, told 
the meeting that the larger earnings of 
the average American in the immediate 
future, due to the speeding up of busi- 
ness activity, offered an opportunity to 
all agents to present life insurance pro- 
tection to the American public on a scale 
that would not have been possible in 
recent years. 





Dorothy Jane Laffey, daughter of 
M. C. Laffey, second vice-president, 
Equitable Society, and Nathan James 
were married in Short Hills, N. J., home 
of her parents, a few days ago. She 
attended Prospect Hill School, Newark, 
and Pine Manor. Mr. James, a gradu- 
ate of Wesleyan College, is with the 
Central R. R. of New Jersey. 





PENN. SALES CONGRESS MAY 10 

The Pennsylvania State Association of 
Life Underwriters is sponsoring a sales 
congress to be held in Harrisburg, Sat- 
urday, May 10, at which featured speak- 
ers will be Dewey R. Mason, general 
agent at Syracuse, N. Y., Aetna Life; 
E. Paul Huttinger, agency secretary, 
Penn Mutual; Frank L. McFarlane, 
Aetna Life, Cleveland, and George H. 
Harris, public relations office, Sun Life. 


JACKSONVILLE GENERAL AGENT 

The Pacific Mutual Life recently ap- 
pointed Harold E. Williams as general 
agent at Jacksonville, Fla. This is a 
new general agency, Mr. Williams hav- 
ing previously been associated with the 
Atlanta field force under General Agent 
Jenks since 1936 

A native of Atlanta, Mr. Williams was 
graduated from the University of 
Georgia with a B.Sc. degree and mem- 
bership in Sigma Chi, 
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LARGEST SECURITY PURCHASE 
BY AN INDIVIDUAL INSTITUTION 

One of the most interesting economic 
incidents in the current World War is 
the purchase by the Prudential Assur- 
ance Company of London of an issue of 
war securities aggregating £20,000,000, 
which in the old days would have 
amounted to $100,000,000, but at the cur- 
rent official rate of exchange approxi- 
mates $80,000,000. 

A statement made by Chairman Sir 
Edgar Horne that in his opinion this is 
the largest single purchase of a security 
ever made by an individual private in- 
stitution for itself is correct. The top 
single purchase of a Government secur- 
ity in this country by a single institu- 
tion was that of the Metropolitan Life 
in buying $60,000,000 of an issue of Lib- 
erty Bonds. The Prudential of America 
also made an unusually large purchase 
of the Fourth Liberty Loan. 

Of course, in contrast to purchases 
there have been subscriptions in this 
country for single issues which have 
been greatly in excess of $80,000,000. For 
instance, the Metropolitan recently sub- 
scribed in the sum of $200,000,000 for an 
issue of Government bonds, but its 
allotment under the artificial conditions 
existing today was something like $16,- 
000,000. Subscriptions are never made in 
excess of the amount prepared to be 
purchased, although current offerings of 
this character are over-subscribed and 
only relatively small percentages allotted. 
There have also been unusually large 
subscriptions for issues outside of Gov- 
ernment bonds. For instance, the Pru- 
dential made a $50,000,000 subscription 
to the A. T. & T. loan a few months 
ago. 

The British Prudential’s £20,000,000 
purchase of a single issue of War Bonds 
is in keeping with the spirit over there 
of exerting every effort in carrying on 
the war. As in the United States there 
are no more patriotic institutions than 
are the insurance companies. 





IDENTIFYING WASHINGTON 
Students of Washington Administra- 
tion can find no more illuminating docu- 
ment as to the growing functions of the 
Government than in the new manual 
which has just been issued by the United 
States Information Service and which 


contains detailed information of Govern- 
ment agencies as well as data of every 
department in 


“United 


Entitled 
Manual 


Washington. 


States Government 





March 1941” it contains approximately 
700 pages. Here are to be found the 
explanation and the operating objectives 
of all those alphabetical executive agen- 
cies, each of which is of considerable 
importance in itself—each a_ separate 
organization. 

To National Defense divisions alone, 
considerable space is devoted. In addi- 
tion to the operations of the Federal 
departments and agencies as they relate 
to this program, there are described the 
organization and activities of such units 
as Office for Emergency Management, 
Office of Production Management, Divi- 
sion of Defense Housing Coordination, 
Council of National Defense, Defense 
Communications Board, Office for Co- 
ordination of Commercial and Cultural 
Relations Between the American Repub- 
lics and the Selective Service System. 

Here are some of the agencies de- 
scribed in the Manual: Federal Security 
Agency, Civilian Conservation Corps, 
National Youth Administration, Public 
Health Service, Social Security Board, 
Food and Drug Administration, Federal 
Fire Council, Public Buildings Adminis- 
tration, Federal Real Estate Board, Pub- 
lic Roads Administration, Works Proj- 
ects Administration, Disaster Loan Cor- 
poration, Federal Loan Agency, Electric 
Home and Farm Authority, Export-Im- 
port Bank of Washington, Federal Home 
Loan Bank Board, Federal Housing Ad- 
ministration, Federal National Mortgage 
Association, Federal Plant Corporation, 
Rubber Reserve Co., Metals Reserve Co., 
RFC Mortgage Co., Federal Power Com- 
mission, Federal Reserve System, Fed- 
eral Trade Commission, General <Ac- 
counting Office, Maritime Labor Board, 
National Advisory Committee for Aero- 
nautics, Interstate Commerce Commis- 
sion, 

And many others. Any way, the new 
Manual will enable people to find their 
way around Washington. 





George E. Potter, second vice-presi- 
dent of the Prudential, was recently 
elected a director of the Newark (N. J.) 
Chamber of Commerce. 

* * * 


John R. Hardin, president of Mutual 
Benefit, had his 8lst birthday anniver- 
sary this week. 

x ok 

C. V. Lindley, formerly of The East- 
ern Underwriter and the John Hancock 
Mutual Life, is now with the Farmers 
Automobile Inter-Insurance Exchange 
at its head office in Los Angeles. 





CHARLES G. EDWARDS 


Charles G. Edwards, president of the 
Central Savings Bank of New York, has 
been elected a director of the Continen- 
tal Insurance Co. He is also trustee of 
the Central Hanover Bank & Trust Co., 
vice-president, director and trustee of the 
Lincoln Building Corp., director of the 
Lawyers Title Corp., director and trus- 
tee of the Lawyers Mortgage Corp., 
president and director of the Central 
Zone Property Corp., president and di- 
rector of the Bretoona Corp., president 
and director of the Stuart Court Prop- 
erty Corp., director of the Institutional 
Securities Corp., president, trustee and 
director of the New Weston Annex 
Corp., director of the Mortgage Con- 
ference of New York, director of the 
Merchants’ Association, and trustee and 
member of the finance committee of 
Roosevelt Hospital. Mr. Edwards is 
also a partner of Charles G. Edwards 
Co., New York, and a director of the 
First National Bank & Trust Co. of 
New Canaan. For some years he was 
prominent in real estate division of 
Mutual Life of N. Y. 


Herbert A. Hallock of Newark, N. J., 
formerly associated with Mills & Hon- 
ness of New York, and Mrs. Hallock on 
April 16 celebrated their fiftieth wed- 
ding anniversary. They have lived in 
their present home for forty-six years. 
They have two sons, three daughters 
and two grandchildren. Mr. Hallock, 
now retired, was an executive with the 
American of New York and after that 
company was merged with the Manches- 
ter Assurance he went into the produc- 
tion field. Mrs. Hallock was the for- 
mer Miss Annie Bell Denny. 

x * x 


Smith, president of 
Zweig, Smith & Co., New York, was 
honor guest at a luncheon given by 
Vice-President Floyd N. Dull of the 
Continental Casualty in celebration of 
the fifteenth anniversary of the estab- 
lishment of the agency, April 21. The 
luncheon, held at the Drug & Chemical 
Club, was attended by about twenty men 
representing all branches of insurance, 
including the National Board of Fire 
Underwriters. 


Archibald J. 


x ok Ok 

Miss Dorothea Dorland, daughter of 
Mr. and Mrs. Raymond P. Dorland of 
Glen Ridge, N. J., will be married on 
Saturday, May 3, to Edward A. Knowles, 
son of Mr. and Mrs. Elbert B. Knowles 
of Glen Ridge. The father of the bride- 


elect is treasurer of the New York City 
insurance brokerage concern of Davis, 


Dorland & Co. 








JAMES P. GRAHAM, JR. 


James P. Graham, Jr., general agent 
in Baltimore for the Aetna Life, has 
completed two months of service as 
chairman of a special committee of the 
Baltimore Association of Commerce to 
carry on a continuous plan of member- 
ship promotion. During the time he 
served he and his committee obtained 
twenty-four new members for the asso- 
ciation. Mr. Graham has been extend- 
ed the thanks of the association for 
what is considered to be an unusually 
successful campaign, 

* * x 


Mary Homans, daughter of Sheppard 
Homans, Equitable general agent, New 
York, and brother of Eugene Homans 
of that agency, will marry Trevor 
Charles Howell of Charleston, S. C,, in 
August at Westhampton, L. I. After 
attending Dwight School for Girls in 
Englewood and Masters School at Dobbs 
Ferry, N. Y., she joined staff of Engle- 
wood Press, where she is a feature 
writer. She is president of Dobbs 
Alumni Association of Englewood, Mr. 
Howell is a graduate of Luzerne High 
School, Luzerne, Pa.; Fork Union Mili- 
tary Academy, Virginia; and Lafayette 
College, where he was on football team 
and on Student Council. He is in traf- 
fic department of West Virginia Pulp 
& Paper Co.; is president of Kraft Aero 
Club of Charleston, and is assistant foot- 
ball coach of North Charleston High 
School. 

* * x 

Maj. Allison Holifield, manager of the 
mortgage and loan department of the 
Lamar Life, has just completed a spe- 
cial course at Fort Leavenworth, Kans, 
and has returned to Meridian, Miss, to 
command the 153rd Observation Squad- 
ron, U. S. Air Corps. 

*k x x 

Milton E. Babbitt, son of Albert E. 
3abbitt, vice-president and actuary ol 
the Lamar Life, has been awarded the 
Joseph H. Bearns music prize bestowed 
by Columbia University. The prize is 
$900 for a musical composition, “Music 
for the Mass,” work in small form. 
Milton Babbitt is an instructor at 
Princeton University. 

* * x 

Archer L, Richardson, member of the 
Robert Lecky, Jr. agency of Richmond, 
Va., and the veteran secretary-treasurel 
of the Richmond local board, has beet 
at the Medical College of Virginia hos 
pital for several weeks under observa 
tion and treatment. He hopes to be 
well enough soon to be back on the job. 











\\\\\)y 








R. 


il agent 
ife, has 
vice as 
> of the 
lerce to 
nember- 
time he 
»btained 
1€ asso- 
extend- 
ion for 
nusually 


heppard 
it, New 
Homans 
Trevor 
. Coan 

After 
rirls in 
t Dobbs 
Engle- 
feature 
Dobbs 
od. Mr. 
ie High 
mn Mili- 
ifayette 
Il team 
in traf- 
ia Pulp 
ft Aero 
nt foot- 
1 High 


- of the 
of the 
a spe- 

Kans, 

Liss, to 
Squad- 


bert E. 
lary ol 
led the 
stowed 
prize 18 
“Music 

form. 
tor at 


of the 
hmond, 
easuret 
is been 
ia hos- 
bserva- 
to be 
he job. 








April 25, 1941 














Vincent Cullen Being Considered for 
N. Y. Stock Exchange Presidency 
For some time the name of Vincent 

Cullen, president of National Surety Cor- 

poration, has been up before the board 

of the New York Stock Exchange as 
among those who are being considered 
for president of that institution. At 
present, the New York Stock Exchange 
has no president. The last man to fill 
that position is William McChesney 

Martin, Jr. who is now 34 years old. 

As soon as it became apparent that 

President Martin would resign in order 

to enter the Army the board began 

search for a successor. Martin joined 
the Army last week. 

What the New York Stock Exchange 
board has in mind as a successor to 
President Martin is an outstanding per- 
son who has the high esteem of the 
financial and business world and at the 
same time is held in corresponding re- 
gard by Administration circles in Wash- 
ington. Mr, Cullen fits the require- 
ments. If he should be the final choice 
of the board and if he is willing to 
accept the position the surety and insur- 
ance world would regret this as Mr. Cul- 
len is widely popular in insurance and 
surety circles. Before going with Na- 
tional Surety he was vice-president and 
head of production forces of Fidelity & 
Deposit in New York. He came to this 
city from Baltimore. 

* * 


Withers Committee Favors Trust 
Receipts in National Defense 


Manufacturing Use 

Carl K. Withers, former Commissioner 
of Insurance and Banking, New Jersey, 
is chairman of the American Bankers 
Association committee on state legisla- 
tion which favors making an increase 
of credit facilities of banks through the 
wider use of trust receipts as security 
for loans on goods in process of manu- 
facture under the national defense effort. 
Committee takes view that as essential 
defense orders are placed with more pro- 
ducers of small scope and limited finan- 
cial resources bottlenecks may develop 
which could be prevented with use of 
trust receipts given on goods purchased 
tor defense orders. Mr. Withers is 
president of Lincoln National Bank of 
Newark. 

W. A. Lyon, writing in the New York 
Herald Tribune, says: 

The program of the committee on 
state legislation is divided into two parts: 
ne is a general educational effort 
among banks in regard to lending 
against trust receipts. The other is an 
effort to secure adoption of the uniform 
trust receipts act such as is now on the 
Statute books of New York and nine 
other states. The committee has sent to 
the State bankers’ associations various 
data, including an exposition of the way 
in which trust receipts are used, a speci- 
men trust receipt, a speciment form for 
recording and a copy of the uniform 
trust receipt act. 

In a trust receipt transaction, the 
Committee explains, the lender makes a 
efinite commitment to lend to the buyer 























money with which to buy needed goods, 
either for resale or for processing and 


sale. The buyer instructs the seller to 
ship the goods to the bank on sight draft 
with a bill of lading attached. 

“Upon arrival of these documents the 
buyer executes a note to the bank for 
the amount of the invoice and also ex- 
ecutes a trust receipt. The bank pays 
the draft of the shipper and releases the 
bill of lading to the buyer, who then 
takes delivery of the goods. The lender 
is paid by the buyer out of the proceeds 
of the goods when they are finished and 
sold. 

“The trust receipt is an acknowledg- 
ment on the part of the borrower that 
the bill of lading and the goods are the 
property of the lending institution and 
an agreement to turn them over to it on 
demand. Thus the lender receives a lien 
on the goods while in process of manu- 
facture, fabrication or finishing and 
against the accounts receivable repre- 
senting the sale of the finished goods.” 

* * 8 


Katharine Cornell and Jefferson 


Dinners 

A number of insurance men attended 
the dinner at the Lotus Club, New York, 
on Sunday night which was held in 
honor of Katharine Cornell, famous 
American actress now playing in Ber- 
nard Shaw’s “The Doctor’s Dilemma.” 
Speakers were Otis Skinner, veteran 
actor, and John Anderson, dramatic 
critic of the New York Journal-Ameri- 
can. 

Among the insurance men observed at 
the dinner were Col. Howard P. Dun- 
ham, National Surety; Charles S. Ash- 
ley, Maryland Casualty; Herbert W. 
Schaefer of H. W. Schaefer & Co.; 
Gerald Lowe, Jr., Johnson & Higgins; 
H. B. Collamore, vice-president and sec- 
retary, National Fire of Hartford; and 
G. Harry Jackson. 

Among insurance men attending the 
annual dinner of the National Demo- 
cratic Club, New York City in Hotel 
Commodore, in celebration of the 198th 
birthday of Thomas Jefferson, were 
Monroe Flegenheimer and Mitchell May, 
Jr. Mr. Flegenheimer, a New York City 
broker who conducts the insurance 
classes at College of the City of New 
York, had as his guests some members 
of the faculty of that college. 

* * Ox 


Insurance Men Hear British Consul 
of Netherlands 


Presiding at the forty-third annual 
luncheon of the Insurance Brokers Asso- 
ciation of New York, Inc., was Presi- 
dent Carlton O. Pate, who was intro- 
duced by R. N. Jenkins of Alexander & 
Alexander. It was the largest luncheon 
yet held by the association and was at- 
tended by many of the chief fire and 
casualty executives of the city, including 
quite a number of United States man- 
agers of British insurance companies. 
At the speakers’ table were Superintend- 
ent of Insurance Pink; and Deputy 
Superintendents Cullen and Whelehan; 
Arthur Snyder, president of New York 
Board of Trade; Vincent Cullen, presi- 


dent of National Surety Corporation; 
and presidents of the brokers’ associa- 
tions of Greater New York. 

The chief speaker was Gerald Shep- 
herd, C.M.G., former British Consul 
General in Amsterdam, Danzig and some 
other cities, and who was British vice- 
consul in New York. He is now liaison 
officer between Great Britain and the 
United States in care of refugee chil- 
dren. Mr. Shepherd was introduced to 
the audience by Harold Warner, United 
States manager of Royal-Liverpool 
Groups. During the course of his re- 
marks Mr. Warner said: 

“I am personally convinced that no 
matter how long this war may last or 
how hard the road may be, in my own 
judgment, there are 45,000,000 people in 
England today who have made up their 
minds that they intend to win this war 
or die, and that spirit—which can be 
described as the spirit of Dunkerque—is 
the one which finally will bring the 
British nation to victory.” 

Mr. Shepherd delivered an unusually 
interesting address in which he de- 
scribed the situation in Amsterdam fol- 
lowing the collapse of Norway and Den- 
mark, particularly the events from No- 
vember 10, 1939, to May 10, 1940, with 
the false alarms of German invasion of 
Holland which were part of the Nazi 
war of nerves. He then described the 
final appearance of the German aero- 
planes which started to bomb the Am- 
sterdam airport, and the incidents lead- 
ing up to the evacuation of the British 
from Holland. It was a stirring narra- 
tive which held the attention of the 


audience closely. 
* G8 


Magazine Gets a Story About Marine 
War Risk Rates and Losses 


A reporter for The New Yorker, may- 
azine, went down into the marine dis- 
trict last week to find out something 
about marine insurance war risk rates 
and losses. He saw Henry C. Thorn 
of the Insurance Co. of North America, 
who is chairman of the Rating and Un- 
writing Committee of the American 
Cargo War Risk Reinsurance Exchange. 
He got a pretty good story, writing in 
part as follows: 

“From time to time the news columns 
of the daily papers announce that the 
underwriters of marine insurance have 
raised or lowered their rates on cargoes 
bound for certain ports, as the result of 
changes in the military or political situ- 
ation abroad. The last time such an item 
got a fairly prominent space was after 
the British naval victory off Cape Mat- 
apan, when the rate on cargoes passing 
through the eastern Mediterranean was 
dropped irom ten to seven and a half 
per cent. Casual readers might get the 
idea that the rates are adjusted only 
after some such radical change in the 
international situation, which would be 
a very wrong idea. Actually, the Rating 
and Underwriting Committee of the 
American Cargo War Risk Reinsurance 
Exchange, which determines the rates, 
is a deliberative, and reasonably deliber- 
ate, body; it has to be. It holds three 
regular meetings a week—Monday, Wed- 
nesday, and Friday—at which rates are 
calmly revised in the light of news dis- 
patches and confidential reports from 
all over the world; also, emergency 
meetings are called at the drop of a 
torpedo. For instance, a report that an 
Italian mine-layer had turned up in a 
Japanese port might warrant an emer- 
gency meeting and a marking-up of the 
rate on cargoes passing through the 
south Pacific. 

“During the last war, marine insur- 
ance underwriters were in all-out com- 
petition; they cut rates to get business, 
and some of the companies got caught 
out on a submarine, bad. Early in 1939, 
when the present war seemed inevitable, 
a hundred and fifty-odd companies writ- 
ing marine insurance in this country 
got together and agreed to pool all their 
marine war risks. We are told that they 
represent 98% of the underwriters in 
this field and are backed by assets of 
more than a billion dollars. The Rating 
and Underwriting Committee is com- 
posed of nine men chosen from the 
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larger companies. Last week we called 
on the chairman, Henry C. Thorn, of 
the Insurance Company of North Amer- 
ica. We had hardly sat down in his 
office before he had a telephone call. 
‘The Admiral Scheer is loose somewhere 
in the Indian Ocean,’ he told us, after 
listening. ‘Just sank a Dutch ship.’ It 
wasn’t in the newspapers until the next 
day. 

“The biggest loss to American under- 
writers was suffered just recently, when 
a Stuka bomber sank the Greek freight- 
er Petalli, in the harbor of Piraeus, 
bound for America with a cargo, mostly 
of tobacco, valued at $3,000,000.” 

* * * 


Forest Fires 

The United States is a land of para- 
doxes. It is the greatest industrial na- 
tion in the world and is also the most 
wasteful of its resources. While the in- 
dustrial activities of the nation are being 
concentrated on national defense, on the 
other side of the picture is the destruc- 
tion of large territorial sectors in forest 
fires. New Jersey reports that 84,000 
acres of woodland was burned and the 
loss includes considerable property dam- 
age. In April there have been dozens 
of forest fires in that state, and at the 
present time more than 300 men are 
patroling fire areas, principal duties be- 
ing to keep sparks from burned sec- 
tions blowing to unburned spaces. 

While it is distressing that some of 
these fires are of incendiary origin, 
caused by either the malicious or men- 
tal defectives, it seems strange that the 
start and spread of such fires seems to 
have eluded the ingenuity of state offi- 
cials. Some of these fires are caused by 
railroad trains throwing sparks. 

New Jersey is only one state where 
forest fires have raged. Conferences 
are being held on many subjects of 
critical interest, and a nation-wide con- 
vention to combat forest fire evil is 
about due. 


CARL K. WITHERS 
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Sound Underwriting 
Held Essential Now 


W. U. A. HEAD VOICES WARNING 





Smith Says Companies Should Adhere 
to Conservative Practices During 
Period of Big Premiums 





Many of this country’s leading fire 
insurance executives were attending the 
twenty-fifth annual meeting of the 
Western Underwriters Association at 
White Sulphur Springs, W. Va., this 
week. In his address as president, C. 
H. Smith of Smith & Wheeler, Chicago, 
managers of the Western department of 
the Hartford Fire, said that in these 
troubled times “the responsibility of citi- 
zenship and responsibility for our busi- 
ness were never more momentous.” He 
stated that insurance has just cause to 
be proud of its cooperation in the na- 
tional defense program. 

Re-elect Smith President 

Mr. Smith was re-elected president of 
the association and W. N. Achenbach, 
manager Western department, Aetna 
Fire, was re-elected a vice-president. F. 
W. Koeckert, U. S. manager, Commer- 
cial Union, was elected a vice-president 
to succeed R. D. Safford, vice-president, 
Travelers Fire. 

After discussing also some of the 
problems of the association and com- 
mending the work of the manager and 
governing committee Mr. Smith issued 
sound warnings to W. U. A. members 
with respect to underwriting during the 
period just ahead, 

“In times when business is easy to 
obtain, premiums are increasing and 
loss ratio on the basis of paid or in- 
curred losses to premiums received is 
naturally low, there is always temptation 
to ignore sound underwriting principles. 
We already hear numerous rumors that 
practices that have always been consid- 
ered sound in our business are being 
ignored in certain localities where in- 
creases in business are large at the 
present. 

“Very few men think that this pros- 
perity will continue for a very long 
period and most men think that a severe 
readjustment is not many years ahead. 
It is suggested that company managers 
think carefully whether it is in their 
interest, as a long-run proposition, to 
create precedents now that will be dif- 
ficult to overcome later, or to write 
business now in the hope of immediate 
profit under conditions that will spell 
disaster later. If chaotic conditions or 
even semi-chaotic conditions accompany 
the increase in business that is expected 
during the coming year, the result will 
be detrimental rather than beneficial in 
the long run.” 





Nation’s Press Cooperating 
With Nat'l Board Campaign 


National defense through fire defense, 
the patriotic program to which the en- 
tire seventy-fifth anniversary activities 
of the National Board of Fire Under- 
writers has been dedicated, was outlined 
in detail Wednesday to a group of edi- 
tors and publishers of the metropolitan 
and insurance press by Colonel Frank 
D. Layton, president of the National 
,oard of Fire Underwriters, at a lunch- 
eon at the Bankers Club in New York. 

Colonel Layton said that newspapers 
and radio stations, as well as local gov- 
ernment departments and civic bodies, in 
all parts of the country, are cooperating 


wholeheartedly in the National Board 
program of fire defense and he read 
numerous letters received from editors 


and others. 





New Chairman N. B. & M. 


Robert H. Brand, at present with the 
mission to the U. S. of the British Min- 


istry of Food, has succeeded the late 
Viscount Wakefield as chairman of the 
general court of directors of North Brit- 
ish & Mercantile. He has been deputy 
chairman. New deputy chairman is Ar- 
thur O. Crichton. Mr. Brand is manag- 
ing director of Lazard Bros. His wife 
was an American. 





sae ; cage 
Agents’ Licensing Bill in 
New Jersey Passes Senate 
The New Jersey Senate on Monday 
passed unanimously Senate 149, the bill 
that provides for the licensing of agents 
This bill now 
goes to the Assembly and will be re- 
ferred either to the insurance com- 
mittee or the judiciary committee. The 
bill has the approval of the State In- 
surance Department and is actively sup- 
ported by the New Jersey Association 
of Insurance Agents. 


New Insurance Section in 


United States War Dept. 


The War Department has announced 
establishment of an insurance section 
in the purchase and contract branch of 
the office of the Under-Secretary of 
War. It is expected that an insurance 
man will be named as manager within 
the next week. 

This new section will be responsible 
for the promulgation of policies in re- 
gard to use, purchase and approval of 
workmen’s compensation, public liability, 
automobile, fire, marine and miscellane- 
ous lines of insurance. Also it will pre- 
pare and issue general instructions to 
coordinate insurance activities. 


of domestic companies. 











— 


Lord Halifax Receives Scroll 
Honoring Heroic British Firemen 


On Agee 18, thirty-fifth anniversary 


of the great San Francisco fire of 1906, 
Viscount Halifax, British Ambassador 
to the United States, was presented at 


the British Embassy with a scroll for 





transmission to the officer commanding 
the London Fire Service. The scroll was 
presented to him by W. E. Mallalieu, 
re ‘neral manager of the National Board 
of Fire Underwriters, as a tribute from 
the board to the heroism of the fire 
fignters of Great Britain, both profes- 
sional firemen and other fire fighting 
forces who are daily risking their lives 
in fighting fires caused by incendiary 
hembs. 


Lord Halifax, the scroll 


in accepting 





Premium Reserve 


STANDARD INSURANCE COMPANY 
OF NEW YORK 


Statement December 31, 1940 
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$1,500,000.00 
3,540,980.26 





Other Liabilities 


506,799.25 





ome 4,047,923.55 





Surplus to Policyholders 
*Total Assets 


. 8,095,703.06 





in various States as required by 
On the basis of December 
and stock owned, 


A. J. Couch, Vice-President 


* New York Insurance Department Valuation Basis. : 
Securities carried at $246,167.55 in the above statement are deposited 


law. 

1940 Market Quotations for all bonds 
this ecanrs total 
$8,208,501.58 and the Surplus to Policyholders $4,160,772.07. 


Geo. Z. Day, President 
S 


TWO STANDARDS 
An unusual combination of financial strength. 
Community of interests and practical cooperation with agents. 


STANDARD SURETY & CASUALTY CO. 
OF NEW YORK 
Statement December 31, 1940 


dmitted Assets would be 


. C. Kline, Sceretary 











Capital . alley _...$1,000,000.00 
Claims and Claim Expense OSE TGS. 2,067,928.13 
Premium Reserve 1,537,394.60 
Other Liabilities 291,398.65 
Surplus to Policyholders -.... 2,190,319.32 
*Total Assets 6,087,040.70 





aa the basis of December 31, 
Stocks owned, 





* New York Insurance Department Valuation Basis. 

1940 market quotations for all Bonds 
this Company's total Admitted Assets would be 
$6, $00, 442.53 and the Surplus to Policyholders would be $2,323,721.15. 


New York Offices: 80 John St. 
Geo. Z. Day, President 
Chas. E. Heath, Vice-Pres. &@ Secretary 
Insurance Exchange, Chicago 
A. J. Couch, Resident Vice-President 


Fred J. Theen, Asst. Secretary 
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for the London Fire 
Mallalieu, said: 
Halifax Pays Tribute to British Firemen 
“Mr Mallalieu, on behalf of the Lon. 
den Fire Service and indeed on behalf of 


Service from Mr 











Harris & Ewing 

Lord Halifax, British Ambassador to the United States, receiving from General 

Manager W. E. Mallalieu of the National Board of Fire Underwriters the scroll 
paying tribute to the gallantry and fortitude of British fire-fighters. 


all the fire services of Great Britain, | 
wish to thank you and the National 
Board of Fire Underwriters of the 
United States for the generous terms in 
which you have spoken in praise and 
friendship for the firemen of my coun- 
try. I gladly accept for transmission to 
thern the splendid scroll which you have 
just committed to my charge, and I shall 
faithfully report your words, for I know 
how much they will be valued. 

“Of all the civilians who serve each 
other in Great Britain today, none has 
shown more courage, more endurance or 
greater self-sacrifice than have the fire- 
men. Almost every night in some par! 
of the British Isles they add to the debt 
of gratitude which my countrymen al- 
ready owe them, and in the hard times 
which still lie before us all, I am con- 
fident that the firemen of Britain will 
be more than equal to any task that our 
enemies may set them—just as the free 
people which they are proud to serve 
will master the conflagration that our 
enemies have so wantonly started in the 
world. This tangible evidence of syrr 
pathy and support from their friends in 
the United States will greatly hearten 
them for their work, and in their behalf 
I thank you most sincerely.” 


Mallalieu Presents Scroll 


In presenting the scroll Mr. Mallalieu 
said: 

“For many years the National Board 
of Fire Underwriters has been endeay- 
oring to instill in the American people 
a recognition of the need for fire pre- 
vention and control. Now, on the occa 
sion of its seventy-fifth anniversary, it is 


carry ing on a_ nation-wide program 
stressing national defense through fire 
defense. Therefore, it is appropriate 


that the National Board of Fire Under- 
poetry should wish to express, in_ the 
tangible form of this scroll, its dee? 
atneation for the London Fire Service 
and the British fire-fighting forces. 
“Against overwhelming odds they at 
battling the would-be destroyer of the 
free civilization we all hold so dear, and 


we are certain of their eventual victory: 


however ruthless, can over 


No force, 


come the spirit of a people whose gar 


(Continued on Page 49) 
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Midyear Convention 


at Oakland 








—— 


Payne Midyette Makes 
Administration Report 


SETS A RECORD FOR BREVITY 





Agents Ready for Defense 
wn Pays Tribute to 
National Board 





Payne H. Midyette, president of the 
National Association of Insurance 
Agents, declared that agents are willing 
to participate in the national defense 
program without thought of reward be- 
yond necessary expenses and reasonable 
recompense, in his report of the ad- 
ministration delivered at the mid-year 
meeting at Oakland, Cal., Wednesday. 
Another high spot in the report bore 
witness to unity in insurance today, 


PAYNE H. MIDYETTE 


through tribute paid to the National 
Board of Fire Underwriters. 

The report, which establishes a record 
for brevity, was signed by Mr. Midyette, 
Vice-President R. W. Forshay, Execu- 
tive Committee Chairman Sidney O. 
Smith and General Counsel Walter H. 
Bennett. It touched on a variety of sub- 
jects, leading off with the educational 
program. 

Mr. Midyette explained that the new 
educational program is a joint under- 
taking in which the National Board 
and the Association of Casualty & Sure- 
ty Executives also participate. Last No- 
vember, he said, with the wholehearted 
backing and support of the two capital 
stock insurance company organizations, 
“we definitely decided to create the new 
department to coordinate and give di- 
rection to our insurance educational ac- 
tivities.” Report on its progress was 
left to be made by the director, George 
W. Scott. 


Agency Licensing Laws 


Under the topic of licensing laws, Mr. 
Midyette said that companies, general 
agents and brokers had wanted divorce- 
ment of the model licensing law from 
regulation concerning division of com- 
missions. In limiting its proposed meas- 
ure to one of countersignature, he said, 
the National Association was confront- 
ed with two controversial. questions: 
one was the retirement of salaried em- 
ployes from countersigning policies and 
the other was the proper division of 
commissions between the _ originating 
agent or broker outside the state and 
the countersigning agent in the state 
where the property is located. The 
Association’s final draft of a licensing 
and countersignature law was prepared 
as of January 1 of this year. 

Mr. Midyette said it was “through the 
energetic and sustained work of the 
state agents’ association that the Mon- 
lana law, requiring all commission to 
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(Continued from Page 1) 


meeting of the fire and accident preven- 
tion committees. 

The production forum meeting of the 
B.D.O. is reported at length elsewhere 
in this issue, This session stressed the 
fact that if production of capital stock 
fire insurance is to be stabilized and 
increased and if the American Agency 
System is to be strengthened then there 
must be greater efficiency on the part 
of both insurance organizations and local 
producers. The purpose of the forum 
meeting was to arouse agents to their 
own individual responsibility to the in- 
surance business as a whole, to their 
communities and to themselves. Allan 
I. Wolff of Chicago, former president 
of the National Association, was chair- 
man of yesterday’s production program. 
Milton W. Mays, of New York, direc- 
tor of the B.D.O., outlined its objec- 
tives and presented the speakers. 

Regional conferences of the national 
council were held today, with discussion 
centering around the work of the coun- 
cil and how its effectiveness can be in- 
creased. The Eastern conference, which 
is headed by Russell M. L. Carson of 
Glens Falls, N. Y., agreed that the na- 
tional council be retained and strength- 
ened. 

An effort will also be made to bring 
about uniformity in the manner of se- 
lecting national councillors which will be 
a step toward solving one principal criti- 
cism regarding these groups. It was ap- 
parent at these regional meetings that 
the different sections have different 
problems and varying interpretations of 
the national councillors’ duties. 


Two Resolutions Adopted 


On Wednesday the association adopted 
a resolution pledging full cooperation to 
the Federal Government in its “tremen- 
dous task” of serving the democratic in- 
stitutions and declaring it would exert 
every effort to uphold and strengthen 
national defense. 

A resolution adopted at the open 
forum on countersignature and agency 
license laws approved and pledged sup- 
port to the agreement entered into by 
the association and the Association of 
Casualty & Surety Executives. There 
was considerable discussion over coun- 


tersignature laws, with Wade Fetzer, Jr., 


Chicago, opposing such measures, Mr. 
Fetzer said that such agreements could 
be made but he expressed the opinion 
that many large insurers oppose paying] 
countersignature fees. Past President 
Allan I. Wolff defended such agreements 
and said he thought the buyers of insur- 
ance should be willing to share in the 
cost of maintaining the American Agency 
System. 
Executive Committee Meeting 

All members of the executive com- 
mittee are in Oakland with Chairman 
Sidney O, Smith, Gainesville, Ga., pre- 
siding. Other members are Wade Fet- 
zer, Jr., Chicago; Lorren W. Garlichs, 
St. Joseph, Mo.; George W. Haerle. 
Portland, Ore.; Fred A. Moreton, Salt 
Lake City, Utah; David A. North, New 
Haven; Thomas G. Redden, Greensboro, 
N. C.; Terrell Woosley, Lake Charles, 
La., and Chris Zoercher, Tell City, Ind. 
Officers who are ex-officio members of 
the committee are President Payne H 
Midyette, Tallahassee, Fla.; Vice-Presi 
dent R. W. Forshay, Anita, Iowa, anc 
General Counsel Walter H. Bennett. 

Five past presidents of the National 
Association are in Oakland. These for 
mer leaders include Allan I. Wolff, Chi- 
cago; William B. Calhoun, Milwaukee: 
Frank Bell, Charleston, W. Va.; Wil- 
liam H. Menn, Los Angeles, and Sidney 
O. Smith, Gainesville, Ga., the immedi- 
ate past-president who is now chairman 
of the executive committee. 

Glasser and Olson Enjoy Themselves 

Present are two agents in particula: 
who are breathing easily. The two i: 
an especially relaxed frame of mind arc 
President August C. Glasser of the Buf- 
falo Association, Buffalo, N. Y., and 
John C. Olson, also of that city. Messrs 
Glasser and Olson were two of the to 
men charged with running the nationa’ 
convention last Fall, since which ardu 
ous task they have had no opportunity 
to relax until this present trip. 





ANCHOR CLUB EXPECTS 400 

More than 400 insurance men are ex- 
pected to attend the Anchor Club’s com- 
munion mass and breakfast on Sunday 
April 27. As previously announced, mass 
will be at 9 am., followed by breakfast 
in Downtown A.C. Harold C. Conick, 
assistant U. S. manager, Royal-Liver- 
pool Groups, will be the principal speaker 
at the breakfast. 





be paid the resident countersigning 
agent, was repealed and a law requir- 
ing that 5% of the commission be so 
paid substituted for it. 

Division of Commissions 


As to division of commissions, Mr. 
Midyette outlined the three-point agree- 
ment made with the casualty companies 
last Fall covering interstate business 
under which the companies agreed not 
to accept business direct, and that busi- 
ness originating outside the state should 
be countersigned by a local agent and 
not a salaried employe, the countersign- 
ing agent to receive 5% of the premium 
with a minimum of one dollar and a 
maximum of five dollars. The agree- 
ment further provides that when addi- 
tional services are required of the coun- 
tersigning agent, the compensation shall 
be a matter of contract, the entire 
agreement being presently inapplicable 
where state statutes are to the contrary. 

“It is realized,” Mr. Midyette said, 
“that this agreement does not entirely 
satisfy the expressed desire of the Na- 
tional Association to have all policies of 
insurance on intrastate as well as inter- 
state business put into effect by being 
countersigned by a commission local 
agent. Our efforts will be continued 
with the hope that in a reasonable time 
we may be able to secure the recogni- 
tion of commission agents on intrastate 
brokerage business.” 


HOLC-SCA Contract 


Mr. Midyette next took up the Home 
Owners Loan Corporation-Stock Com- 
pany Association contract, said that it 


was subjected to considerable adverse 
criticism by some insurance commis- 
sioners and said: 

“While not conceding the validity of 
the objections, nevertheless the HOLC 
and the SCA evidenced a desire to meet 
the reasonable wishes of these super- 
vising state officials. Accordingly the 
contract has been modified by an 
amendment which sets forth in great 
detail what the HOLC proposes to d 
for the companies carrying the risk 
which will relieve them from a com- 
parable expense, as well as providing 
an advantageous service for the home 
owner; and the HOLC to receive for 
such work such a sum as may be agreed 
upon by the HOLC and the SCA as 
reasonable compensation for — sucl 
services,” 

On the matter of graduated expenses 
and commissions, Mr. Midyette said the 
special committee appointed to study 
the subject is at work, but is not yet 
ready to make a report. 

As to Federal defense projects, Mr} 
Midyette said that the question of all 








aid in the present program is definitely 
and squarely before the institution off 
property insurance and continued: 
“There are pending before Conseil 
certain bills designed to permit these 
Department heads, in the building and 
conducting of these vast enterprises, tl 
waive insurance. Another angle of this 
problem is an imposed one on a Gov- 
ernment department, to buy the insur- 
ance protection desired on a low cost‘ 
basis. Carrying out this policy the 
(Continued on Page 23) ' 
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Streamlined Agency Operations 
Increase Net Income of Producers 


Production of more business and like- 
wise reduction of overhead costs through 
promotion of greater operating efficiency 
are both ways for local agents to increase 
their net income, according to William 
B. Glassick of Hollywood, president of 
the Los Angeles local board, told agents 
attending the “Pattern for Production” 
forum Monday at the mid-year meeting 
of the National Association of Insurance 
Agents at Oakland, Calif. Mr. Glassick’s 
talk was presented in the form of a lec- 
ture as he guided delegates on a tour of 
a model office which was set up in the 
Hvtel Oakland, where the forum was 
held. 

Mr. Glassick cited and spoke briefly 
abcut seven routine items in the daily 
work of an agent, pointing out means 
for securing greater efficiency. His sug- 
gestions follow in part: 

The Application 

Do you write orders on small pieces 
of paper? If you do you may lose them. 
You may forget some of the pertinent 
information. Issuance of the policy may 
be delayed while you get the balance of 
the essential details. Use an application 
form. Your companies will furnish them. 
Many agents have their own forms. 


Forms 


Do you have to hunt for policies and 

forms? If you do you are losing time. 
Billing Systems 

There still are some agents who make 
up, in separate operations, the invoice, 
ledger sheet, expiration card and line 
record. Much time can be saved in the 
use of triplicate or quadruplicate forms. 
So that in one operation you have an 
invoice, accounts receivable record, ex- 
piration sheet and a line record. 


Claim Records 


If no claims ever occurred there would 
be no need of any insurance coverage. 
=fficient claim service is, I believe, the 
greatest builder of agency good will. Do 
you have a system of maintaining a rec- 
ord of your claims? And a record of 
their progress? 

Collections 

Many agents are splendid salesmen, 
put a great many dread collections. They 
dread to ask for the money. Collections 
are resolved into two classes: those that 
pay promptly and those that are delin- 
quent. 

You do not have to worry about the 
first class, and that only leaves you the 
second. The delinquents can also be di- 
vided into two classes: those who do 
not have the money to pay and those 
whe have the money to pay. 

The first group might be further di- 
vided into those who are temporarily 
financially embarrassed and those per- 
manently embarrassed. 

For those temporarily embarassed defi- 
nite arrangement for payment should be 
made. In fact, many collection problems 
that arise after sixty days would never 
occur if definite arrangements for pay- 
inent are made at time policy is issued. 
Many commodities and services are sold 
today on finance contracts. You will find 
that a number of your clients will carry 
a more complete program of insurance 
if you will arrange a finance contract 
tor them. 

Now vou come to the insured who ac- 
cepts your policy, ignores your state- 
ments, promises to send you something 
soon, and finally you call on him for a 
“show-down.” He advises you he can- 
not pay—he is hoping for something to 
“turn up,” but he doesn’t know when 
he can give you anything on the account. 
To this type I say, get your policy and 
forget him. He is a poor credit risk. 
Even if he should eventually pay, the 


time and effort exerted will constitute 
a loss on the account. 
Delinquents 

The second class of delinquents, those 
who do have the money to pay, may 
likewise be segregated into two classes: 
procrastinators—those who always wait 
until the last day to do everything; a 
phone call will often bring a check from 
these insureds; and those who are not 
completely sold; they have not made up 
their minds as to whether they want to 
continue the protection or spend the 
money for something else. These people 
must be re-sold before they will pay. 
Generally a personal call will be most 
effective. 

Summarizing your collection problems: 

1. Eliminate the bad credit risk. 

2. Re-sell the client who is wavering 
between purchasing the protection and 
buying some other commodity. This sit- 
uation arises more frequently where pol- 
icies are mailed without definite instruc- 
tions. Collection problems are greatly 
reduced where policies are issued only 
after definite instructions from the in- 
sured. 

3. Arrange definite credit terms or fi- 
nance contracts for those who want long- 
er periods in which to pay. And again, 
the time to arrange finance contracts is 
at time policy is issued. 

Finally, and above all, do not hesitate 
to call on the man who owes you. If 
you are rendering your client the proper 
service you need not be apologetic when 
asking for a past-due premium. 

Proper Accounting Records 

It is not necessary to have a compli- 

cated system—the simpler, the better; 


Good or Bad Impressions on Clients 


Made by Appearances of Offices 


Good or bad impressions on assureds 
and prospects are often made from the 
physical appearances of agents’ offices 
and the conduct of the personnel there- 
in, Assistant Director H. Pierce North 
of the Business Development Office told 
those attending the “Pattern for Pro- 
duction” forum on Monday at the mid- 
year convention of the National Asso- 
ciation of Insurance Agents at Oakland, 
Calif. He said he had been forced to 
the conclusion in recent years that the 
claim of stock company agents to su- 
perior service and a superior product 
is somewhat offset by failure to main- 
tain an appearance and public contact 
commensurate with the quality of goods 
and services offered 

As a Caller Views an Office 

“The first item I should like to dis- 
cuss is the general appearance of the 
interior of your office,” said Mr. North. 





but every agency, regardless of size, 
should know how much money is due 
the agency, how much money is due the 
companies, net commissions earned, total 
expense of operation. 

Today premium volumes are up. Un- 
der the present defense program busi- 
ness in general should continue at a high 
level. Premiums should continue to in- 
crease, barring further rate reductions. 
When premiums level off, or if there 
should, in the future, be a sharp decline, 
then it behooves agency forces to be 
prepared to meet such contingencies. 
The agency with proper reserves will be 
prepared. 
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“Automobile Accidents just happen” 


is the theme of the Alliance national advertising for 


The illustration shows a flooded parking lot with tops 
of automobiles peeking forlornly above water. 


With the obvious hint that his car too, may be ruined 
by some unforeseen disaster, the reader is advised to 
protect his financial interest by taking out an Alli- 
ance Comprehensive—including Collision—Automo- 


For this blanket coverage of his car, the advertising 


“Ash the - = Agent” 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


1600 Arch St., Philadelphia 


Service Offices located in prineipal cities 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 








“T am not necessarily describing a small 
income office or even one in a com. 
munity of small population. The inej- 
dent which brought this forcibly to my 
attention was a visit I made recently to 
an agent’s office which is located in a 
town of about 75,000 people and an 
agency which writes combined premiums 
of at least $100,000 per year. As I en- 
tered the office I was struck in the face 
by an unsheltered lamp bulb that hung 
some three feet above the front desk 

“There were four filing cabinets in 
the office,-no two of which were the 
same height or the same design. Qn 
each were piled trade journals, miscel- 
laneous advertisements, etc., to a height 
of at least eighteen inches and on the 
very top of this the office secretary had 
placed her coat and the crowning glory 
was one of those atrocious hats. The 
chair at the agent’s desk, as well as 
the one at his secretary’s desk, let out 
an ungodly squeak each time either of 
them made the slightest move. The 
chair designed for callers in the office 
was between the wall and the desk in 
such a small space that it was most 
uncomfortable. 

“This agent is quite meticulous in his 
personal appearance. He drives an ex- 
pensive automobile, but he has lived 
with this appearance of confusion and 
disorder so long, he simply does not 
see it, and while he may not believe 
that he is suffering as a result of the 
appearance of his office, it is unthink- 
able that it will ever make a favorable 
impression on one of his customers by 
this array of disorder. 


Conduct of Personnel 


“About six months ago I was in a 
city of 250,000 people. I called on the 
phone to contact one of the largest 
agents in the town. The phone rang 
for at least a half dozen times and 
finally a girl practically snapped my 
ear off with her impatient answer. 
asked for the agent and was informed 
that he was out of the office. There 
was no information volunteered as to 
when he would be expected in the office, 
no inquiry as to whether she might be 
of help or whether she might take my 
number and call me back. Since that 
time I have made a deliberate study of 
the impression made by those in charge 
of answering the phone and I have had 
a similar experience in a surprising num- 
ber of cases. 

“You probably have a large number 
of customers who do not visit your 
office more than once a year. The pic- 
ture of your agency which they take 
away will be a lasting impression and 
might very well be the basis upon which 
they calculate your dimension as a busi- 
ness man. It is, therefore, important 
that those in charge of receiving your 
callers should understand fully the im- 
portance of the impression they make 
on such an occasion. I realize fully 
people vary widely in their capacity to 
be pleasant and to make people feel 
comfortable and at ease, but the person 
charged with greeting your callers can 
by studious application be of tremen- 
dous value to your office. 

“Management has not impressed upon 
those who: earn their living from this 
business the importance of being able 
intelligently to represent the business in 
the eyes of those of their immediate 
circle. We have not provided our em- 
ployes with the opportunity they de- 
serve to make this sorely needed self- 
improvement. You as an agent owe tt 
to yourself, to your employes and_ to 
the insurance business generally to first 
provide the opportunity for those im 
your office to understand fully the fun- 
damentals of the insurance business an 
then see to it that they inform them- 
selves.” 
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“SELL PROTECTION —NOT POLICIES” 


This Is A Policeman 
What does he do? 


He protects citizens and their property. 
Does he always succeed ? 


No. According to the F.B.I. every hour 
there are 102 larcenies, 36 burglaries, 
6 robberies and 20 autos stolen. 


But how can a citizen protect himself 
from loss ? 


By carrying ade- 
quate insurance. 


Does the citizen 
know about this? 


I don’t know. 


We'd better ask 
his agent. 


galt 
3 : 


THE AMERICA FORE INSURA =. 


BERNARD M. CULVER, President 
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Shotwell to Manage 
North British on Coast 


A. T. BAILEY RETIRES MAY 15 





Former Is Assistant Manager of Pacific 
Dept. Since November; Formerly at 


New York Home Office 





A. T. Bailey, manager of the Pacific 
department of the North British & 
Mercantile Group, is retiring May 15 
after nineteen years of loyal service. 


Samuel T. Shotwell, who has been as- 
Bailey 


sociated with Mr. for several 





SAMUEL T. SHOTWELL 


months as assistant manager, will suc- 
ceed him. In addition to being manager 
of the Pacific department for the North 


British Mr. Shotwell will also retain his 
present title of vice-president of the 
four associated companies which are the 
Pennsylvania, Commonwealth, Mercan- 
tile and Homeland. 

Mr. Shotwell has a wide acquaintance 
in agency ranks country-wide, and has 
made many friends among _ agents 
through his splendid personality. As 
well, he has well-rounded underwriting 
knowledge gained over a period of 
twenty-five years, and is acquainted with 
the problems met in automobile, fire and 
inland marine fields, having had experi- 
ence in all divisions of the business. 

H. H. Osborn will continue as assis- 
tant manager of the Pacific department, 
a position which he has administered 


efficiently for a number of years, and be 
associated with Mr. Shotwell in the con- 
duct of the business of the Pacific de- 
partment. 


S. T. Shotwell’s Career 


Mr. Shotwell entered insurance in 
1913 and served twenty years in various 
capacities with the New York Under- 
writers. He joined the North British in 
February, 1934, as secretary in charge 
of the automobile department. For 
about two years, during the period he 
was in the New York home office, Mr. 
Shotwell was also in charge of the in- 
land marine department as_ secretary. 
His appointment as assistant manager of 
the Pacific department occurred Novem- 
ber 15, 1940, and he has been traveling 
Pacific Coast territory since that time. 
He will make his headquarters at the 
San Francisco branch office, 315 Mont- 
gomery Street. 

Mr. Shotwell has always been active 
in automobile matters and served on the 
Eastern regional committee of the Na- 
tional Automobile Underwriters Asso- 
ciation and the Eastern rates and forms 
committee. He is a member of the Com- 
mercial and the Merchants Exchange 
Clubs of San Francisco. During the 
first World War he served overseas with 
the United States forces. 


Bailey 48 Years in Insurance 


Mr. Bailey started his insurance career 
in 1893 in the local agency of Paul B. 
Gaylord & Co. in Denver, Colo. Later 
he was with the Rocky Mountain Fire 
Underwriters Association as examiner 
and rater, and subsequently became spe- 
cial agent for the Home Fire & Marine. 
He served with other companies and 
continued to advance in positions of im- 
portance, being appointed June 1, 1922 
as manager of the Pacific and Mountain 
departments of the North British and 
its four associated companies. In rec- 
ognition of his ability and service he 
was in October, 1928, made vice-presi- 
dent of the associated companies. 

Mr. Bailey is past president of the 
Board of Fire Underwriters of the 
Pacific, former chairman of the execu- 
tive committee on the Pacific Coast of 
the National Board of Fire Underwriters, 
a director of the National Automobile 
Theft Bureau ever since its inception, 
and a director for many years of the 
National Automobile Underwriters Asso- 
ciation. He also served for nineteen 
years as chairman and vice-chairman of 
the supervisory committee of the Rocky 
Mountain Fire Underwriters Association 
and the managing committee of the 
Mountain States Inspection Bureau. 


ST. PAUL F. & M. DIVIDEND 


Directors of the St. Paul Fire & Ma- 
rine have declared the regular quarterly 
dividend of $2 a share. 





PLAN FOR COMMISSIONERS 





Committees Named to Arrange for 
Annual Convention at Hotel Statler 
in Detroit June 9-11 

Detroit is now actively planning for 
the seventy-second annual convention of 
the National Association of Insurance 
Commissioners which will be held at 
the Hotel Statler June 9-11. Insurance 
Commissioner Eugene P. Berry of Mich- 
igan is host commissioner for this event. 

Mr. Berry has the cooperation of all 
Michigan insurance interests in creating 
committees who will assist him in pro- 
viding for the welfare and entertainment 
of the visiting commissioners and their 
families under the general chairmanship 
of Charles C. Bowen, president of the 
Standard Accident. 

Chairmen of various committees have 
been appointed as follows: finance, W. 
G. Curtis, president, National Casualty; 
entertainment, David Broderick, presi- 
dent, D. F. Broderick, Inc.; banquet, 
George K. March, president-general 
manager, Detroit National Fire; pro- 
gram and printing, Walter E. Otto, 
president-general manager, Michigan 
Mutual Liability; registration and in- 
formation, Raymond Waldron, vice- 
president, Detroit Fire & Marine; pub- 
licity, Carl G. Sedan, assistant manager, 
Detroit convention and tourist bureau; 
auto transportation, John J. Ramsey, 
general manager, Detroit Automobile In- 
ter Insurance Exchange. 

Hotel committee, L. J. Treanor, exec- 
utive vice-president, Michigan Life; golf, 
Joseph E. Reault, the Maccabees; re- 
ception, George W. Carter, president, 
Detroit Insurance Agency; ladies, Mrs. 
Eugene P. Berry, honorary chairman; 
Mrs. Edward J. Jeffries, Jr., honorary 
vice-chairman; William T. Benallack, 
secretary, Michigan Fire & Marine, ex- 
ecutive chairman, and Mrs. William A. 
Doyle, chairman. 





N. J. FIELD CLUB MEET APRIL 28 


The New Jersey Field Club will hold 
its April dinner meeting next Monday 
at the Robert Treat Hotel in Newark. 
The program committee has arranged for 
showing of a technicolor film presented 
by the Union Pacific Railroad on Sun 
Valley, Idaho. Also the following ap- 
plications for membership will be voted 
on: R. J. Anderson, National Fire; Ed- 
ward Carroll, Royal-Liverpool Groups; 
Claude S. Nunn, Hartford Fire; Bernard 
Schneider, Royal-Liverpool Groups, and 
Joseph H. Wilson, Home. 





NEW OCEAN HOUSE OPENS MAY 5 

The New Ocean House, Swampscott, 
Mass., of which Clement Kennedy is 
president, announces that its season 
opens May 5 


ADJUSTERS MEET IN MAY 





National Ass’n. of Independent Adjust. 
ers Announces Program for Con. 
vention at Dallas May 12-14 
Program Committee Chairman C R 
DeWitt of Dallas reports that the 
stage is set for the fifth annual cop. 
vention of the National Association of 
Independent Insurance Adjusters, May 
12-14, at the Baker Hotel, Dallas. Head- 
liners of the speakers’ list include J, R 
Plummer, president, Commercial Stand- 
ard of Fort Worth; Wilson W. Brooks 
Jr., Marine Office of America, Houston: 
E. J. Mannie, Lloyd Caldwell Corp. 
Claims Service, San Antonio; J. ), 
Buckalew, independent adjuster, Fort 
Worth; C. S. Miller of Whitney & Mil 
ler, Chicago; Dr. G. Walter Stuck, San 
Antonio; Ben Lee Boynton, vice-presi- 
dent, Southwestern department of the 
Loyalty Group, Dallas, and Oscar 0. 
aia prominent attorney of Dal- 

as. 

The afternoon of the first day will 
be devoted to the fire section, when 
general organization plans will be dis- 
cussed in connection with the fire ad- 
justers. A film displaying various meth- 
ods of setting fire to an automobile will 
be shown by E, A. Gormley, manager 
of the National Automobile Theft Bu- 
reau, Dallas. 

On the second day of the convention 
speakers on various subjects will be 
heard, in addition to working out plans 
to organize sections relating to casual- 
ty and allied lines and miscellaneous 
lines, latter including ocean and inland 
marine and aviation. 

Ross Whitney of Whitney & Miller, 
Chicago, vice-president of the associa- 
tion, is in charge of setting up the sec- 
tion on fire and allied lines. C. A. 
Moore of Springfield, Ill., vice-president, 
is in charge of the formation of casual- 
ty and allied lines section, whereas the 
miscellaneous lines section is being or- 
ganized under the guidance of C. E. 
DeWitt, also vice-president of the Na- 
tional Association. 

May 14 will be devoted to general 
business. Election of officers will be 
held on this day, also selection of con- 
vention city for 1942. James C. Greene, 
chairman of the constitutional revi- 
sion, and his co-workers will submit 
their recommendation on constitutional 
amendments. This report will be of in- 
terest to some of the members present 
since it vitally affects those who are 
lawyers. 


SQUARE CLUB GOLF MEET 

The sixth annual golf tournament of 
the Insurance Square Club of New York 
will be held on Tuesday, June 3, at the 
Echo Lake Country Club, Westfield, 
N. J. Tickets are priced at $6 each 
and this includes luncheon, dinner and 
green fees, and use the swimming pool. 














Stock Insurance Agents 








ADVOCATES OF 
AMERICAN PREPAREDNESS 


MERICA STEPS UP PRODUCTION! Wheels of industry hum everywhere, calling for 
fannie of factories, installation of new machinery, increased stocks of materials. 
§ Insurance agents realize that building and machinery costs are mounting rapidly, 
and that they must prevent inadequate insurance 
coverage lest defense production be seriously 
impaired in event of fire or accident. Thus they 
render invaluable service by surveying plants and 
urging additional protection where needed. The 


American Defense Program must go on! 
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S. F. B. Morse, son of Rev. Dr. Jedidiah Morse, the 
early American geographer, was born in Charlestown, 
Mass., on April 27th, 1791. His father wanted him 
to study for the ministry and when Samuel insisted 
upon becoming an artist, told him that he was throw- 
ing his life away. 

In 1811, after graduating from Yale, Morse went 
abroad to study under Benjamin West. He became 
an artist of the first rank and painted many portraits 
of prominent Americans. His portrait of Lafayette, 
made when the general last visited America, now hangs 
in the Mayor’s office at City Hall, New York, and is 
valued at $250,000. 

Morse’s first telegraph instrument was made out 
of an old artist’s canvas stretcher and portions of a 
wooden clock. In 1837, when Alfred Vail examined 
this contraption, he was so impressed that he invested 
$2,000 and became Morse’s partner. A patent was 
obtained and, in 1843, Congress voted $30,000 with 
which to construct an experimental telegraph line be- 
tween Baltimore and the Supreme Court Chamber in 
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the Capitol at Washington, D. C. Ezra Cornell, who 
later founded Cornell University, was the workman 
who erected the poles and strung the wires for the 
demonstration which was a complete success. The first 


message sent was. . . “What Hath God Wrought”. 

Morse met Daguerre, the inventor of photography, 
upon one of his trips abroad and they had become warm 
friends. In 1839, Daguerre sent him his camera speci- 
fications and from these Morse constructed the first 
camera ever builtin America. With it he photographed 
the Church of the Messiah in Broadway and this was 
the first photograph ever taken on the Western Hemi- 
sphere. 

During the last two decades of his life Mr. Morse 
lived on the banks of the Hudson river near Pough- 
keepsie. He had converted the original farmhouse into 
a beautiful Italian Villa surrounded by spacious gar- 
dens. A telegraph instrument on his library desk was 
connected by direct wire to New York and he often 
talked by it to friends in distant parts of the country, 
and later with those in Europe over the Atlantic Cable. 


The Home, through its agents and brokers, is America’s leading insurance protector of 
American Homes and the Homes of American Industry. 
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Insurance Brokers of New York 
Hold Annual Meeting at the Astor 


President Pate Believes It Short - Sighted for Companies to 
Reduce Commissions as There Is Great Need Now 
for Maximum Services of Brokers 


Members of the Insurance Brokers 
\ssociation of New York held their an- 
nual meeting Tuesday at the Hotel Astor 
and re-elected the following directors for 
three years: Malcolm B. Dutcher, Frank 
& DuBois; C. O. Pate, Pate & Robb; 
L. J. Rice, Hagedorn & Co.; W. C. 
Thomas, Flynn, Harrison & Conroy; 
George E. Nichols, Gaines, Silvey & 
Nichols, Inc.; George W. Will, Stewart, 
Hencken & Will, Inc. 

Thomas W. Sweeney, H. Mosenthal & 
Son, Inc., is a new director elected for 
three years and Roy N. Jenkins, Alex- 
ander & Alexander, Inc., was elected for 
one year to fill the unexpired term of 
L. A. Wallace, Johnson & Higgins, who 
resigned. 

Pate on Value of Broker 

In his annual report President C. O. 
Pate said the association has gone ahead 
in membership and influence during the 
last year and was never in better condi- 
tion in the forty-three years of its ex- 
istence. At the same time he observed 
that the association never so needed the 
strength, influence ‘and loyalty of its 
members. 

“We are living through a period of 
shifting values, of changing times, of 
new forces in the world of business,” 
said Mr. Pate. “We find a new need to 
stress the value of the broker in the 
negotiation of insurance contracts. There 
is no satisfaction for us in the discovery 
that all service-giving middlemen, and 
even including the professions of law, 
medicine and architecture, are finding it 
necessary to justify their service fees. 
In many respects, our problem is the 
same as theirs. One important advan- 
tage has come to us out of this very 
problem and that is a closer under- 
standing and working arrangement with 
trade organizations of all kinds. 

“On the part of the companies it seems 
a short-sighted policy to discourage, 
through commission reductions, the 
highly trained engineering and loss pre- 
vention work particularly in these times 
when the maximum effort is needed to 
conserve property and increase produc- 
tion for national defense. We have a 
duty to ourselves—and our profession— 
to preserve a livable scale of income on 
our business. But more important than 
that we have a duty to preserve those 
services so important to the public we 
serve. 

“I could, of course, report in detail 
each demand that has been made for 
commission reduction and how the de- 
mand was met, but I think these few 
words will show you that the directors 
are alert to the situation and seriously 
concerned over its ultimate effect upon 
the public. 


Code of Return Premiums 


“Last June the membership was asked 
to offer comments on how the code of 
return premiums and return commis- 


sions had worked out in general prac- 
tice,” continued Mr. Pate. “Letters were 
received and studied, and meetings held 
with casualty company managers. It 
appears now that a few minor changes 
must be made in the final wording, but 
on the whole the code expresses the 
general practice of the business and has 
removed, to a material extent, unfair 
competition among brokers. 

“In the legislative field, we have had 
several disappointments. Our reason- 
able rules bill was not reported out of 
committee, nor was the proposed new 
standard fire insurance policy. We were 
more successful with the financial re- 
sponsibility law. 

“Perhaps at no time in the past has 
our profession been faced with such a 
number of major problems. We have 
the proposal of the casualty executives 
for the graded commission by size of 
risk form of payment. We have the 
acute situation involving countersigna- 
ture laws in several states. We have had 
rumors of threatening moves in Wash- 
ington and, of course, we have the Hobbs 
bills introduced in Congress. We have 
an ever-increasing expense in our of- 
fices and a diminishing commission scale. 
In these problems and some others, the 
association can help and will help, but 
in the final analysis these difficulties may 
be considered challenges to us as indi- 
viduals, to be met as they come, to be 
solved in order that our profession may 
go on becoming something in which we 
can all feel proud that we had a part 
in its formation.” 

At the luncheon President Pate pre- 
sented to Harold Warner, United States 
manager of the Royal-Liverpool Groups, 
a check representing a contribution on 
the part of the brokers’ association 
members toward purchase of an am- 
bulance for the British War Relief So- 


ciety. 
Company Contact Committee 


Chairman R, E. Kipp of the company 
contact committee reported that 
throughout the year the committee has 
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handled details in regard to the pro- 
posed code of return premiums and re- 
turn commissions. He said in part: 

“On that subject we have had two meet- 
ings with representatives of the casualty 
managers association, explaining to these 
company executives the meaning of the 
various clauses and phrases in the word- 
ing of the code and giving them prac- 
tical examples. It is likely that these 
men will return with a few suggested 
changes, in which case they will be re- 
ferred to the membership. 

“The committee had some small part 
in framing the procedure of handling 
the business of brokers called to mili- 
tary service, particularly in connection 
with a suggested form of agreement be- 
tween the office building the business 
and the broker concerned. 

“Your committee feels that confer- 
ences between the companies and your 
committee as the need arises is a very 
desirable part of the association work. 
We believe the companies have shown 
more disposition to seek such meetings 
before introducing changes and have 
welcomed the suggestions of brokers.” 


Hobbs Bills Opposed 


The association is vigorously oppos- 
ing the two Hobbs bills in Congress 
Chairman T. F. Handy of the legislative 
committee reported. These bills would 
make it unlawful to solicit or effect in- 
surance, or collect or transmit insur- 
ance premiums in any state without com- 
plying with the laws thereof and also 
without first securing a permit from 
the SEC. 


WEST HITS TAX EXEMPTIONS 


Oscar H. West, formerly manager of 
the Virginia Association of Insurance 
Agents, now managing director of the 
Retail Merchants Association of Vir- 
ginia, speaking at the annual banquet 
of the Waynesboro Retail Merchants 
Association recently, sounded a call 
tor retail merchants throughout the 
state to band together for a showdown 
fight for the elimination of tax exemp- 
tions enjoyed by consumers coopera- 
tives. He explained that he made no 
reference to marketing cooperatives. He 
criticized the policy of various Federal 
Government agencies in publishing and 
distributing literature telling how to or- 
ganize consumer cooperatives. 





L. A. BOARD COMMITTEES 


Vernon C. Bogey has been appointed 
chairman of the committees on board 
conference, budget, rules and rates, and 
William H. Menn heads the board of 
education and constitutional committees 
of the Los Angeles Insurance Exchange. 
President W. B. Glassick is chairman 
of publicity and temporarily of the 
casualty committee. Other chairmen are: 
city and county, Willson I. Pierce, Jr.; 
complaint, Kenneth A. Belknap; harbor, 
Julian Ganz; legislative, H. W. McGee; 
traffic and safety, B. Frank Hopkins. 





MRS. ALICE L. GATES DIES 


Mrs. Alice L. Gates, well-known west- 
ern New York insurance woman, died 
April 11 in her home in Salamanca, 
N. Y. She was 70 years old. She had 
been in the insurance business for more 
than forty years. 
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profitable advantage of a plan | 
that has helped Hunpreps 
of agents get ahead faster. | 
Write today for the booklet | 
“PLANNED PROGRESS,” 
Without obligation. 
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MASS. AGENTS’ SCHOOL 





Three-Day Course at Amherst in June 
to Include Wide Range of Subjects; 
Total Cost Only $8 
The short course school of the Massa- 
chusetts Association of Insurance Agents 
at Massachusetts State College June 
10-12 will cover a broad range of sub- 
jects and will be open to all agents and 

agency employes in the state. 

The subjects of lectures and discus- 
sions during the three-day school at Am- 
herst will include agency management, 
survey selling, use and occupancy, ex- 
tended coverage endorsement, standard 
fire policy, doctrine of negligence and 
liability, comprehensive general liability 
insurance, blanket residence coverage, in- 
land marine lines, fire insurance claim 
handling and advertising and _ selling 
principles for local agents. In addition 
there will be lectures on the fundamen- 
tals of fidelity and surety bonds, and on 
the fundamentals of boiler and machin- 
ery insurance. 

Total cost of the three-day school, in- 
cluding board and lodging, will be $8 
for each student. Applications for en- 
rollment should be directed to the secre- 
tary of the Massachusetts Association of 
Insurance Agents, 89 Broad Street, Bos- 
ton, accompanied by the $3 tuition fee. 
The $5 for living expenses will be pay- 
able June 10 at Amherst. During the 
school the Massachusetts agents will live 
in the State College dormitory and meals 
will be served in the college dining room. 





NEW LOCAL BOARD IN VA. 


Samuel Bigelow, manager for the Vir- 
ginia Association of Insurance Agents, 
announces that a tri-county board em- 
bracing agents in Greensville, Brunswick 
and Mecklenburg counties has just been 
organized with the following officers: 

H. Pearson, Lawrenceville, presi- 
dent; J. T. Everett, Emporia, vice-presi- 
dent; Charles Crowder, South Hill, sec- 
retary-treasurer. He aided in setting 
up the organization on a trip to that 
territory last week. This board increases 
the number of boards in the State to 
sixteen. It is the first county board, all 
the others -being city boards. 





HEADS PHILADELPHIA FIRM 

Albert H. Edgar has been elected 
president of the Philadelphia_insurance 
firm of Beidler & Bookmyer, Inc., which 
was organized in 1865. He_ succeeds 
Edwin A. Bookmyer, who died recently. 
Other officers of the firm, which is lo- 
cated at 424 Walnut Street, are Roy 7. 
Bookmyer, vice-president; Arthur 
McNeil, vice-president and secretary; 
John F. Schneider, treasurer; Horace 
B. Luff, secretary, and William W. Mor- 
rison, marine manager. 
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Enlarged Rural Agents’ Committee 


Making Broad 


With enlargement of the rural agents’ 
committee from five to nine members, 
work of the committee is being corre- 
spondingly expanded throughout the 
country, according to the report of 
Chairman Alex H. Case, Marion, Kan., 
presented this week to the mid-year 
meeting of the National Association of 
Insurance Agents at Oakland, Calif. The 
committee is aiming to improve further 
its service to agents by conducting as 
complete a survey as possible of the 
various rural agent problems and activ- 
ities. ; : 

Each member of the national commit- 
tee is also chairman of his own state 
rural agent committee. Each has now 
been assigned a subject of importance 
to rural agents and asked to develop 
this subject nationally as well as to carry 
on general advisory work for the state 
associations in his section of the country. 


Study on National Basis 


“We feel,” said Mr. Case, “that con- 
ditions affecting rural agents are far 
from uniform country-wide, and that a 
study conducted on a particular subject 
by one individual will do much to de- 
velop information which may prove help- 
ful to all rural agents. We believe that 
agents in some sections have been suc- 
cessful in solving problems in a manner 
that can be used in other sections where 
certain conditions are proving a barrier 
to the best practices in the business. 

“We believe further that such a survey 
will reveal problems that should be at- 
tacked and will give us common ground 
for activities of a national scope that 
cannot be very well handled by the in- 
dividual state association. We also be- 
lieve that the information developed will 
be most helpful in our discussions with 
the company organizations in our efforts 
to bring coverage and rules of practice 
up to present-day needs, and will enable 
us to talk with authority in our confer- 
ences with the officials of such company 
organizations. 

“Knowing of the special interest of 


Survey of Problems 


the individual members of our commit- 
tee on certain subjects from previous 
correspondence and from activities and 
accomplishments of such individuals, the 
following subjects have been assigned to 
the following members for national de- 
velopment, with, of course, the entire 
committee collaborating and assisting the 
member of such specific assignment: 


Committee Assignments | 


“Hamilton C. Arnall, Newnan, Ga., 
governmental problems; Alex H. Case, 
public relations; Howard W. Bradshaw, 
Delphi, Ind., rural casualty; W. F. Flautt, 
Tutwiler, Miss., town mercantile rules 
and forms; Fred J. Marshall, East Au- 
rora, N. Y., suburban risks; Dwight R. 
Peel, Benton, Ky., cooperative tenden- 
cies of farm organizations; A. J. Peters, 
Issaquah, Wash., rural fire prevention, 
protection and control; Arthur T. Riedel, 
Pompton Lakes, N. J., educational activ- 
ities of rural agents; H. J. Thielen, Sac- 
ramento, Calif., farm forms and classifi- 
cations, 

“Through the cooperation of the New 
York office of the National Association 
our first activity was to revise and for- 
ward to all state rural agent chairmen 
the Suggested Guide and Agenda for 
the use of state association rural agents’ 
committees, in which we incorporated the 
new set-up of your national rural agents’ 
committee, asked that it be used and 
that suggestions be sent in to the indi- 
vidual members on the specific subject 
assigned as well as on general subjects. 

“Fred Marshall has been confined to 
his home on account of injuries suffered 
in an automobile accident during the en- 
tire period of his reappointment to this 
committee, but we are glad to -report 
his condition much improved and know 
that during the last half we will have 
a lot of activity on his important as- 
signment. Fruit from his work in past 
years is now apparent in recently revised 
rates in his territory which he has been 
advocating and working for.” 





Midyette Report 
(Continued from Page 17) 


War Department, as an example, is 
asking the contractor to secure at least 
four bids on his insurance requirements, 
two from stock companies and two from 
mutual companies. Then in the evalua- 

tion of these bids to consider the divi- 
dend-paying record of the mutual com- 
panies as a factor in the net cost. 
Agency services have not appeared to 
concern these Department heads very 
much, 

Competent Agency Service 

“While we cannot be entirely unsym- 
pathetic with the Federal Government 
in asking that insurance be supplied at 
a reasonably low cost, we do insist that 
this cost should be consistent with 
sound underwriting practices and com- 
petent agency service. 

“We are of the opinion that the in- 
surance agents of the United States are 
willing to subscribe to an insurance de- 
fensé program which will enable stock 
bonding and casualty companies to pro- 
vide the required protection. We be- 
lieve that those agents who are equipped 
to write and service accounts of this 
arge nature, would be willing, during 
this emergency, to join the insurance 
Companies that are likewise willing to 
make a comparable contribution, in the 
establishment of a new classification and 
4 new rate, with company administra- 
live costs and agency commissions re- 
surveyed and restated. We also believe 
that State supervising insurance offi- 
Clals, in rate-controlled states, would 
look with favor on such an undertaking. 

‘Tt almost goes without saying that 
the insurance agents of the nation are 


willing to participate in any defense 
program, without thought of remunera- 
tion or reward over and above the nec- 
essary and proper expenses involved in 
the work, and a reasonable recompense 
for services to be rendered.” 
Production Branch Offices 

The paragraph on branch offices ex- 
pressed the hope that the session of the 
meeting set aside for this subject would 
result in a greater understanding “as to 
just how production branch office opera- 
tions adversely affect the local agency 
system, where it is conducted on a cost 
basis that is greater than the cost of 
operating local agencies.” 

Mr. Midyette spoke of the agents’ 
advisory committee of the Business De- 
velopment Office and its enlarged pro- 
gram and said that one of the first 
movements under its new program was 
the “Pattern for Production” session at 
i aia Of the National Board, he 
said: 

“Your attention is directed to an out- 
standing event in the fire insurance bus- 
iness, in the approaching seventy-fifth 
anniversary of the National Board of 
Fire Underwriters. Seventy-five years 
is a long, long time for a public service 
instrumentality to have continually 
maintained a record of uncommon serv- 
ice to the property owners of the na- 
tion, without cost or charge to them. 
The record of the National Board has 
been so outstanding and so_ beneficial 
that all eyes must be turned in satisfac- 
tion and commendation on this branch 
of the industry which is so signally 
carrying on. May we here enter upon 
the record our expression of gratitude 
and appreciation, to have been permitted 
over the years to cooperate in a small 
way with this great organization in the 
public welfare.” 
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Fire May Be Proximate Cause of 
Loss Due to Rising Flood Waters 


Action was brought on a fire insur- 
ance policy for $290,000 covering all 
direct loss or damage by fire with the ex- 
ception that the insurer “shall not be 
liable for loss caused directly or indirect- 
ly by invasion * * * or by order of any 
civil authority” on all the contents be- 
longing to insured, or in their possession, 
custody or control while contained in 
various buildings at a specified address 


in Cincinnati, Ohio, which was, more 
than a year later, modified by rider to 
cover “loss or damage by fire caused 
by order of military or civil authority 
exercised to prevent the spread of fire.” 

About two months after the addition 
of the rider the Ohio River at Cin- 
cinnati overflowed its banks and entered 
the premises. While insured’s employes 
were removing the contents of these 
buildings to higher floors for protection 
against the flood, a gasoline tank was 
torn from its moorings by the_ flood 
waters and exploded, causing a fire to 
break out five hundred yards from these 
buildings. A large portion of the valley 
in which the buildings and the gasoline 
tank were located was covered by flood 
waters on which a great quantity of 
gasoline and oil that had escaped from 
this and other tanks was floating. 

Insured’s Property in Path of Fire 

The fire spread rapidly in the direction 
of insured’s buildings and became a 
conflagration which threatened to engulf 
the whole area. It ignited many build- 
ing and all the property in the valley 
was in imminent danger. Insured’s 
property was in the path of the fire and 
the building adjoining it on the west 
and within fifty feet was ignited. 

When the fire started the flood waters 
were within sixty feet of the avenue 
on which insured’s property was located. 
About eighteen or twenty inches of 
water was in the basement where the 
merchandise claimed to be damaged was 
stored and twenty-five or thirty-five of 
insured’s employes were engaged in mov- 
ing the goods to higher floors out of its 
reach as it was constantly rising. When 
the fire started none of the goods had 
been damaged. They were all kept out 
of reach of the water. 

Shortly after the fire started, members 
of the Police and Fire Departments en- 
tered the buildings and informed the 
employes that it was in imminent danger 
of catching fire and ordered all persons 
to leave the premises immediately; that 
it might be necessary to dynamite the 
building. The employes left immediately 
and a cordon of police was formed 
around the vicinity and no one allowed to 
enter the buildings except two officers 
of insured’s company for the purpose of 
removing valuable records, which re- 
quired only a brief period. 

$108,571 Damage from Flood Waters 


While insured’s officers and employes 
were excluded from the building the 
water rose about five feet and damaged 
the merchandise in an amount insured 
claimed to be $108,571. The fire was 
checked and never reached insured’s 
property and the property was in no 
way directly damaged by it or by the 
use of water to check the fire. In- 
sured’s loss was caused by the flood 
waters of the river which would have 
been avoided if its employes had not 
been ejected from the premises. 

The Federal District Court for South- 
ern Ohio held the loss alleged did not 
arise from a cause contemplated by the 
policy, but was a remote consequence 
of the fire not necessarily arising from 
it; that the direct loss was from the 
flood waters of the river. From a judg- 
ment on a directed verdict for the de- 
fendant the plaintiffs appealed. 

Reversing the judgment and remand- 
ing the cause for further proceedings 
the Sixth Circuit Court of Appeals, 
Hamilton, C. J., Princess Garment Co. 


v. Fireman’s Fund Ins. Co., 115 F. 2d 
380 after stating the facts of the case 
substantially as above, said that the 
single question presented on appeal was 
whether there was substantial evidence 
requiring submission of the tendered 
issue to the jury. It found that the 
Ohio Supreme Court has not yet passed 
directly upon the questions presented 
and it therefore applied the rule that the 
Federal Court will exercise an indepen- 
dent judgment in determining the law 
with respect to the issues presented in 
the case based upon whatever principals 
of state law are applicable. 


Court’s Statement on the Law 


The court’s statement of the law gov- 
erning the case is as follows: 

“In suits on such contracts it is as- 
sumed that it was the intention of the 
insurer to indemnify the insured against 
losses where the cause insured against 
was the proximate or immediate means 
or agency causing the loss, but to render 
a fire the immediate or proximate cause 
of the loss or damage, it is not absolutely 
necessary that any part of the insured 
property should be actually ignited or 
consumed by fire. 

“It is sufficient to constitute loss or 
damage by fire when there is an actual 
fire which becomes uncontrollable or 
breaks out from where it was intended 
to be and becomes a hostile element and 
as a direct proximate result thereof, loss 
or damage occurs. The present policy 
insured against all direct loss or damage 
by fire and, by the rider later attached, 
removed an exception originally written 
into it and extended the coverage to 
‘loss or damage by fire caused by order 
of military or civil authority, exercised 
to prevent the spread of fire.’” 

The court held the phrase “civil 
authority” to include “civil officers in 
whom a portion of the sovereignty is 
vested and in whom the enforcement of 
municipal regulations or the control of 
the general interest of society is con- 
fided for the prevention of destruction 
by fire. Policemen and firemen are civil 
authorities within the meaning of the 
language of the present policy. 

Loss Must Be Proximately Caused 

By Insured Peril 

“When determining the question of 
loss under a fire insurance policy, the 
direct and not the remote cause is 
peculiarly applicable. The loss must 
be proximately caused by a peril in- 
sured against. Where fire is a remote 
cause of loss, it is beyond the pale of 
the contract, because such contracts are 
the agreements of ordinary business 
men seeking protection against ordinary 
perils from fire. 

“It is often difficult to separate the 
proximate from the remote cause but 
when there are successive causes, each 
sufficient, acting independently, to pro- 
duce an effect such as to cause a loss 
the one last operating on the event is 
the proximate one, but when there is no 
order of succession in time and there 
are two or more concurrent causes of 
loss, the predominating efficient one must 
be regarded as proximate regardless of 
the position of the event as to time. 
The cause which set the other in motion 
and clothed it with the power to harm 
at the time of the disaster must rank 
as predominant.” 

Applying these general statements to 
the insurance company’s contention that 
the flood and not the fire was the proxi- 
mate cause of the loss, the court said 
that “if means and appliances were at 
hand by which the flood damage could 
have been avoided and the intervention 
of the new agency, i.e., the fire which 
caused the act of the civil authority to 
prevent its contemplated spread, pro- 
hibited their use, then the fire which 
caused the act of the civil authority was 
the proximate cause of the loss. A new 
element was added which rendered it im- 
possible to control or prevent the con- 


HOLDING INSTITUTE EXAMS 


More Than 3,000 Students Sitting for 
Tests in Several Subjects in 
Various Parts of Country 


Beginning Monday, for a period of ten 
days, the Insurance Institute of Ameri- 
ca is holding its annual examinations. 
Over 3,000 students are sitting for the 
examinations in casualty, fire, life, inland 
and ocean marine, surety, fire insur- 
ance accounting and medical jurispru- 
dence. 

For the past school year students have 
been prepared for the Institute exami- 
nations by a number of affiliated socie- 
ties and study groups, including those 
in Atlanta, Baltimore, Boston, Chicago, 
Cleveland, Hartford, New York, Phila- 
delphia, Providence, St. Louis, San 
Francisco, Seattle, Vancouver and Win- 
nipeg. 

Classes have also been held by office 
groups in the following companies: 
State Farm companies; America Fore 
companies, Western department; Kem- 
per groups; Hartford Fire, Western 
department; Farm Bureau companies; 
Standard Accident; Dubuque Fire & Ma- 
rine; Glens Falls; New Hampshire Fire; 
Oregon Mutual Fire; Security of New 
Haven; Bankers Indemnity; American 
Insurance Co., home office and West- 
ern department; Bituminous Casualty 
Corporation; Northwestern Mutual Fire 
Association; Springfield Fire & Marine 
and Federated Hardware Mutuals. 

Besides class students, over 200 regis- 
trants who have been taking correspon- 
dence courses will be examined by the 
Institute. Altogether, thirty-five states, 
the District of Columbia, seven prov- 
inces of Canada, Hawaii, Philippine 
Islands, Cuba and Mexico are repre- 
sented. 





Eastern Loss Executives 


Hold Anniversary Dinner 


John J. McCloy, Assistant Secretary 
of War, was the principal speaker at 
the dinner meeting last Thursday night 
which marked the tenth anniversary of 
the Eastern Loss Executive Conference. 
The dinner was held at the Essex House 
in New York City with about 100 fire 
loss executives present. President Gil- 
bert L. Scott acted as toastmaster. F. 
Elmer Sammons, vice-president of the 
Hanover Fire, was chairman of the an- 
niversary dinner committee. 

Guests at the meeting included J. K. 
Hooker, chairman of the committee on 
adjustments of the National Board of 
Fire Underwriters; T. A. Pettigrew, 
president and general manager of the 
Underwriters Adjusting Co.; George W. 
Lilly, general manager of the Fire Com- 
panies’ Adjustment Bureau, and H. M. 
Greenberg, executive general adjuster of 
ae Western Adjustment & Inspection 

0. 





ILLINOIS GENERAL AGENT 


The North British & Mercantile Group 
has appointed R. I. Read of Chicago as 
general agent for Illinois. He will op- 
erate as the R. J. Read General Agency 
with headquarters at 1516 Insurance Ex- 
change Building, Mr. Read until recent- 
ly has been manager of the Cook County 
and brokerage department of the Crum 
& Forster Group in Chicago. He had 
been in that position twenty years and 
is one of the best known insurance men 
in the city. Prior to that connection 
he had served the Sun in the field in IIli- 
nois and Missouri and in 1917 went with 
Marsh & McLennan. 





sequences naturally following from the 
rising flood. 

“Applying the rule that the phrase 
‘all direct loss or damage by fire’ or 
‘loss or damage by fire caused by order 
of civil authority’ is not restricted to 
fire on the premises and that a loss will 
be held to be within such policies where 
a fire was a means or agency in causing 
it, we are of the opinion that there is 
substantial evidence in the records that 
the proximate cause of the loss com- 
plained of was the fire in question.” 


NEW PHILADELPHIA FORMS 





Fire Rating Organization Issues Five 
Forms to Replace Over 200 
Formerly in Use 
The Philadelphia division of the Mid. 
dle Department Rating Association has 
approved five forms, Nos. to 84 
inclusive, which will supersede more 
than two hundred forms heretofore jn 
use. These new forms will be furnished 
by the association to producers and of. 
fices without charge. Of the new forms 
No. 800 covers building; 801, contents: 
802, household contents, dwelling, store 
and dwelling, apartments; 803, dwelling 
or store and dwelling. No. 804 is iden. 
tical with 803, except for the inclusion 

of a mortgage clause. 

These forms were prepared by a com- 
mittee of eight, drawn equally from 
company and agency offices. e mem- 
bers included: John J. Maguire, Platt 
Yungman & Co., chairman; Harry A 
Carl, North British group; John E 
Craig, Stokes, Packard & Smith; Rob- 
ert Dunn, North America group; Carroll 
Goodman, Hutchinson, Rivinus & Co, 
Jacob Haslein, 3rd, Robert M. Coyle & 
Co., and Kenneth Trotter, Fire Asso- 
ciation group. 

The committee, in preparing the new 
forms has aimed at maximum liberality, 
conciseness and convenience without 
sacrifice of proper underwriting or legal 
principles. Not only has it reduced the 
number of forms, but attained brevity 
and clarity. In none of the five forms 
does the insuring clause contain more 
than four printed lines, as against up- 
wards of twenty in some of the old 
forms. 


W. E. Mallalieu, Jr., Talks 


To N. J. Insurance Women 


President Ada V. Doyle, of Caldwell, 
presided at the regular monthly dinner 
meeting of the Insurance Women of 
New Jersey, held Thursday evening, 
April 17, at the Essex House, Newark. 
After introduction of guests by Grace 
Donohue, acting for Good Will Chair- 
man Betty Stratton, the meeting was 
turned over to Program Chairman Hul- 
dah Doane, Ridgewood, who presented 
the guest speaker, W. E. Mallalieu, Jr, 
assistant director of education of the 
Royal-Liverpool Groups. Mr. Mallalieu 
discussed “Exclusions and Limitations 
of the Standard Fire Insurance Policy.” 
Many questions were fired at Mr. Mal- 
lelieu after his closing remarks and live 
discussions followed. 

Publicity Chairman Claire E. Me- 
Curry introduced Theo. C. Black, dis- 
trict passenger agent of the Louisville- 
Nashville R. R., who gave a talk on 
points of interest en route to the na- 
tional convention to be held in Nashville 
June 20-23. 

Program Chairman Doane announced 
that the June meeting will be held at 
the Berkeley-Carteret Hotel, Asbury 
Park, N. J. The next meeting of the 
Insurance Women of New Jersey will 
be held May 15 at Essex House, 
Newark. 


GEORGE A. SHEARS DIES 


George A. Shears, assistant superin- 
tendent of the engineering department 
of the Royal-Liverpool Groups, died 
suddenly from a heart attack on April 
17 at his home in Parkchester, New 
York City. He was 53 years of age 
and is survived by his widow. Born in 
England, Mr. Shears came to the United 
States in 1906 and served until 1913 with 
the New York Fire Insurance Exchange. 
He joined the schedule department 0 
the Royal in 1929, 


C. W. JOHNSON ANNIVERSARY 


C. William Johnson, assistant secre- 
tary of the Insurance Co. of North 
America, on April 17 completed twenty- 
five years of service with the company. 
He became associated with the Nort 
America after leaving the Underwriters 
Association of New York. Prior to that 
he served fifteen years with the Factory 
Insurance Association, nine of them 1 
the New York State district. 
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Total Admitted 
Companies Capital Assets 


Firemen's Insurance Company of Newark, N. J. $9,397,690. $34,530,903. 


Organized 1855 


The Girard Fire & Marine Insurance Company 1,000,000. 5,163,053. 
National-Ben Fenn Fire Insurance Company 1,000,000. 4,368,670. 
The Concordia Fire hoes Co. of Milwaukee 1,000,000. 4,753,345. 
Milwaukee Mechanics’ iliaesas Company 2,000,000. 12,008,276. 


Organized 1852 


Royal Plate Glass and General Ins. Co. of Canada 100,000. 275,944. 


Organized 1906 


The Metropolitan Casualty Insurance Co. of N.Y. 1,500,000. 11,344,660. 
Organized 1874 
Commercial Casualty Insurance Company 1,000,000. 11,084,300. 


Organized 1909 


HOME OFFICE 


PACIFIC DEPARTMENT Newark, New Jersey 


San Francisco, Calif. ytat 1 





eo 


: q Stendar 


fe 
SOUTHWESTERN DEPARTMENT protection & 


Dallas, Texas 


“any = 


CANADIAN DEPARTMENTS 


Toronto, Ontario * Vancouver, B. C. 





EXPERIENCE 


SEGURITY -. AGE 








FINANCIAL STATEMENTS DECEMBER 31, 


AS FILED WITH THE NEW YORK STATE INSURANCE DEPARTMENT 


Pittsburgh Underwriters - Keystone Underwriters 


FIRE - MARINE: Len SURETY Cp 


NS UR AWNC E 


1940 


Liabilities 


2,572,320. 
2,052,838. 
2,045,360. 


5,544,065. 


8,817,303. 


8,521,840. 





Surplus to 


(except Capital) Policyholders 
$17,879,926. $16,650,977. 


2,590,733. 
2,315,832. 
2,707,985. 
6,464,211. 

275,944. 
2,527,357. 


2,562,460. 


WESTERN DEPARTMENT 
Chicago, Illinois 


FOREIGN DEPARTMENT 
New York, New York 


PERFORMANGE 














Phen 


merece fas eset 











April 25, 1944 











Meek Makes Inspirational Talk On 
Agent’s Place in National Defense 


Wayne C. Meek, Seattle, Wash., for- 
mer member of the executive committee 
of the National Association of Insurance 
Agents, delivered the inspirational ad- 
dress of the Oakland meeting on “The 
Agent’s Place in National Defense.” 

A veteran of the World War, Mr. 
Meek drew an analogy between the 
training of a soldier and the education 
of an insurance agent, saying that every 
military plan begins with an estimate 
of the situation, a phrase that exactly 
fits the agent’s approach. “New risks 
and new hazards are involved in our 
defense program,” he said, “hence we 
must accurately evaluate these in order 
to render complete and _ satisfactory 
service.” 

He described military service as “the 
very touchstone of leadership,” and said: 
“That quality you must possess to be a 
successful insurance agent. Leadership 
comprises not only courage and decision, 
but also the ability to inspire others 
with confidence in your judgment. In 
its combined magnetism and force of 
will and reasoning it is as valuable as 
the drawing of an insurance form where- 
in the entire future of a great corpora- 
tion or its stockholders may be involved.” 

Vehicles of Opportunity 

The vehicles of the agents’ opportun- 
ity to serve in connection with the de- 
fense program he listed as prevention of 
accidents, fires and sabotage. 

Under increased pressure for produc- 
tion, he said, economic waste is bound 
to skyrocket unless concerted effort is 
made to keep it within bounds; uncon- 
trolled, the amount of increase in labor 
waste is a matter of pure conjecture. 

He said the foreman of a plant is doing 
just as important a job as any military 
service he might render and that the 
agent should help him with his particu- 
lar problems. If a loss occurs, he said, 
the agent should do everything within 
his power to get the experienced man 
back on the job as soon as possible. 

In the last war, he said, with the vast 
engineering facilities of the fire insurance 
companies placed at the disposal of the 
government, there was a remarkable rec- 
ord of freedom from fires in army can- 
tonments, and in the present emergency 
the engineers again are being called to 
the aid of the government. The agent, 
he said, must be prepared to advise his 
clients on fire protection, in buildings 
under construction as well as completed 
ones, 

Inspect Insured Plants 


“The insurance agent,” said Mr. Meek, 
“should often make inspection of his in- 
sured plants, keeping a particular watch 
for congestion of stocks or material, par- 
ticularly of inflammables, that are likely 
to cause fire or obstruct the fighting of 
fire. This diligence should extend to 
plants not working on defense orders 
as well. Should other than defense 
plants be destroyed it would throw extra 
work upon plants turning out war orders. 

In the matter of sabotage, he said, it 
is only logical that agents can be of 
untold help to industry through investi- 
gation for fidelity coverage. He suggest- 
ed that they urge their clients to return 
to the plan used in the last war of al- 
lowing no one in the plant without iden- 
tification. 

“Should we look upon the agent’s place 
in national defense from the selfish point 
of view,” he said, “we would still be 
doing a patriotic duty. We must keep 
the plants in operation. Insurance com- 
panies furnish the funds to rebuild—to 
Bay use and occupancy losses, in order 
that plants may return to operation 
sooner, Today it is impossible for any- 
one to forecast how long a plant may be 
idle. Therefore all use and occupancy 
contracts should be carefully surveyed 


with due regard to present conditions 
and uncertainties. A few months ago, 
in normal times, it was within reason to 
forecast a reconstruction period. Today 
it may not be so.... 

No Industrial Conscription 

“There is no conscription of industry 
in our plan of national defense nor our 
scheme of living, so every delay, every 
interruption, costs valuable time and 
money. We are tuned to a high pitch 
and a gear-like fitting of operation. 
There must be no failure on our part 
to keep each successive operation con- 
current with the whole defense plan. 
Waste of time and materials, whether 
insured or not, is costly, and wherever 
it may be humanly possible to prevent, 
we must do more than before, not only 
as insurance agents but now as protec- 
tors of our nation. 

“In defending America, we should not 
lose sight of our obligation to one an- 
other. Should one of our more fortunate 
members take up arms in defense of his 
country, we should, through our associa- 
tion, preserve his business and return it 
to him intact. 

“In the business of insurance we come 
in intimate contact with every phase of 
our national life, and are, therefore, in a 
position to be most helpful in this Na- 
tional Defense program. 

Duties Are Not Limited 

“Our duties are not limited to fire 
prevention, sabotage prevention and ac- 
cident prevention in the plants and busi- 
ness houses of our clients but extend 
to every nook and corner of our com- 
munities. We must be alert at all times. 
By precept and example in our contacts 
with civic organizations and_ political 
organizations we must preach and teach 
and inspire the people of the community 
to be acute to these situations. Our 
duties are not limited to what we do 
for our clients but include the broader 
position of the citizen. 

“Insurance agents are generally lead- 
ers in civic activities. A multitude of 
opportunities are available—in the or- 
ganization of civilian fire departments 
for combating incendiary bombs, in the 
engineering of traffic conditions to in- 
sure the safety of our workers going to 
and from their jobs, in inaugurating fire 
prevention campaigns, in service on draft 
boards, in organizing vocational schools 
for the training of skilled workers, to 
mention only a few. 

“As our nation goes on in the devel- 
opment of this plan to preserve our 
ideals, may it never be said that the in- 
surance agents failed to maintain a posi- 
tion concurrent with national defense, 


Agents’ Midyear Convention at Oakland — 





Scott Reports On The 
Educational Program 


HIS FIRST AS ITS DIRECTOR 





Says Success Depends Largely on Intel- 
ligent Programming; Survey and 
Exploratory Work 





Making his first report to the Na- 
tional Association of Insurance Agents 
as its educational director, George W. 
Scott outlined the educational program 
at the mid-year meeting at Oakland on 
Tuesday. ; 

He said that since entering upon this 
work, most of his time has been spent 
in survey and exploratory work to fa- 
miliarize him with the extent and scope 


GEORGE W. SCOTT 


of organized educational work which has 
been carried on by affiliated units of the 
National Association. His first order of 
business was to confer with L. P. Mc- 
Cord of Jacksonville, Fla., chairman of 
the publicity and education committee. 
So far, he has visited twelve states for 
conferences with educational leaders. 
Mr. Scott finds convincing evidence 
that the interest in organized educational 
activities is not only sustained but is 
being increased. With thinking agents 
eager to learn, Mr. Scott said that the 
future success of the entire educational 
program may depend more on intelligent 





and may we be able to point with pride 
to each and every one and say he or she 
served with valor beyond the line of 
duty.” 
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programming than any other single fac. 
tor. Arrangements, he said, should be 
formulated in terms of related, coordj- 
nated, long-range programs on a pro. 
gressive basis. He divided program types 
into the following classes: 

Short Course Schools 

1. Short course schools, usually con- 
ducted at a state university or college, 
providing concentrated study for a few 
days. 

Z. Iextension courses, where each lec- 
turer “rides the circuit” covering key 
centers over a period of several consec- 
utive weeks. 

3. One-day regional or zone meetings, 
usually conducted in cooperation with 
fieldmen’s organizations. 

4. Correspondence courses. 

He classified students as_ beginners, 
agency office employes, rank and file of 
agents and those interested in advanced 
courses. He said that while separate 
courses of study may be developed for 
each of these classifications in time, for 
the present it seems more logical to con- 
centrate on program material with a gen- 
eral appeal. He continued: 

Postpone Specialized Courses 

“There is enough detail work presently 
involved in activities of this kind to 
justify a postponement of specialized 
courses for each group until the nec- 
essary administrative machinery can be 
set up to take care of this expanded 
phase of the educational program, 

“Satisfactory answers to these and 
many other related questions will help 
immeasurably to facilitate the develop- 
ment of a coordinated educational pro- 
gram under the leadership of the Na- 
tional Association of Insurance Agents. 

“Your educational director intends to 
obtain these answers, It will also be 
his intention to continue to serve as a 
coordinator of all parties in interest in 
undertaking the task of preparing and 
assembling recommended program ma- 
terial that will serve as a practical guide 
to state association and local board ed- 
ucational leaders who shoulder the re- 
sponsibility of planning and executing 
permanent, long-range educational ac- 
tivities. 





Collateral Service 

“As a collateral service your educa- 
tional director will likewise continue to 
accumulate additional names of qualified 
insurance company representatives and 
local agents who are available as speak- 
ers and lecturers on educational assign- 
ments. In this connection, particular 
attention is being given to a more lib- 
eral use of competent speakers and lec- 
turers in the same area as or areas rea- 
sonably accessible to the educational as- 
signments in question. 

“Action along this line originated with 
the insurance companies themselves, 
many of whom have freely contributed 
the services of their own representatives 
as lecturers whenever called upon to do 
so. In justice to them and in recogni- 
tion of their continued desire to give 
whole-hearted support to our program 
and, further, to encourage a_ greater 
number of companies to share in these 
educational assignments, renewed atten- 
tion will be focused on this phase of 
the work. 

Prefers Qualified Competition 

“A short time ago a prominent local 
agent in the Middle West told me that 
he would much prefer to compete with 
agents as well qualified and as thorough- 
ly familiar with the subject of insurance 
as he is. He was making a truthful and 
honest statement, as his record of 
achievement proves that he is a student 
of the business as well as a leading pro- 
ducer in his community. : 

“He said, further, that half of his time 
is usually spent undoing what some un- 

(Continued on Page 35) 
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Arnold Hodgkinson 
To Retire on May 1 


WELL KNOWN IN AUTO FIELD 


Pacific Coast Secretary of National Auto 
Underwriters Assn. To Be Honor 
Guest at Luncheon 


Arnold Hodgkinson, general manager 
of the National Automobile Club for the 


past seventeen years and Pacific Coast 
branch secretary of the National Auto- 
mobile Underwriters Association, is to 
be honor guest at a luncheon at the 
Mark Hopkins Hotel in San Francisco on 
May 1, when he retires from active bus- 
iness life, He plans to remain with the 
club, however, in an advisory capacity. 
Arriving from England in Seattle in 
19077 Mr. Hodgkinson became identified 


with Pacific Coast insurance when he 
joined forces with the Washington Fire. 
Upon reinsurance of that company by 
the Fireman’s Fund, he went to San 
Francisco in 1912 to assume a position 
with the reinsuring company. However, 
he was offered secretaryship of the Vul- 
van Fire of Oakland, remaining with that 
company until it retired in 1922 via the 
reinsurance route. Mr. Hodgkinson was 
then elected manager of the Board of 
Fire Underwriters of the Pacific and 
played an important part in laying the 
foundation for the present stability of 
that organization. 


Entered Auto Field in 1924 


In October, 1924, when the National 
Automobile Club was six months old, 
Mr. Hodgkinson was drafted to become 
general manager of the organization, and 
here again he brought about stability. 
In 1925 the Pacific Coast Automobile 
Underwriters Conference was moved into 
the same offices and Mr. Hodgkinson 
was made manager of that group. Upon 
organization of the National Automo- 
bile Underwriters Association he was 
made branch secretary, serving success- 
fully in the triple capacity. 

A seasoned commuter between his East 
Jay home and San Francisco for the 
past twenty-eight years, Mr. Hodgkinson 
has also made a total of seventy round 
trips to the East Coast, sixty of which 
have been during the last eleven years. 
He has made one trip to his native 
England where, accompanied by Mrs. 
Hodgkinson, he visited his birth place 
in Sheffield. 

Joy Lichtenstein, vice-president and 
Pacific Coast manager of the Hartford 
Accident & Indemnity and Hartford Fire, 
heads the committee in charge of ar- 
rangements for the May 1 luncheon hon- 
oring Mr. Hodgkinson. Other members 
of the committee are A. T. Bailey, Pa- 
cific Coast manager, North British & 
Mercantile; William Deans, senior nart- 
ner in the general agency firm of Selbach 
& Deans, president of the National Au- 
tomobile Club, and William W. Gilmore, 
Pacific Coast manager, London & Lan- 
cashire. 





MARINE SYNDICATES ELECT 


Harwood Heads Marine and Builders 
Risk Syndicates and Salvage Ass’n; 
Other Officers Named 


The board of managers of the Ameri- 
can Marine Insurance Syndicates last 
week elected the following officers: 
manager and chairman, W. Bradford 

arwood; vice-chairman, William R. 

edge, president of the Boston; under- 
writer, Douglas C. Anderson; assistant 
underwriter for builder’s risks, S. Don- 
ald Livingston; treasurer, Ernest W. 
Schuler; executive secretary, Syndicate 
A. Michael F. McAlinden; secretary, 


Norman S, Adams, and assistant secre- 
tary, Mr. Livingston. f 
Officers of the American Marine In- 


surance Syndicate for Insurance of 
,uilder’s Risks were elected as follows: 
chairman, Mr. Harwood; vice-chairman, 
Mr. Hedge; underwriter, Mr. Anderson ; 
assistant underwriter and assistant sec- 
retary, Mr. Livingston; treasurer, Mr. 
Schuler, and secretary, Mr. Adams. 

The United States Salvage Associa- 
tion, Inc., elected the following officers: 
president, Mr. Harwood; vice-president, 
Mr. Hedge; treasurer, Mr. Schuler; 
executive secretary, Mr. McAlinden; 
secretary, Mr. Adams, and assistant sec- 
retary, Mr. Livingston. 


ERNY TALKS ON LONDON 

Laurent Erny, representative of the 
Glens Falls, was the speaker at the 
weekly meeting of the Henry George 
Club of Pittsburgh in the Downtown 
Y.M.C.A. recently. He described the 
city of London which he visited on a 
tour abroad. 





Damage to Manhattan Described by 
H. E. Reed of the Fireman’s Fund 


An excellent article on the mishap 
sustained by the S.S. Manhattan when 
she stranded off the coast of Florida in 
January appears in the current issue of 
the Fireman’s Fund Record under the 
signature of H. E. Reed, assistant man- 
ager of the Atiantic marine department 
in New York City. It is estimated that 
repairs to this large American liner and 
other costs in connection with the acci- 
dent may reach as much as $2,000,000. 
Mr. Reed’s article follows: 

Shortly after dusk on January 12 the 
S.S. Manhattan went ashore on the Flor- 
ida coast at a point about ten miles north 
of Palm Beach. 

Aside from her sister ship, the Wash- 
ington, and the recently constructed 
America, the Manhattan is the largest 
vessel ever built in the United States— 
705 feet long, with a beam of 86 feet and 
a gross tonnage of 24,289. She carried 
192 passengers bound for San Francisco 
via the Panama Canal, and about 2,300 
tons of cargo which included some 90 
automobiles insured with our Atlantic 
marine department. 

Following the stranding the ship’s pro- 
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In search of a new route to China in 1534, 
Jacques Cartier reached New foundland and 
sailed south into the Strait of Belle Isle, en- 
tering waters never before explored by white 
men. At the Inlet of Gaspé he planted a 
cross, claiming the country for France. Two 
vears later, Cartier again explored the new- 
lv-found river, anchoring in the Bay which 
he called “St. Lawrence”—a name which 
spread to the Gulf and finally to the 
river he had discovered. This time he 
sailed across the Gulf, landing where 
Quebec stands today. He then pushed 
upstream to the Indian village which 
was later to become Montreal. From 
the top of a lofty nearby hill, Cartier 
was the first white man to see from 
Canada what is now the United 
States. The passage to China re- 
mained undiscovered, but Cartier 
found a great river and considerable 
new land! 






S new lands were discovered and set- 
LX tled. man’s God-given ingenuity was 
ever being called upon to meet the need 
for improved travel facilities. Extensive 
insurance coverage for cargoes and all 
types of craft became one of the vital re- 
quirements needed to keep pace with 
changing conditions. 

Appleton & Cox. Inc.. marine insur- 
ance underwriters since 1872, are thor- 
oughly equipped with nation-wide facil- 
ities and a highly trained staff of spec- 
ialists, ready to help you solve all ocean 
and inland marine problems. 


APPLETON & COX 


INCORPORATED 


OCEAN AND INLAND 
MARINE UNDERWRITERS 
111 JOHN STREET, NEW YORK 
Branches in Principal Cities 








pellers were worked but she could not 
be freed. Floating a vessel of this size 
calls for special equipment and skill; 
accordingly, arrangements were made 
with the Merritt-Chapman & Scott Cor- 
poration for salvage tugs. 

The first thing necessary was to put 
out so-called “beach gear,’ which pre- 
vented the vessel from going further 
ashore. Then she was lightened, some- 
thing more than half of her cargo being 
taken off, as well as fuel oil and fresh 
water; altogether 5,000 tons of cargo, 
fuel oil and water were removed. Mean- 
while additional beach gears were set 
out, ten being finally used. 

A beach gear consists of a so-called 
“Ells” (after the inventor) anchor. It 
weighs from 7,000 to 8,000 pounds and 
its construction gives it great holding 
power, regardless of the nature of the 
bottom. Cables and chains are attached 
to the anchor, the cable nearest the 
vessel is run through two triple blocks 
and the end connected with one of the 
vessel’s winches; this provides tremen- 
dous leverage. 


Ten Anchors Used 7 


In the case of the Manhattan the ten 
anchors were dropped in deep water, 
fanwise. A strain was kept on the 
winches at all times to take advantag 
of any movement caused by sea and tide. 
By this means the Manhattan was grad- 
ually moved ahead and seaward, but it 
was not until February 5, more than 
three weeks after stranding, that she 
finally floated. 

Although her propellers were badly 
damaged, both engines could be operat- 
ed, and she arrived safely at New York 
under her own power on the evening of 
February 10. A high wind prevailed at 
the time, and it was nearly another week 
before she could be docked. The dock- 
ing of a large vessel of this kind is an 
extremely delicate operation. The gate 
of the drydock in Robbins Yard at 
Brooklyn is only two and a half feet 
wider than the Manhattan, and it was 
necessary to wait for ideal weather con- 
ditions before attempting to put her into 
dock without damage. 

On examination it was found that the 
bottom plates of the ship were badly cor- 
rugated through resting on the beach, 
and it now appears that she will prac- 
tically have to have a new bottom. With 
a vessel of this size, taking into con- 
sideration the necessity of renewing a 
great number of frames, the cost of re- 
pairs is considerable. Approximately 
three and a half million pounds of steel 
work will have to be renewed; the bronze 
propellers, nineteen feet in diameter and 
weighing eighteen tons each, will have 
to be renewed and the machinery over- 
hauled. : 

Little Water Entered Ship 

Surprisinglv, the hull of the ship was 
punctured only in one place, and such 
water as entered was quickly carried off 
by the pumps. A trip throug 
in drydock showed that she has been 
marvelously kept up, and except for tl 
bottom and machinery damage she i 
splendid condition. 

The reason why the Manhattan went 
aground still remains very mucl a 
mystery. Vessels navigating south along 
the Florida coast stay close to shore to 
avoid the adverse effect of tl 7 
Stream current, bi 
reason the Manhz 
close to the beach 
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ENDORSES PACKAGE POLICY 

The Detroit 
Agents at a 
mended supporting Senate Bi 7, which 
would make it permissible to write per- 
sonal property floaters in Michigan. 
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REPRESENTING: 


AUTOMOBILE DEPARTMENT 


PACIFIC NATIONAL FIRE INS. CO. OF CALIF. 
STANDARD INSURANCE CO. OF NEW YORK 
STAR INSURANCE COMPANY OF AMERICA 


INLAND MARINE DEPARTMENT 


ALLIANCE INSURANCE CO. OF PHILADELPHIA 
CENTRAL STATES FIRE INS. CO. OF KANSAS 
PACIFIC NATIONAL FIRE INS. CO. OF CAL. 
STAR INSURANCE COMPANY OF AMERICA 


LOCAL DEPARTMENT 


LAW UNION and ROCK INS. CO. OF LONDON, ENG. | 
PACIFIC NATIONAL FIRE INS. CO. OF CAL. 

SCOTTISH UNION & NAT'L INS. CO. OF EDINBURGH, SCOT. 
STANDARD INSURANCE CO. OF NEW YORK 

STAR INSURANCE COMPANY OF AMERICA 


SUBURBAN AND BINDING DEPARTMENTS 


SCOTTISH UNION & NAT'L INS. CO. OF EDINBURGH, SCOT. 
STANDARD INSURANCE CO. OF NEW YORK 
STAR INSURANCE COMPANY OF AMERICA 
PACIFIC NATIONAL FIRE INS. CO. OF CAL. 


FOREIGN DEPARTMENT 
UNION ASSURANCE SOCIETY, LTD., OF LONDON, ENGLAND 


12 Platt Street, New York City 
Telephone WHitehall 3-9484 
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Automobile Premiums of Fire 


Companies Increased 20% in 1940 


Total Income Last Year Was $232,521,579 Compared With 


y 


$194,236,340 in 1939 and With $156,889,958 in 1938 


Net automobile fire, theft, collision and 
comprehensive coverage premiums writ- 
ten by stock fire-marine insurance com- 
panies in 1940 amounted to $232,521,579, 
an increase of about $38,285,000, or 20%, 
over the year before. The 1939 pre- 
miums were $194,236,340, which repre- 
sented a gain of 24% over the 1938 pre- 
miums of $156,889,958. In 1937 these 
premiums totaled $188,097,000, in 1936 
they were $157,230,000 and in 1935 the 
total was only $104,527,000. To judge the 
expansion of automobile insurance pre- 
miums within the last seven years one 
has only to refer to the production in 
1934 which amounted to $81,360,000. 

Figures which appear in the tables 
that follow include the writings of 
stock fire and marine companies and 
also the automobile fire premiums of a 
few stock insurers—located generally in 
the West—which write full coverage 
automobile policies, combining the fire 
and casualty covers in a single company 
contract. 

With the sale of new cars proceeding 
at a rapid rate so far this year and with 
the value of both new and second-hand 
automobiles likely to increase as the 
months go by it is expected that auto- 
mobile insurance premiums in 1941 will 
exceed the high figure reached last year. 
Even though there may be some reduc- 
tion in the number of new cars manu- 
factured this year, due to diversion of 
automobile manufacturing facilities to 
defense purposes, the insurable value of 
cars in use this year should be greater 
than the total value in 1940. 

New Opportunities for Producers 
Sale of deductible collision insurance 
and comprehensive coverage is now gen- 
eral throughout the nation. Nearly all 
car owners who insure at all carry com- 
prehensive insurance rather than just the 
two lines of fire and theft, and finance 
companies still require purchasers of 
cars on the instalment plan to buy some 
form of collision insurance in addition to 
the other lines. Sales promotion ex- 


perts are now pointing out to agents 
and brokers that the value of one, two 
and three year old second hand cars will 
be greater this year and the owners of 
these automobiles should carry insur- 
ance to protect them against loss to 
their property. 

When the new automobile insurance 
rate manuals are issued—probably in 
May—it is not expected that rate 
changes will be great, on the basis of 
loss experience in 1940. Comprehensive 
coverage was still profitable last year. 
Collision experience was not as good as 
in 1939, particularly in districts outside 
big cities. Any reductions in collision 
rates, if they are made, will be confined 
to a relatively few cities, it is believed. 
Generally the collision loss experience 
last year rose somewhat because of the 
higher costs of repairs. And repair 
charges are showing an upward trend 
again this year. The really serious in- 
crease in collision claims occurred in 
connection with the long distance haul- 
ing risks. 

Among companies to report sizeable 
gains in premium income last year, as 
compared with their 1939 premiums, are 
the Home of New York, Hartford Fire, 
Emmco, Fire Association of Philadel- 
phia, Travelers Fire, American Automo- 
bile Fire, Automobile of Hartford, 
Franklin Fire, Insurance Co. of North 
America, Continental, Firemen’s of 
Newark, Federal of New Jersey, Na- 
tional Union Fire, Calvert, Standard of 
New York, Interstate, American of 
Newark, Phoenix of Hartford, North 
Star, Globe & Rutgers, Northeastern, 
General Fire of Paris, American Home, 
National Fire & Marine, Birmingham 
of Ala, Mt. Beacon, First National, 
Motors Insurance Corp. 

The 1940 automobile premium writings 
of stock fire and marine companies ap- 
pear in the following table in the order 
of their total net production, together 
with comparative figures for 1939, 1938 
and 1937. 


1940 1939 1938 1937 
General Exchange Ins. Corp.... $25,283,257 $26,540,914 $20,362,440 $29,788,160 
Home of New York............ 25,094,142 21,696,083 16,234,775 31,724,120 
meters. Ins. Corp.........csxov0e 9,941,093 430,711 biel 
APOE Bites 66.0 sie/sesae's' ees 7,760,264 6,816,938 5,515,555 3,913,409 
OTERO! iC Sr oe 6,697,020 2,097,183 1,095,582 1,390,852 
Aetna (Fire) of Hartford....... 5,770,727 6,233,299 5,408,259 6,379,266 
Fire Association of Phila....... 4,224,842 3,203,537 1,960,984 2,729,465 
Ct ee 4,136,753 3,405,990 2,923,945 2,739,011 
National Fire, Hartford........ 4,117,727 3,906,969 3,178,319 4,193,366 
American Automobile Fire..... 4,059,882 3,329,168 2,865,032 2,512,448 
Automobile of Hartford........ 3,925,315 3,317,622 2,863,805 2,867,881 
EN oc care in rnvaivenen 3,462,565 3,089,713 2,243,666 4,541,405 
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New Hampshire 
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Queen of America 
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Mercantile.... 
Marine........ 


Globe & Rutgers............... 


Paul Revere ... 
Georgia Home . 


Gibraltar Fire & Marine....... 


New Brunswick 
Homestead .... 


Northwestern National ........ 
Commercial Union of London... 
Northeastern Ins. Co. of Hrtfd. 
Pennsylvania Fire ............. 


Lumbermen’s of 
Merchants’ Fire 
Home F. & M. 


Philadelphia. .. 
Ch. Wiscis es: 


Zurich Fire of New York...... 


Millers National 


1940 


3,287,696 
3,197,657 
3,183,968 
3,055,460 
2,890,391 
2,434,631 
2,419,164 
2,406,118 
2,340,278 
2,200,300 
2,147,986 
2,055,474 
2,048,126 
1,857,997 
1,817,483 
1,760,151 
1,698,549 
1,691,399 
1,679,153 
1,642,807 
1,606,663 
1,577,258 
1,533,034 
1,403,669 
1,401,754 
1,366,417 
1,333,805 
1,296,464 
1,265,813 
1,263,679 
1,258,116 
1,109,796 
1,107,407 
1,026,705 
1,026,705 
972,902 
967,562 
961,818 
952,068 
52,003 
937,975 
924,632 
906,511 
895,857 


605,601 


1939 


2,665,897 
2,470,548 
2,987,162 
2,364,705 
2,648,732 
1,869,964 
2,349,686 
1,809,519 
291,764 
1,987,573 
1,799,792 
1,862,928 
1,973,282 
1,612,833 
2,415,686 
1,075,535 
781,697 
1,325,821 
1,416,277 
1,138,299 
1,076,668 
1,262,599 
1,312,251 
1,127,746 
970,324 
2,504,202 
1,138,219 
1,099,710 
1,180,764 
1,235,885 
1,173,528 
798,466 
1,057,657 
919,257 
919,257 
879,119 
748,823 
766,150 
173,503 
787,477 
24,942 
707,548 
860,233 
781,480 
801,426 
786,804 
828,206 
585,540 
776,342 
1,421,587 
765,641 
473,827 
617,943 
617,943 
617,943 
617,942 
617,943 
590,292 
669,747 
54,291 
726,957 
512,566 
599,340 
589,951 
608,884 
497,237 


1938 


2,250,287 
2,252,192 
2,646,752 
1,870,825 
2,906,909 
1,439,966 
1,813,984 
1,668,812 


1,574,715 
1,597,496 
1,496,019 
1,474,075 
1,319,785 
1,517,206 
541,905 
667,434 
1,146,430 
1,098,636 
819,280 
974,534 
1,010,953 
1,134,674 
818,938 
712,799 
2,290,521 
796,426 
878,558 
1,024,351 
897,466 
924,892 
554,047 
896,382 
899,660 
899,660 
910,935 
615,520 
629,497 
100,812 
420,583 
638,544 
353,523 
569,003 
556,958 
707,047 
713,426 
1,001,712 
430,137 
787,483 
986,676 
676,753 
341,423 
448,733 
448,733 


632,957 
445,856 





1937 


2,421,582 
3,089,316 
1,613,782 
1,598,266 
3,856,361 
2,234,580 
2,107,359 
1,813,399 


1,621,734 
1,481,050 
1,694,204 
1,724,378 
1,309,830 
1,612,671 
431,453 
713,245 
1,202,333 
787,872 
427,745 
1,230,295 
1,107,025 
1,155,370 
1,602,863 
697,306 
1,747,695 
910,596 
843,632 
1,042,879 
1,816,562 
564,717 
451,977 
886,893 
984,780 
984,780 
943,459 
460,517 
2,196 
190,192 
466,889 
673,181 
389,397 
639,133 
264,273 
778,794 
723,187 


— 


226,630 








ON ecpa ss wcswewadavaues wos 
American States, Indianapolis. . 
Western Fire of Kansas........ 
London Assurance ............. 


ee Ee gal Lh a 
Northern of London........... 
American Indemnity, Texas.... 
Commercial Standard, Texas... 
Phoenix of London............. 


Security of New Haven........ 
American General, Texas...... 
World Fire & Marine.......... 
Royal Exchange Assurance..... 
General Fire Ass’ce, Paris...... 
Insurance Co. of State of Pa.... 
Panne Fite: oo iss wiscessaswees 
Reliance of Philadelphia........ 
American Home Fire........... 
Inter-Ocean Reinsurance ...... 
Scottish Union & National...... 
American Eagle Fire........... 
PASTAS OF EGON 555055 0:55 04:0 00% 
Alliance of England............ 
Commerce of Glens Falls....... 
Marine of London.............. 
Mercury of St. Paul............ 
American Ceontéal «4.20 .02006% 
Merchants of Denver........... 
LE 2S i ee 
AIA ce cnigkuwpesaweecdavawess 
MionBrCh Pile... isc cisesccevicesns 
Buckeye Union Cas., Ohio...... 
Alliance of Philadelphia........ 
Quaker City F. & M............ 
DINED) DREVEE: io yc hires 0 sees wa svgrnre 
Gommordta Bite sc vis os.cccscee% 
Girard Fire & Marine.......... 
National-Ben Franklin ......... 
Caledonian of Scotland......... 
Tokio Marine & Fire........... 
Employers Casualty, Texas..... 
NOMA PETE vin cneesivesesccees ee 
Anchor Casualty, Minn......... 
American Equitable of N. Y.... 
BAS PSOREON inde s Konces os scandens 
Commonwealth of N. Y......... 
Mechanics & Traders........... 
Central Surety Tire. «<.0o0--s00% 


First American Fire............ 
National Capital, D. C.......... 
Philadelphia National .......... 
Freeport Motor, Ill............. 
iS OF AMCIICR Sos vie ess wiswnes 
CistOm OF TGEALIA sis oc.s0s o-0c0u <5 
National Reserve .............- 
Globe & Republic of America.. 
Granite State Fire.............. 
NUNS ©. Ses csard osiaes oon ssa 
PS ea 
GS Se oar Pe 
Illinois National Casualty....... 
ES EE, ee ee 
Michigan Fire & Marine....... 
ee ee 
Keystone Auto. Club Fire...... 
Safeguard of New York......... 
St. Louis Fire & Marine....... 
EK UD cock caso sivborse 
CE eae sc acveocios 08% 
Hawkeye Casualty, Des Moines 
SS ae | ee 
Philadelphia F. & M............ 
Opient of Bartiord....... 0.000% 
United Pacific Casualty......... 
Homeland of America.......... 
Manhattan Fire & Marine..... 
Knickerbocker of N. Y.......... 
ee 
Re NT 515 sare ciara bs 6-055 alam oa 
Central Ins. Co. of Baltimore... 
fee Be a ere 
Patriotic of America............ 











1940 


599,864 
597,337 
586,314 
571,201 
560,724 
558,219 
554,708 
553,621 
550,866 
536,285 
522,833 
494,993 
484,936 
478,006 
463,110 
459,583 
458,626 
454,693 
450,650 
444,476 
433,655 
433,350 
429,193 
423,485 
21,361 
416,292 
411,279 
405,745 
400,380 
400,094 
397,077 
387,284 
383,624 
378,414 
369,866 
367,008 
366,276 
356,470 
356,470 
356,470 
354,657 
346,943 
336,006 
329,671 
325,864 
315,167 
314,693 
312,652 
305,888 
300,589 
299,937 
293,452 
281,656 
280,515 


229,694 
227,965 
225,810 
219,526 
217,497 
205,481 
201,715 
199,679 
199,133 
198,989 
198,655 
188,005 
186,882 
184,933 
182.887 
181,340 











1939 
572,265 
474,475 
481,867 
531,055 
524,984 
551,599 
466,526 
478,645 
458,228 
420,987 
417,111 
510,422 
360,668 
441,115 
344,245 
129,300 
505,028 
581,957 
341,711 
242,126 
448,524 
421,654 
296,185 
412,119 
334,539 
365,463 
332,914 
351,283 
360,982 
209,507 
294,581 
308,971 
318,955 
312,998 
299,913 
157,053 
280,634 
275,882 
275,882 
275,882 
273,827 
878,785 
225,637 
295,767 
271,847 
385,023 
73,270 
346,032 
290,232 
198,913 
247,935 
241,638 
213,569 
240,096 
240,678 
264,211 
514,725 
237,054 
202,290 
244,658 
211,196 
227,260 
286,408 
322,077 
219,146 
35,592 
217,537 
226,413 
290,750 
205,062 
208,218 
184,602 
42,856 
166,618 
149,510 
433,265 
189,028 
161,310 
178,150 
62,839 
177,445 
149,957 
164,891 
155,422 





1938 


543,128 
594,877 
472,891 
504,928 
488,990 
510,076 
361,248 
412,163 
403,553 
409,668 
302,895 
430,040 
111,954 
477,803 
282,318 
76,457 
284,179 
366,902 
209,172 
218,150 
301,642 
368,277 
234,079 
458,292 
257,136 
298,052 
256,402 
360,876 
297,185 
144,873 
212,435 
224,366 
353,523 
295,526 
253,157 
97,936 
292,655 
230,381 
230,381 
230,381 
282,292 
764,601 
206,580 
300,717 
183,095 
499,036 


355,391 
236,103 
139,674 
176,426 
128,346 
130,732 
230,947 
204,016 
230,448 
353,717 
189,868 
118,436 
194,596 
184,778 
187,084 
267,301 
170,943 
176,002 


208,030 
162,597 
121,035 
163,431 


155,932 


334,178 
191,587 
140,946 
144,203 

20,857 
171,633 
126,579 
135,748 
139,847 


1937 


561,441 
175,607 
526,040 
547,229 
532,745 
495,282 
370,518 
229,534 
145,498 
455,541 
592,840 
897,051 
102,735 
270,939 
201,815 
40,881 
287,801 
190,928 
291,138 
273,532 
301,315 
336,218 
222,240 
655,164 
399,032 
314,357 
398,300 
341,737 
281,013 
126,609 
98,347 
454,140 
389,397 
159,604 
272,428 
151,895 
356,552 
162,536 
162,536 
162,536 
328,881 
833,223 
98,868 
342,274 
87,434 
382,607 


383,239 
311,507 

54,071 
233,903 
104,453 
181,961 

90,753 
190,280 

71,783 
298,774 
232,885 
101,428 
246,415 
210,475 
176,934 

78,463 
190,613 
199,318 
201,168 

75,144 
122,389 
200,458 


16,831 
165,556 
136,214 
128,364 
112,651 


Automobile Fire Premiums (Continued) 


Palatine of London............. 
Norwich Union Fire........... 
PAViamannia Bile: 6.6.06 acess vier 
EIFS) SEALE: 6.0 vieidisieniteou 3.25.0 
Batitable: #, 620M. «ows ccioersis 
Sea NOL VERDOO! » 6 o0acs 02469 Was 
Manufacturers Fire, Pa......... 
Asmerican: AlMANCE ...i040< sieges 
Commercial Union of N. Y...... 
TTANSDOTIAUION o5c5 6:<.si2ss.e-cisce-wiesrs 
Merchants & Manufacturers... 
Preherred MIbe: -aisceitis-n ds Sie sietene 
United’ Pirenien’s; “Pascesccisose 
Franklin National .4)600.060-<0: 
PranscontiBental eo ovckaveeacons 
Imperial of New York.......... 
Anchor of Rhode Island........ 
Prudential Gn Ny Yes ns 450 
American Fire '& Cass. .5.0...0. 
BiAaSt Ge WVGSti cactus cserseeeae 
National ot Denver s a e.ck. ocklccen 
Century ot Scotland: ... ss s205< 
EAR OIG: iy eS sdaiee ole seeee on 
Law Union 82 Rock. iicic. cc ses 
Sun “UnderwhilerS: «bes ica5%c0.000 
Western of Toronto....... arose 
Northwestern Fire & Marine.. 
South Carolina: 0.00% serch oc 
Columbia of New York......... 
Mercer Casualty, Ohio......... 
London’ & Scottish... ...5.06.4 
GeretaliOt Trteste. 6366s iicatever 
New York Underwriters........ 
Maryland (Pitre): cashes deonewss 
Union F.. AnGeG,, (Panis. ...40.. 
Washington Assurance, N. Y.... 
Federal UARION <.6scsaciaeiasewaser 


Oregon Automobile ............ 
pinta: Pats... 6.ci00/sie0.0%s'o0 
VEAL T ord la oth le 
National Grange aii eindleceaw edn 
American REServe ...06.6680s006 
PDAS 5 ccs cast wHenaBagies 


Selected Risks Fire of N. J.... 
Seaboard Fire & Marine........ 
ICHIMONG! cisco sesete koe. oee cele es 
Southern Fire, Durham......... 
American & Foreign........... 
PECUPIEY, OWA. coisa wisieoie sib oia/bitee 
British Genetal 6.5... 66d6 0s sss 
Columbia Fire of Dayton...... 
Eagle Fire of New York....... 
Rochester American’ «00:6. 005. 
Detroit Fire & Marine......... 
[GETS eV fo) 6 cht 9 a er re 
National Security Fire.......... 
New England Fire.............. 
Union Marine & General....... 
UEC EUEE 0. 5.2%. sic loose as aie. oe 
Stangard "Maine ....0c5ce0c0 00s 
SE es 2 ne eae a Pee 
Associated (B.2Gr Mieco e views oa0% 
ITS IE a. 6 cal ueenie Leeeu stains 
Maasas ity: PN... ccc sass 
London & Provincial........... 
Paciic Coast Fire. ....... 060%: 
Swiss Re-Insurance ............ 
General Schuyler Fire.......... 
Tennessee Automobile ......... 
CAanmiAn MIO. 5 c.vece sees ose 
Gapital Of CatOrnid, oss s<00:00.0 
AEA sae pete cts cevaieel nations 
Prudential Fire, Okla........... 
PHOUIETAANOB 365. seni vuatleyaaleraaes 
International Of IN. Yoiocs 606660 
Citizens of New Jersey......... 
BEIEISH  ASTICEICD:. 5 pinieie:sis.0. ow nlvre.s 
SA PERE 5 Ga aia. cials b's swore ree 
ORUVU PSOE. licsshucsasivmemees 
Massachusetts F. & M.......... 
County Fire of Philadelphia.... 


1940 


177,959 
175,814 
174,926 
171,832 
169,177 
168,548 
167,120 
163,931 
158,137 
157,003 
156,319 
149,003 
148,968 
141,179 
141,179 
139,037 
136,603 
128,869 
124,222 
123,748 
122,519 
120,685 
120,612 
120,451 
119,600 
118,361 
115,633 
115,504 
109,243 
109,233 
109,109 
105,776 
97,803 
95,317 
93,889 
90,665 
89,603 
89,119 
87,413 
85,017 
82,296 
81,853 
80,826 
80,664 
79,346 
76,943 
76,823 
76,550 
74,790 
74,669 


1939 


160,448 
103,538 
159,127 
138,991 
117,108 
133,897 

77,697 
153,318 
142,577 
109,719 
140,340 
114,276 
116,940 
133,953 
133,953 
109,144 
100,073 
130,011 
142,149 
105,377 
97,799 
138,206 

67,586 
81,574 
113,317 
131,644 


45,816 


31,108 


1938 


132,096 
91,361 
106,477 
92,929 
86,027 
102,854 
132,255 
133,179 
117,363 
42,012 
112,959 
96,294 
113,796 
108,970 
108,970 
106,210 
83,472 
118,193 
122,953 
178,355 
91,461 
278,102 
54,221 
63,261 
89,036 
89,526 
75,898 
71,717 
83,451 
106,853 
30,874 
108,613 
60,809 
54,924 
94,835 
68,512 
68,005 
66,157 
65,263 
86,912 
68,760 
50,474 
52,681 
87,293 
64,016 
57,897 
56,935 
57,117 
47,522 
85,920 
17,427 
51,335 
41,469 
52,160 


27,060 


April 25, 194 


1937 


124,805 
79,787 
100,491 
79,486 
84,158 
159,613 
67,035 
135,593 
111,018 


138,552 
78,928 
126,539 
143,773 
143,773 
118,103 
86,899 
119,373 
272,240 
130,510 
113,099 
760,355 
34,498 
51,651 
64,213 
111,898 
52,127 
52,984 
92,795 
76,205 
40,124 
159,304 
61,514 
53,146 
73,878 
73,327 
63,427 
66,263 
23,526 
84,079 
64,721 
38,976 
23,376 
124,770 
58,318 
44,594 
90,842 
57,006 
44,913 
101,759 
14,111 
48,570 
52,394 
83,357 
54,671 
54,671 
81,280 
45,405 
49,830 
50,616 
49,830 
15,847 
4,744 
53,629 
158,499 
171,940 
49,283 
253,452 
81,281 
2,752 
26,924 
67,037 
21,414 
7,857 
44,449 
40,064 
17,393 
71,838 
192,810 
1,842 
27,552 
27,552 
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J. W. Randall Makes 
On Automobile Casualty 


Tesse W. Randall, vice-president of the Travelers and head of its casualty 
underwriting department, in his notable talk before the midyear conference ot 


the Minnesota Association of Insurance 


Agents in March, made some significant 


comments on developments in the automobile casualty field which attracted wide 


attention. 


that in the future additional mileage groups will be introduced. 


A firm believer in the mileage system of rating, Mr. Randall predicted 


Underlying a 


mileage plan is his belief that most people are honest; that under a group mileage 
system the companies will secure the proper premium. 

“He also recommended a revamping of the present system of rating commercial 
cars on a load capacity basis, pointing out that the manufacturers of automobile 
trucks are getting away from advertising the load capacity of their product. 
The Travelers vice-president also viewed medical payments coverage as a very 


natural supplement to automobile casualty insurance. 


Finally, he congratulated 


producers on the commendable progress they have made in recent years in increas- 


ing the number of insured automobiles. 
casualty developments follow: 


Automobile insurance is the largest 
casualty line now written in this coun- 
try. With premiums of over $400,000,000 
for 1940, the volume is large but it is 
destined to be even greater. Producers 
by acquainting car owners with their re- 
sponsibility in the event of an accident 
and the means which insurance offers in 
assuming those responsibilities, will be 
responsible for the increased develop- 
ment of this line. 

A number of changes have taken place 
in the automobile casualty field during 
the past several years—first, the stock 
companies adopted the safe driver re- 
ward plan for private type cars and this 
plan met with a certain amount of suc- 
cess. The plan is popular with insur- 
ance buyers and also producers. It has 
a psychological appeal as it differenti- 


ates in insurance cost between the acci- 
dent-free driver and the driver causing 
accidents. It did not produce much new 
business, but it did make purchasers of 


His detailed observations on automobile 


insurance more favorable towards a new 
rating plan. 

Popularity of Classification Plan 

It was not until the stock companies 
introduced the classification plan, how- 
ever, that producers began to make in- 
creases in their volume of automobile 
casualty business. The classification sys- 
tem was new and injected several rather 
radical ideas into the rating system. An 
important change was to provide a lower 
rate for private type cars not used for 
business purposes as distinguished from 
the private type car used in business. 
The most revolutionary move was the 
introduction of the A-1 Class, bringing 
into the rating plan mileage, age quali- 
fication, and limitation of the number 
of drivers. By establishing certain mile- 
age requirements and limiting the driv- 
ers to not more than two—neither of 
whom could be less than twenty-five 
years of age—factors having an impor- 
tant bearing on exposure were, for the 
first time, combined in a rating plan. 
The classification plan became popular 
immediately with the purchasing public 
and producers. 

This plan increased the popularity of 





1940 1939 1938 1937 
Atlantic Mutual i 29,322 39,211 5,645 id 
Bagle of Newark..; « .iic.s.ceees 27,517 32,039 2,166 11,732 
WOM CAML 1.5 Jo ocak ee eves xs 26,762 9,490 2,623 2,388 
Reinsurance Corp. ..<: coc. 24,254 68,440 434,255 6,736 
Great Eastern Fire:...........< 23,126 17,694 13,011 12,231 
Excelsior of Syracuse..........-. 21,781 18,177 20,171 19,656 
Union & Phenix Espanol....... 20,356 20,740 16,811 23,045 
MGR EIE PCa Sota coeaees 19,585 16,047 12,999 6,287 
Virginia Fire & Marine........ 17,122 22,078 13,798 9,286 
Christiana General ............ 16,690 36,764 4,737 40,480 
Employers of Alabama......... 14,966 17,171 17,886 15,104 
BM City Hire css. Secaveteats 14,399 12,587 9;759 7,939 
Urbaine Fire, Paris. ...........- 11,644 13,686 11,432 13,752 
French Union & Univ........... 11,644 13,686 11,432 13,752 
MORAG ar cterc ena eo ehe weenie 10,444 1,684 css aaa 
Nocky Mt. Fite .icés ine cade csc 8,973 8,456 5,093 11,708 
Old Dominion Fire............. 6,964 6,311 3,686 4,869 
NCO HEE acc ccecc cee xy neces. 30 249 66- 89 
Pacific Indemnity .............- * 883,467 837,784 252,283 
National Auto., Los Angeles... * 654,364 200,157 97,416 
National Amer. Fire, Omaha... * 343,553 279,139 216,656 
Wow Jersey Mirs......:..cr000 * 330,674 330,210 350,036 
General Casualty of Wisconsin. * 215,272 196,956 95,023 
Hoosier Casualty, Indianapolis. . * 192,076 238,001 94,540 
Pacific Automobile, Calif....... ” 197,348 181,502 58,450 
Dearborn National ...........+- * 145,515 65,664 104,108 
Commercial of Ga...........00++ * 82,188 ror i Bs 
American Fire, Texas.........- , 41,746 2,171 3,915 
Baltica Insurance Co.........--- * 16,305 14,105 58,053 
Baltimore National ............ * 5,053 are 7,652 
Merchants Fire, Indiana....... * 3,860 7,895 4,400 
British & Foreign Marine..... —3,258 11,849 11,627 


* Figures not available at time of going to press. 











imely Observations 





JESSE W. RANDALL 


stock companies in the automobile casu- 
alty field more than anything that had 
been done in many years. The stock 
companies have shown a very material 
increase in the number of cars insured 
since the plan came into existence. One 
of the most encouraging things is that 
a considerable portion of the increase 
came from car owners who never pre- 
viously purchased insurance—a_ ver, 
healthy situation indeed. I believe tliat 
this plan paves the way for future 
changes which will be beneficial to the 
business and which will place the stock 
companies in a position to meet com- 
petition even more successfully. 


Favors Mileage System of Rating 

I am a firm believer in the mileage 
system of rating and expect that in the 
future additional mileage groups will be 
introduced. The experience record of 
my company clearly indicates that the 
A-1 group has not only justified our con- 
fidence in this class but the experience 
has been even better than we antici- 
pated. I feel that further mileage groups 
can be set up and that the experience 
will indicate very definitely that there 
is a real difference in the needed rate 
for each mileage class. Certainly it can- 
not be disputed that as a class the car 
owners who drive their cars less than 
7,500 miles annually are better risks than 
a group of car owners whose mileage 
is above 7,500 miles. There is a distinct 
relationship between mileage and expos- 
ure. A car owner may be a perfectly 
safe driver, but everyone on the road 
is exposed not only to his own careless- 
ness and lapses, but also the carelessness 
and lapses of other drivers. It is not 
always easy to prove that the other fel- 
low was at fault even when you your- 
self know that vou used every precaution 
on the road. Over 50% of the automo- 
bile fatalities in 1940 involved accidents 
caused by excessive speed and improper 
assumption of right of way—ample con- 
firmation of the statements just made. 

The mileage groups should be kept 
fairly large so as not to unduly compli- 
cate rating plans and to afford reason- 
able latitude in the assignment of a risk 
to the proper group. It is not possible 
to audit mileage—such a requirement 
would be too expensive, therefore, it is 
necessary that the first assignment be 
as correct as it is possible to ascertain 
at the time the risk is rated. 
Underlying a mileage plan is my belief 


Insurance ‘Trends 


that most people are honest and that 
under a group mileage system the com- 
panies will secure the proper premium. 
Mileage groups might properly be in- 
troduced for private type cars under the 
A and B classes... Certainly if mileage 
is a good yardstick for measuring ex- 
posure it is just as applicable to these 
groups as it is to the group where the 
operation of the car is limited, as at 
present provided for in Class A-l. 

_The present system of rating commer- 
cial cars on a load capacity basis needs 
revamping. The manufacturers of auto- 
mobile trucks are getting away from ad- 
vertising the load capacity of their prod- 
uct. The February 1 issue of the New 
York Journal of Commerce advises that 
a new plan for rating motor trucks, 
placing emphasis on the gross weight 
rather than on nominal tonnage rating, 
has been adopted by the motor truck 
committee of the Automobile Manufac- 
turers Association and they recommend 
it tor use by all motor truck manufac- 
turers. The adoption of this idea will 
bring about “gross vehicle weight” as the 
measure of carrying capacity of a truck 
rather than “load capacity” which under- 
lies the present rating plan for commer- 
cial cars. A study is now under way 
to bring about changes in the rating 
plan consistent with developments. There 
is a possibility that mileage can be intro- 
duced here also. 


Medical Payments Coverage 


Medical payments coverage is a ver 
natural supplement to automobile casu- 
alty insurance. The automobile casualty 
policy protects the insured for his lia- 
bility to guests injured in his car. Many 
embarrassing situations arise following 
injury to a guest which could be allevi- 
ated, provided the car owner voluntarily 
assumed reasonable medical expenses. 
Medical payments coverage makes it 
possible for the car owner to do this. 
Our company has already had many 
concrete illustrations of the value of 
this coverage. The cost of the cover- 
age is reasonable and producers are per- 
forming a real service to their policy- 
holders by acquainting them with the 
availability of this modern type of pro- 
tection. 

With the legislatures in session in 

many states, automobile compulsory in- 
surance is again a very active subject 
for discussion. There are many argu- 
ments pro and con on this issue. It is 
well to dispel one opinion that seems 
to be abroad, namely, that automobile 
compulsory insurance fosters safety. The 
records in Massachusetts, which is the 
only state that has adopted compulsory 
insurance for all vehicles, disprove this 
fact. However, the people in each state 
must decide this issue for themselves. 
_ There are many who feel that a strong 
financial responsibility law is a better 
answer to the social problem arising 
from automobile accidents than a com- 
pulsory insurance law. The experience 
under the New Hampshire financial re- 
sponsibility law has received very favor- 
able comments. This is a very effective 
law and has been instrumental in bring 
ing into the insured field about 75% of 
the private type cars and 95% of thx 
commercial and public vehicles. 

Very commendable progress has been 
made in recent years in increasing th 
number of insured automobiles. Produc 
ers are to be congratulated on the work 
they have done in bringing about this 
result, although we must admit that 
there is still a great deal to be accom- 
plished. The distinct upward trend in 


(Continued on Page 35) 
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How Fire Company Groups Stand On Auto Production 


Oak last year reinsured its gross writ. 
ings 100%. Other groups reporting ne 


The Home of New York Fleet retains 
its position as leader among the fire- 
marine company groups writing automo- 
bile insurance. It occupied first 
place for several years without serious 
challenge from any other group until 
1940, when the General Motors Group 

consisting of the General Exchange 
Insurance Corp. and Motors Insurance 
Corp.—reported net premiums of $35,- 
224,350, just behind the Home Fleet total 
of $36,007,012. The Home Fleet figure 
for 1940 shows a large increase over the 
1939 figure of nearly $31,000,000, but is 
still considerably below the record figure 
of $45,273,000 attained in 1937. The 1940 
fizure is just slightly under the $36,115,- 
000 reported in 1936. In 1939 Motors 
then a new company, 
had net premiums of only $430,711, This 


has 


Insurance Corp., 


figure was increased to $9,941,093 last 
year. 

In third place last year was the Hart- 
ford Fire Group with net premiums of 
$8,022,591. In 1939 this group was just 
behind the Aetna Fire Group. In 1939 
the Hartford Fire companies reported 
auto premiums of $7,023,328. Close be- 
hind the Hartford companies in 1940 
was the America Fore Group, with pre- 
miums of $7,764,291, as against $6,620,859 
in 1939. The Aetna Fire Group now is 
in fifth position, its premiums last year 
being $6,703,426, compared with $7,256,- 
301 in 1939. 

The C. V. Meserole Group is in sixth 
place with 1940 premiums of $5,726,871, 
which compares with $5,394,916 in 1939. 
The Fire Philadelphia 
companies have come up one place and 


Association of 








1940 1939 1938 1937 
Home of New York Fleet 
Home of New York........... $25,094,142 $21,696,083 $16,234,775 $31,724,120 
Franklin ae 3,462,565 3,089,713 2,243,666 4,541,405 
National es ee 1,403,669 1,127,746 818,938 1,602,863 
City of New York.............. 1,263,679 1,235,885 897,466 1,816,562 
Georgia Home ................. 774,568 617,943 448,733 908,281 
PRD TRCVOLE 5 oskisasiacecesccces 774,568 617,943 448,733 908,281 
Homestead Fire ............... 774,568 617,943 448,733 908,281 
Gibraltar Fire & Marine....... 774,568 617,943 448,733 908,281 
New Brunswick Fire........... 774,568 617,942 448,733 908,281 
Baltimore American ........... 522,833 417,111 302,895 592,840 
IR ecb an. ci5:6 10 0-0’ sensi 387,284 308,971 224,366 454,140 
| $36,007,012 $30,965,223 $22,965,771 $45,273,335 
General Motors Group 
General Exchange Ins. Corp.... $25,283,257 $26,540,914 $20,362,440 $29,788,160 
Motors Ins. Corp............... 9,941,093 430,711 Das ets 
2) rs $35,224,350 $26,971,625 $20,362,440 $29,788,160 
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last year reported premiums of $5,633,- 
123, against $4,271,383 the year previous. 
In eighth place among the groups is the 
Loyalty Group with 1940 automobile 
premiums of $5,092,432. This total repre- 
sents a sizeable gain over the 1939 
figure of $3,941,174. The Loyalty Group 
has registered consistent advances in its 
auto business for several years. 

The National Fire of Hartford Group 
dropped two places despite the 
fact that it increased its auto premiums 
from $4,465,107 in 1939 to $4,705,973 last 
year. The Travelers Fire Group, which 
now becomes a group following forma- 
tion of the Charter Oak Fire, reports 
net writings of $4,136,753, compared with 
$3,405,990 in 1939. The Travelers Fire 
itself is credited with the entire net 
premium writings because the Charter 


back 


premiums in excess of $4,000, were 
the Insurance Co. of North America and 
the Aetna Life Group. 

In the $3,000,000 to $4,000,000 category 
last year were the following groups: 
Royal-Liverpool, Fireman’s Fund, Chubb 
& Son. Several groups reported be. 
tween $2,000,000 and $3,000,000 each, 
These included Crum & Forster, Na- 
tional Union, St. Paul Fire & Marine 
Phoenix of Hartford, Springfield Fire & 
Marine, North British & Mercantile 
Pearl American, Glens Falls and General 
of America. 

In the table published on this and 
succeeding pages, showing the 1940 in- 
come and comparative figures for 1939, 
1938 and 1937, the names of all com- 
panies in a group are listed, even though 
some of them either do not write auto- 
mobile business or else reinsure their 
entire gross writings. 



































1940 1939 1938 1937 
Hartford Fire Group 
PIARTIOLD ITE so ccescas acim ae $ 7,760,264 $ 6,816,938 $5,515,555 $ 3,913,409 
Northwestern F. & M.......... 115,633 92,953 75,898 52,127 
New York Underwriters....... 97,803 70,552 60,809 61,514 
CHIZERSTORONS, Dhs 56 sc seseaenee 34,492 30,298 24,513 17,393 
Twin Cty Fire... cess teerk cess 14,399 12,587 9,759 7,939 
Mt al eck sewsuleahatad taba $ 8,022,591 $ 7,023,328  $ 5,686,534  $ 4,052,382 
America Fore Group 
GOMEMICBUAL ici che hina sue kare ews $ 3,197,657 $ 2,470,548 $ 2,252,192 $ 3,089,316 
Fidelity-Phenix ................ 3,183,968 2,987,162 2,646,752 1,613,782 
Niagata PEIE 6c6s dasenisanaenee 558,219 551,599 510,076 495,282 
American Eagle .......0.c0000% 429,193 296,185 234,079 222,240 
First American Fire............ 299,937 247,935 176,426 233,903 
Maryland (Fire) ...........008: 95,317 67,430 54,924 53,146 
ONAN o 2.5 eixlew Racine Coe $ 7,764,291 $ 6,620,859 $ 5,874,449 $ 5,707,669 
Aetna Fire Group 
POtna SUP IEO)): aise decals saw aris $ 5,770,727 $ 6,233,229 $ 5,408,259 $ 6,379,266 
World Fire & Marine.......... 478,006 441,1 477,803 270,939 
PIROMBTORILE 6 ihcsclocisedadeene 454,693 581,957 366,902 190,928 
a, castes) ettiatteen neuer $ 6,703,426 $ 7,256,301 $ 6,252,964  $ 6,841,133 
C. V. Meserole Group 
Bankers & Shippers............ $ 2,419,164 $2,349,686 $ 1,813,984  $ 2,107,359 
PACINO TEE Se cdnitenaseaee anes 200,300 1,987,573 1,574,715 1,621,734 
Jersey, New York ............. 1,107,407 1,057,657 896,382 886,893 
EAN oo Fis crate gre Sew prccetocels $ 5,726,871 $ 5,394,916 $ 4,285,081 $ 4,615,986 
Fire Association Group 
Fire: ASSOCIQHON: « ccs0-ce506:60.0:0 $ 4,224,842 $ 3,203,537 $ 1,960,984  $ 2,729,465 
Lumbermen’s of Pa............. 75,975 512,566 313,757 436,707 
Reliance of Philadelphia....... 450,650 341,711 209,172 291,138 
Philadelphia National .......... 281,656 213,569 130,732 81,961 
GEIS hoc ns cletaesekeens $ 5,633,123 $ 4,271,383 $ 2,614,645 $ 3,639,271 
Loyalty Group 
Hiremiens OLN. Joebsessceeees $ 3,055,460 $ 2,364,705 $ 1,870,825 $ 1,598,266 
Milwaukee Mechanics ......... 967,562 748,823 615,5 460,517 
Concordia of Milwaukee........ 356,470 275,882 230,381 162,536 
National-Ben Franklin ........ 356,470 275,882 230,381 162,536 
GPA eee Resi ais vie tinea eee 356,470 275,882 230,381 162,536 
PORN ad steln: wvenclottriatuverteee $ 5,092,432 $ 3,941,174 $ 3,177,488 $ 2,546,391 
National of Hartford Group 
INAMIOHALC BILE oo s:c)> seb cise oe ue’ $ 4,117,727 $ 3,906,969 $ 3,178,319 $ 4,193,366 
Mechanics & Traders.......... 305,888 290,232 236,103 311,507 
Franklin National ............. 141,179 133,953 108,970 143,773 
Transcontinental ..........00+2 141,179 133,953 108,970 143,773 
OMAR each m ened one $ 4,705,973 $4,465,107 $ 3,632,362 $ 4,792,419 
Travelers Group 
REPAY OIETONEIEE) 45% cession beac $ 4,136,753 $ 3,405,990 $ 2,923,945 $ 2,739,011 
Chideter Ome Tir sc. 6cc.e0:'swaw'srs eats Panis ie cone 
CAS OS IRS A are ae $ 4,136,753 $ 3,405,990 $ 2,923,945 $ 2,739,011 
Insurance Co. of North America Group 
Insurance Co. of North America $ 3,287,696 $ 2,665,897 $ 2,250,287 $ 2,421,582 
Alliance of Philadelphia........ 369,866 913 253,157 272,4 
Philadelphia F. & M............ 205,481 166,618 140,642 151,349 
Central Ins. Co. of Baltimore. . 184,933 149,957 126,579 136,214 
National Security Fire......... 61,644 49,985 42,192 45,405 
(CT RE ene rere $ 4,109,620 $ 3,332,370 $ 2,812,857 $ 3,026,978 
Aetna Life Group 
Automobile of Hartford........ $ 3,925,315 $ 3,317,622 $ 2,863,805 $ 2,867,881 
Standard of Hartford.......... 89,119 64,869 66,157 66,263 
Iowa Fire, Waterloo........... 19,585 16,047 12,999 12,449 
NG icletice ig teapaen ts $ 4,034,019 $ 3,398,538 $ 2,942,961 $ 2,946,593 


(Continued on Page 34) 
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1940 
Royal-Liverpool Groups 


Liverpool & London & Globe. . $ 1,026,705 


Royal of Liverpool............. 1,026,705 
Queen of America. «62.55.05... 877,970 
PONE TN. oy os ecco dale o: 329,671 
ee 268,810 
a, Le, a rar 89,603 
American & Foreign, N. Y 74,669 
Capital of California........... 37,335 
Seaboard of Baltimore......... 37,335 





| SD ae $ 3,768,803 
Fireman’s Fund Group 
Fireman's Fund .......2..<ss.. $ 2,890,391 
Home Fire & Marine........... 639,795 
Oopimental OF SS: Fy. sisesscuec. 225,810 
MND 2h yb 5 insure ns vd $ 3,755,996 
Chubb & Son Group 
Federal of New Jersey......... $ 2,434,631 
Alliance of London............. 421,361 
Marine of London.............. 411,279 


ea f Liv erpor Bh cusoteree neve s 168,548 





Reserve Ins. Co. of N. Y........ 
BOR. okiigiccsesarcecns 2 BASED 
Crum & Forster Group 
United States Fire............. $ 937,975 
Westchester Fire .............. 906,511 
ee 366,276 
Allemannia of Pa. ............55 174,926 


118,361 
76,550 


Western of Toronto............ 
Richmond of N. ¥ 


1939 


$ 919,257 
919,257 
786,804 
295,767 
240,678 

80,226 
66,643 


3) 372,230 


$ 2,648,732 
589,951 
208,218 


$ 3,446,901 


$ 1,869,964 
334,539 
332,914 
133.897 


$ 2,671,314 


$ 924,942 
860,233 
280,634 
159,127 
131,644 

70,353 
61,104 
68,775 
31,670 





Southern Fire of N. C.......... 74,790 
International of N. Y........... 34.975 
British America ............... 34,487 

BUN ck occ cndexsecnrnade 2,724,851 


National Union Group 
$ 2,406,118 


National Union Fire............ 


$ 2,588,482 


$ 1,809,519 
83,526 


$ 1,803,045 


$ 1,973,282 
351,283 





Birmingham of Pittsburgh...... 85,017 
ee ee $ 2,491,135 
St. Paul F. & M. Group 
St. Paul Fire & Marine......... $ 2,048,126 
Mercury of SE. Paul........ .664 02 405,745 
MAD brie itis nenwis due aes $ 2,453,871 
Phoenix of Hartford Group 
Phe venix of Hartford........... $ 1,401,754 
Connecticut Fire ... saiavieros 845,886 
Eaiitads le Fire & Marine. bas tetate 169,177 
Great Eastern, White Plains... 23,126 


& Marine.... 


Minneapolis Fire 


Central States Fire............. 
ini ke i), 
Reliance of Canada............. 
RI oo .:6 dsc wera -aravesrn lec $ 2,430,943 


Springfield Fire & Marine nae 


ringheld F. & M............. $ 2,055,474 
Michivan Ley SS eae 241,711 
New England Fire............. 60,427 
or Ee 59,504 

BG Usb sccebswssoasws $ 2.417, 116 

North British & Mercantile Group 

North British & Mercantile.... $$ 824,248 


Pennsylvania Fire 684,769 


Mercantile of America......... 315,167 
Commonwealth of N. Y......... 312,652 
Homeland of America.......... 199,133 


$ 2,324,565 


$ 970,324 
585,540 
117,108 

17,694 


Ie 690,666 


$ 1,862,928 
219,146 
54,786 
54,600 


$ 2,191,460 


$ 776,342 
726,957 
385,023 
346,032 
189,028 


1938 


899,660 
899,660 
713,426 
300,717 
204,016 
68,005 
85,920 
29,579 
1,966 
11,849 


fr 


¢ z 214, 798 


$ 2,906,909 


$ 2,906,909 


$ 1,439,966 
257,136 
256,402 
102,854 


$ 2 2 056, 358 


$ 638,544 
569,003 
292.655 
106,477 

89,526 


$ 1. 883,203 
$ 1,668,812 
86,912 


$ 1,755,724 


A 


1,474,075 
360,876 


$ 1,834,951 
$ 712,799 
430,137 


86,027 
13,011 


$ 1,241,974 


$ 1,496,019 
176,002 
44,000 
14.000 


$ 1,760,021 


$ 787,483 
822,544 
499,036 
355,301 
191,587 





SOM. coeisiotacakemusde “Sposa 


Pearl American Group 
Eureka-Security F. & M.......  $ 
gg ee ef) 
Monarch Fire 


924,632 
887,816 
383,624 


RNG Staab Feed i wae $ 2 196, 072 
Glens Falls Group 
Glens Falls $ 1,691,399 


Commerce of G slens Falls... 416,292 
Total $ 2,107,691 

General of — sees 
General of Americ: 


First National of 


$ 1,857,997 


ret ee eae 232,961 


$ 2,423,382 


$ 707,548 
801,426 
318,955 


$ 1,827,929 


$ 1,325,821 
365,463 


$ 1 691,284 


$ 1,612,833 
35,592 





$ 2,090,958 


OUR oe eee hs Te haere 2 





$ 1,648,425 


$ 2,656,041 


S 353,523 
707,047 
353,523 





$ 1,414,093 


$ 1,146,430 
298,052 


$ 1,444,482 


$ re 


$ 1,319,785 


Auto Fire Writings of Company Groups 
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1937 


984,780 
984,780 
723,187 
342,274 
190,280 
63,427 
101,759 
21,414 
14,034 
11,627 


fe 


$ 3,437,562 
$ 3,856,361 


$ % 856, 361 


$ 2,234,580 
399,032 
398,300 
159,613 


$ 3,191, 525 


$ 673,181 
639,133 
356,552 
100,491 
111,898 

57,006 
44,913 
40,064 
71,838 


$ 2,095,076 
$ 1,812,399 
$ 1,813,399 


$ 1,724,378 
341,737 


$ 2,066,115 


$ 697,396 
420,788 
84,158 
12,231 


$ 1,214,483 


$ 1,694,20! 
199,318 
49,83) 
49,830 


$ 1,993,182 


$ 1,226,630 
810,330 
382,607 
383,239 
295,700 





$ 3,098,505 


$ 389,397 
778,794 
389,397 


$ 1, 557, 588 


$ 1,202,333 
314,357 


$ 1,516,690 


$ 1,309,830 


$ 1,309,830 


1939 


$ 669,747 
360,982 
227,260 
164,891 
160,448 
142,577 

62,369 


1938 


$ 551,781 
297,185 
187,084 
135,748 
132,096 
117,363 

51,335 





$ 1,788,274 


$ 1,416,277 
138,991 


$ 1,472,592 


$ 1,098,636 
92,929 





$ 1,555,268 


$ 1,076,668 
45,816 
22/908 


$ 1,191,565 


$ 974,534 
41,469 
20,734 





1940 
Commercial Union Group 
Commercial Union, England.... $ 742,904 
Asnerican ‘Central «i... o6<0s ees 400,380 
MUNN er cee conc? Seve Seas yeas 252,063 
Union Of London = o.:..c6.cse ede 182,887 
EA U1 ee oe a 177,959 
Commercial Union, New York.. 158,137 
British) GrORCRAN oi ose seenaclecs 69,176 
PPAR 5 Soaicigr oases ale heats $ 1,983,506 
Agricultural Group 
AGEICINVUTAL accyiscicclesaeicoine tree $ 1,679,153 
EPITE DUANE! seviea vce os earwares « 171,832 
SOLOS cerns pesos CO ar $ 1,850,985 
American of Newark Group 
American of Newark........... $ 1,606,663 
Colunibia Of (Dayton. o.6- 6066s 68,369 
ERMINE. cine aw'o3ho-ve Kors vests 34,184 
PMO istecb ss cr earetele ee ewes $ 1,709,216 
Great American Group 
GreatoAMerican «ssc sa6 o5 $ 1,265,813 
American Alliance «....0056<0+% 163,931 
Detroit Fire & Marine......... 65,950 
Rochester American ........... 65,950 
Gounty Fire 01 Pa). cs oo. ckssess 33,164 
Massachusetts Fire & Marine.. 33,164 
North Carolina Home.......... Peeve 
American National of Ohio..... 
MORAN trwcrectneerte: Machu dcrwt hele $ " 627,972 


Hanover Fire Group 
Hanover Birevot NOY. 2. cece. S57 7258 
Fulton Fire Of N: Y.....6éccckivs.oe Peeks 


$ 1,145,392 


$ 1,180,764 
153,318 
61,772 
61,772 
31,108 
31,108 


$ 1,036,737 


$ 1,024,351 
133,179 
53,695 
53,696 
27,060 
27,060 





$ 1,519,842 


$ 1,262,599 


$ 1,319,041 


$ 1,010,953 





1937 
$ 516,926 


——— as 
$ 1,387,729 


$ 787,872 
79,496 


oo 


$ 867,358 


$ 1,230,295 
52,304 
192,810 


$ 1,475,499 


$ 1,042,879 
135,593 
54,671 
54,671 
27,552 
27,552 


$ 1,342918 


$ 1,107,025 





























C527 | Ea eR Pe $ 1,577,258  $ 1,262,599 $ 1,010,953 $ 1,107,025 
Corroon & Reynolds ated 
American Equitable, N 455,930 $ 409,387 $ 329,265 $¢ 403,864 
Globe & Republic of ae 263,788 237,054 189,868 232,885 
MOU YORI PIPE sé «ease vewieelaas 227,965 205,062 163,431 200,458 
Knickerbocker of N. Y......... 198,655 178,150 144,203 176,875 
Merchants & Manufacturers 156,319 140,340 112,959 138,552 
Raa cclod eI ee Ae ee $ 1,302,657 $ 1,169,993 $ 939,726 §$ 1,152,634 
Sun Group 
Sun Insurance Office........... $ 952,003 $ 787,477 $ 420,583 $ 466,889 
Patriotic: of America s.< 6.666503 181,340 155,422 139,847 112,651 
Sun Underwriters, N. Y........ 119,600 113,317 89,036 64,213 
SEAN yar, citer cpa ets $ 1,252,943 $1,056,216 $ 649,466 $ 643,753 
Globe & Rutgers Group 
Globe 7G: RutpeTrsic<ccecsackss $ 784,024 $ 473827 $ 341,423 $ 308716 
American Home Fire: .........% 444,476 242,126 218,150 273,532 
BOI cesiscwioseeaak nents $ 1,228,500 $ 715,953 $¢ 559,573 $ 582,248 
London & Lancashire Group 
London & Lancashire.......... $ 560,724 $ 524984 $ 488990 $ 532,745 
Satemiard OL IN. Yc. os5 onic. oce-s 230,710 226,413 162,597 75,144 
Orient of Hartford...........<. 201,715 149,510 128,683 153,527 
Law Wrton Ge ROCK... 10066000 120,451 81,574 63,261 51,651 
Standard Marine .......6 006005 57,796 44,227 17,767 15,847 
“ae ES ete eae $ 1,171,396 $ 1,026,708 $ 861,298 $ 828,914 
New Hampshire Group 
New Hampshire Fire............ $ 895,857 $ 781,480 $ 556958 $ 264,273 
GEOHItS SEALE” Ese diaceancas 260,004 202,290 118,436 101,428 
CR, edge Pee peat ay pea Gee $ 1,155,861 $ 983,770 $ 675,394 $ 365,701 
Providence Washington ne 
Providence Washington ...... $ 972,902 $ 879,119 $ 910,935 943,459 
Anchor of Rhode Island........ 136,603 100,073 83,472 86,899 
ES ciSca ke on $ 1,109,505 $ 979,192 $ 994,407 $ 1,030,358 
Dubuque F. & M. Group 
Dubuque Fire & Marine........ $ 823,038 $ 1,421,587 $ 986,676 586,045 
National Reserve .............. 265,791 514,725 555,887 298,774 
i Ae" oe ne eer oe ee ee $ 1,088,829 $ 1,936,312 $ 1,340,393 $ 884,819 
Phoenix of London Group 
Phoenix of London............. $ 536,285 $ 420,987 $ 409,668 455,541 
United Firemen’s, Phila......... 148,968 116,940 113,796 126,539 
Imperial of New York.......... 139,037 109,144 106,210 118,103 
Columbia of New York......... 109,243 85,756 83,451 92,795 
Union Marine & General...... 59,587 46,776 45,518 50,616 
ERIS ee See $ 993,120 $ 779,603 $ 758643 $ 843,504 
London Assurance Group 
London Assurance ............% 571,201 $ 531,055 ¢ 504,928 547,229 
Manhattan F, ‘ae | ER ie ee ea 198,989 161,310 140,946 166,244 
Union Fire, irr nsemnet nae 93,889 99,167 94,835 73,878 
| LAE $ 864,079 $ 791,532 $ 739,709 $ 787,351 
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1940 1939 1938 1937 
-Old Colony Group 
B _ Late Cates eae aa $ 599864 $ 572,265 $ 543,128 $ 561,441 
gh RE 186,882 177,445 171.633 165,556 
WelAbe isc uvesonecesiwecss $ 786,746 $ 749,710 $ 7] {, 761 $ 726,997 
hants of N. Y. Group rr ues : 
BR. weeny New York....... 653,770 $ 599,340 $ 570,917 ¢ 521,563 
Washington Assurance ........ 99,194 72,337 68,512 73,327 
Ure) RO Eee Dorr ett $ 752,964 $ 671,677 $ 639429 $ 594,890 
thern of London Group ae 
ies a [Fo er $ 554,708 $ 466,526 $ 361,248 $ 370,518 
London & GCotush.cvsau ssn wae 109,109 40,309 30,874 40,124 
1G EGR Oe nek TOM ROCeL $ 663,817 $ 506,835 $ 392,122 $ 410,642 
ity of New Haven Group a 
er ee Haven........ $ 494,993 $ 510422 $ 430,H0 $ 897,051 
BE WA. occas avers nese sees 123,748 105,377 178,355 130,510 
Etta so narc see alace cae $ 618,741 $ 615,799 $ 608,395 $ 1,027,561 
tl f London Group : vi 
PP. iced SD er clon b ater (titre scat $ 423485 $ 412,119 $ 458,292 $ 655,164 
Albany of New York.........-. 80,664 78,498 87,293 124,770 
Oe aE $ 504,149 $ 490,617 $ 545,585 $ 779,934 
Royal Exchange Group ; ; 
Royal "Exchange Assurance. $ 463,110 $ 344,245 $ 282,318 $ 201,815 
Provident of New Hampshire. . ae 
State Assurance .....-.seceseee 
NP $ 463,110 $ 344,245 $ 282318 $ 201,815 
Scottish Union & National Group M ° a 
Scottish Union & National..... $ 433,350 $ 421,654 $ 368277 $ 336,218 
Central Union of N. J.. no seseeee 
American Union of N. Y....... s : 
Maritime of Liverpool.......... * 
BEE OORT EERO $ 433,350 $ 421,654 $ 368,277 $ 336,218 


under separate 


Tota 
* Not included; 
Caledonian Group 


management, 























Caledonian of Scotland......... $ 354,657 $ 273,827 $ 282,202 $ 328,881 
INGINEDIARUS. 5.06 csclresice sane usiee 36,248 39,404 49,689 44.449 

Caledonian-American .......... 326 
BCS ee RR eset $ 301231 -$ 313.231 $ JESS $ 3/3,500 
Yorkshire Group a ee 5 oye r 
WGPIMINNO) <8 cca cava dhe e oisie¥.ex $ 255,965 $ 244,658 $ 194,596 $ 246,415 
Seaboard Fire & Marine....... 76,823 50,873 56,935 90,842 
London & Provincial M. & G.. 51,193 48,932 38,919 49,283 
nO) Serie eer $ 383981 $ 344463 $ 290450 $ 386,540 
Norwich Union Fire Group P ; aera 
Norwich Union Fire............ $ 175,814 $ 103,538 $ 91,361 $ 79,787 
Eagle Fire of New York....... 68,364 56,857 52,160 83,357 
CCS RA ee ae eer Oar ee 244178 $ 160,395 $ 143,521 $ 163,144 
Century of Scotland Group . : Sar roet 
Century of Scotland...........- $ 120,685 $ 138,206 $ 278102 $ 760,355 
Pacific Coast Fire...........+.+ 40,228 46,069 92,700 253,452 
sr gg ae et SOP cpa $ 160,913 $ 184,275 $ 370,802 1,013,807 





CASUALTY AGENT GETS AWARD 





Case Involved Right of Salesman on 
Garage Premises; Auto 
Owner Liable 
The Minnesota Supreme Court has 
just handed down a decision sustain- 
ing the lower court in a case involving 
a liability insurance salesman who was 
injured when struck by an automobile 
in a garage where he had called to try 
to sell a liability policy to an employe, 


in which the driver of the motor was 
held liable. 
Howard Roadman, the insurance 


agent, was talking to a mechanic when 
the latter told the owner and driver 
of a truck to step on the starter which 
proved to be in gear and the car lurched 
ead injuring the insurance man. 
The decision held the truck motor owner 
liable but not the garage. 

The point was raised as to the right 
of the agent to be on the premises and 
the obligation of the garage owner to 
Protect him. On this the Court held: 

“Everyone reading the many cases de- 
fining and applying to particular fact 


Situat ic ns, such terms as ‘invitee,’ ‘li- 
cense,’ ‘bare or mere license,’ ‘tolerated 
intruders,’ ‘trespassers,’ cannot fail to 


see much conflict and confusion among 
them. But we think:this general prin- 


ciple may be gathered, that the greater 
the chance of injury, ‘the 
Precautions to be 


greater the 
,” 


taken to prevent it’. 





W. J. McKinnon Active 

W. J. McKinnon, 
the Great American Indemnity for 
Southern California, is making some 
good speeches on comprehensive liability 
coverage. In his talk March 21 before 
the Casualty Underwriters Club of Los 
Angeles he explained the proposed speci- 
fications prepared for bids on public 
liability insurance for the public schools 
of the state, giving the comprehensive 
liability angle. This club, one of the 
newer insurance organizations in_ that 
city, is headed by F. L. Sheely, Aetna 
Casualty & Surety. 

In Pasadena on March 20 Mr. McKin- 
non spoke at the final lecture meeting 
of the Pasadena Association of Insur- 
ance Agents, devoting an hour’s time 
to the new comprehensive program and 
answering a barrage of questions for the 
next hour. 


superintendent of 





NEW WASHINGTON AUTO LAW 


Governor Langlie of Washington has 


signed a bill authorizing the writing of 


motor vehicle insurance covering all ac- 
cidents to machines. Insurance on more 
than one person under the same policy 
is permitted and the fifty year time 
limit on the corporate existence of in- 
surance companies under a previous law 
is removed. 


Many New Prospects Exist Now for 
Auto Insurance, Says the Boston 


It pays to look ahead and to be realis- 
tic with reference to the future of auto- 
mobile insurance, says Ray C. Dreher, 
editor of the Accelerator, monthly pub- 
lication of the Boston and Old Colony 
companies of Boston. In the April issue 
of that magazine he discusses the out- 
look for producers as follows: 

“Assembly lines have been working at 
full speed. Manufacturers produced 514,- 
000 cars in October, 510,000 in Nov ember 
and 505,000 in December. These are all 
the biggest respective months they have 
ever had outside of December, 1936, when 
about 516,000 cars were built. They at- 
tempted and are still attempting to lay 
up a reserve supply, but the demand is 
keeping up with them. Key manufac- 
turers say today that if the manufac- 
ture of cars were suddenly to cease, 
surplus stocks of 1941 models would be 
cleaned out in six weeks. 

New and Old Cars Becoming More 

Valuable 


“The story is not hard to piece to- 
gether. Steady employment and higher 
wages are giving car purchas sers more 
money to put into automobiles. They 
are buying them at a greatly increased 
rate. 

“Car production will undoubtedly be 
slowed down by the transfer of skilled 
labor from passenger car assembly lines 
to essential defense jobs. As to the fu- 
ture, those familiar with the materials 
situation say that though most manufac- 
turers have enough steel on hand to 
carry them through their May and June 
production, the filling of additional or- 
ders depends entirely on the decisions of 
government priority boards, which are 
likely to cut allotments. 

“What would be the result of a sharp 
reduction in automobile production? We 
don’t have to guess. We can find the 
answer in England. There, at this mo- 
ment, used cars one and two years old 
are selling above their cost when new. 
Here, in this country, automobile deal- 
ers don’t expect used car values to ar- 
row up to such heights, but they point 
out that prices have been advancing; 
that demand, even with adancing 
prices, is brisk; and that, in the event 
of a curtailment in production, good used 
cars will command prices that will make 
today’s prices look like bargain offer- 
ings. It’s a question of supply and de- 
mand. 

Fine Opportunities For Agents 


“What does this mean to you, the local 
agent? To look ahead, and to be real- 
istic, it means that new factors are en- 
tering the automobile insurance picture 
and are likely to become more and more 
important. It means that you have an 
opportunity of a lifetime to put new 
fire, theft and collision insurance pre- 
miums on your books. 

“In your community there are hun- 
dreds of owners of cars two and three 
years old who should, but do not now, 
carry these forms of insurance. The 
usual selling arguments have not made 
an impression on them. But you have 
some facts now that will make them see 
things in a different light—the trend in 
used car values; the fact that their car 
may be enhanced in value; the cost and 
perhaps the difficulty of replacement in 
case of an uninsured loss. 

“The first insurance man who calls on 
these owners, carefully explaining the 
situation and the importance of carrying 
the necessary insurance at this time, 
will profit not only from immediate sales 
but from future business as well, be- 

cause a solicitation along this line stamps 
him as a keen, analytical insurance man 
who knows the true meaning of service. 

Types of Policies 


“Today you are selling the stated 
amount and actual value policy. The 
stated amount fire and theft policy 


agrees to reimburse the assured for the 
actual value of the insured car at the 
time of loss or damage; but states a 


definite amount beyond which the com- 
pany is not liable. 

“The actual value policy likewise re- 
stricts recovery to the actual value of 
the car, but does not limit the loss to 
any stated sum. In other words, the 
insurance under an actual value policy 
automatically keeps pace with the value 
of the insured car during the term of 
the policy, and the car is always insured 
one hundred per cent to value. 

“There are advantages to you in sell- 
ing the actual value form. It cuts down 
selling time because it does away with 
the need for discussion on the value of 
a prospect’s car, and it cuts out com- 
petitors who might try to get the busi- 
ness by offering to write the policy for 
a larger amount. 

“Prospects? You'll find enough cus- 
tomers on your books to keep you busy 
for some time—customers who do not 
now carry the proper protection. Make 
sure that every one of your customers 
is told the importance of insuring his 
car at this time under the comprehen- 
sive form, not fire and theft and colli- 
sion. Don’t depend on letters to do this. 
Make personal calls. 

“When you have finished working your 
customer list, make up a list of prospects 
in your community. Be sure to include 
plenty of John Smiths, those wage-earn- 
ers with incomes of $2,000 or less, and 
whose chances for future economic ad- 
vancement are exceedingly bright at this 
time. These wage-earners buy 70% of 
the nation’s automobiles. Win their con- 
fidence by showing them that you know 
your business and would appreciate their 
business, and you will develop profitable 
long-range customers for your agency.” 





Scott Report 
(Continued from Page 26) 


qualified competitor has done, and he is 
convinced that the uninformed agent 
does more to tear down public good will 
than any other factor. Consequently, 
he believes that a permanent educational 
program is the most effective medium 
to use in raising the general standard 
of all insurance producers. 
Significance of Work 

“His penetrating observations deserve 
serious consideration, for they sum up 
in a few words the significance and im- 
portance of educational work as the cen- 
tral theme of a comprehensive public re- 
lations program. Every competent, qual- 
ified insurance producer who renders a 
professionalized type of service creates 
additional good will and performs effec- 
tive public relations work for the whole 
insurance industry. 

“Companies and agents alike have a 
joint responsibility to the public and to 
the industry in upholding the dignity of 
the insurance profession. That they are 
fulfilling this responsibility is conclu- 
sively proved by the full measure of sup- 
port they have given and continue t 
give to the development of a national 
educational program.” 


]. W. Randall 


(Continued from Page 31) 





the number of insured automobiles, 
which set in very definitely in 1940, 
seems likely to be accelerated in 1941. 
The improvement in general business 
conditions should assist in this develop- 
ment. While advertising does and will 
create the desire on the part of the car 
owner for automobile casualty insurance, 
we know of no substitute for the tried 
and true method of personal solicitation. 


POTTER’S CINCINNATI TALK 

Francis W. Potter, field supervisor, 
Aetna Affiliated Companies, discussed 
“Practical Pointers in Salesmanship” be- 
fore the Cincinnati Fire Underwriters 
Association on April 8. 
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ave and to Hold— Auto Premiums 


On Instalment Purchase Cars 


Henry R. Adelmann 
New York Insurance Broker 


The author sizes up in the following article the various markets for handling 
automobile insurance premiums on instalment-plan cars, looking at the picture from 


the viewpoint of the car buyer. 


That he is alertly interested in developing this 


type of business is indicated by direct mail material which he sends out to attract 


prospects and to obtain new lines from old customers. 


Mr. Adelmann’s business 


is growing in all lines—fire, life, accident and health and other casualty lines—be- 
cause he recognizes the value of persistent and intelligent plugging for business. 
He heads his own company on William Street, a business founded by his father, 


the late Henry A. Adelmann, in 1910. 


We all wish there were an easy, guar- 
anteed way to put the insurance pre- 
miums for instalment-plan cars back on 
our books and keep them there. There 
is a way but it’s neither easy nor guar- 


anteed. But—in my case at least—it 
works. I'll try to set down the outline 
here. 


Since we lose _ financed-automobile 
business because the finance companies 
won't let us—the brokers and agents— 
write the policies covering those cars, 
we obviously must find finance companies 
that will. And what’s more obvious 
than asking the manager of your own 
bank whether or not he can be of serv- 
ice? In my own case, National City 
Sank, Morris Plan Industrial Bank and 
the First National Bank of Montclair, 
N. J., are among those well set up for 
this type of business. 

Let’s not put the cart before the horse, 
however. It’s generally acknowledged 
that if a given plan—be it in insurance 
or anything else—doesn’t have a definite 
advantage for the man who pays the 
bills, the sale is licked before you start. 
For that reason, I’m including the word- 
ing of a direct mail piece we've used in 
presenting the idea to clients and pros- 
pects: 

“DO YOU BUY YOUR CARS ON 

‘TIME’? 


If you do, we have a plan that will 
save you money in more ways than one: 

1. Lower interest rate—on new cars 
and on used cars. ; 

2. Down payment and length of time 
you take to pay can be suited to your 
convenience, ’ 

3. Fire-and-theft is the only insur- 
ance required. 

. Other insurance if you want it, 
and the premiums can be financed or 
not, as you prefer. 

5. Your old policy will be cancelled 
pro-rata, instead of short-rate—a definite 
saving to you. 

PLUS 

Insurance in the best companies at 
the lowest rates and prompt and satis- 
factory settlement of claims.” 

Backing Up Points Made 

Let’s go over that letter point by 
point. The best advertising is truthful 
advertising so we’re prepared to back 
up our statements: 

1. The big finance companies charge 
6% discount, (which is about 114% 
actual) on new cars, and 9% discount on 
used cars. National City offers 344% 
discount on new cars; Morris Plan offers 
5% discount on new cars and 74% on 
used cars. There’s no argument there. 

2. This claim is general, but Morris 
Plan will finance a new car with no 


down payment and no trade-in, as long 


as the buyer measures up to its stand- 
ards. So again we're telling the truth. 

3. Morris Plan does not require col- 
lision insurance although National City 
does. A few people feel collision rates 
are all out of line, and wouldn’t buy the 
coverage unless compelled to. So they 
may feel it’s a saving. However, we 
never fail to point out that a bad col- 
lision loss without insurance could mean 
that a man would in truth be “paying 
for a dead horse.” And such a man 
often compromises with himself by buy- 
ing the $100 deductible form. 

The finance companies usually in- 
sist that the cost of the insurance be 
added to the total amount to be financed. 
A man buying a car worth $1,000, and 
having a trade worth $500, may well 
pay $75 in insurance premiums, thus 
raising his financing costs by 15%. Yet 
through our instalment plans, we could 
probably help him stagger that pre- 
mium over a year and have him pay a 
small service charge that’s only a frac- 
tion of the financing cost. 

On the other hand, if he’s buying a 
car for the first time, the idea of just 


paying one sum each month may appeal 
to him. In addition, if he lives in the 
metropolitan N. Y. area, where liability 
rates are high, he may want to add his 
liability premium to the whole business. 
In either case, we’re equipped to do 
whatever best suits the needs and the 
interests of the buyer, 

5. If a man buys a new car on the 
instalment plan, with the finance com- 
panies, we have no choice but to cancel 
his old policy short-rate. But if we're 
going to write the new policy showing 
the bank’s interest as mortgagee, we 
write the new policy in the same com- 
pany that’s been writing his insurance, 
thus getting the pro rata cancellation 
on the old policy. Six months short-rate 
premium is 70% of the annual; six 
months pro-rata premium is 50% of the 
annual. That 20% is worth saving. 

Sales Angle of Claim Settlements 

Let’s dwell a moment, too, on that 
claim settlement angle. One thing that 
induced us to offer this financing service 
to our clients was the fact that in a 
short space of time we’d had to step 
in in about four different instances to try 
to help clients get reasonably prompt 
service. In one case the policy was 
written by the Chicago office of a New 
York insurance company, and the fi- 
nance company had its branch office in 
New York and its main office in Chicago. 
If you think you'd feel dizzy trying to 
unravel that maze, picture our poor 
client. He had a top-notch financial rat- 
ing so I guess the finance company fig- 
ured he was hooked, no matter what. 
After about four weeks of filling out 





Blue Goose Gives $1,660 
For British Ambulance 





Left to right: B. S. McKeel, Major C. 
R. Redgrave, and P. M. Winchester. 


A check in the amount of $1,660 was 
presented on Monday, April 21, to the 
New York downtown branch of the 
3ritish War Relief Society, Inc., +150 
William Street as a gift of the United 
States members of the Honorable Order 


of the Blue Goose, International. The 
presentation was made by B. S. Mc- 
Keel, Most Loyal Grand Gander, and 
by P. M. Winchester, Grand Keeper of 
the Golden Goose Egg, and was ac- 
cepted on behalf of the British War 
Relief Society by Major C. R. Redgrave. 

In presenting the check Most Loyal 
Grand Gander McKeel said: “The pro- 
ceeds of this check are to be used in 
purchasing an ambulance for Great 
Britain, on behalf of the ponds and 
members constituting our membership 
in the United States, as evidence of our 
good will, interest and support of our 
Canadian Ponds in their loyalty and de- 
votion to their Mother Country in up- 
holding the great principles of freedom 
and democracy for which we all stand 
united.” 





Low Fire Losses in Army 


Camps Aim of Insurance 


Fire loss experience in army camps 
comparable with the outstanding record 
achieved in 1917 and 1918 is the object 
of the National Board of Fire Under- 
writers which has offered the engineer- 
ing services and facilities supported by 
its 200 member capital stock fire insur- 
ance companies to the United States 
Government in the defense emergency. 

Records of the board show that co- 
operation with the Government in World 
War I resulted in a per capita fire loss 
in army camps which was only one-fifth 
that of civilian cities. This despite the 
fact that two and one-half million men 
were housed in wooden buildings speed- 
ily planned and constructed. 








HENRY R. ADELMANN 


forms, he called us. (P. S.—He got his 
check pronto.) 

Now that we’ve got the whole story 
about what Mr. Client gets out of the 
plan, how do we begin? My office first 
announced the service in a general letter 
which went to practically every client, 
and a good many preferred prospects. 
Then, over a period of months, the sub- 
ject was brought up in interviews at 
every possible chance. (In more than 
one instance it got me a hearing where 
no kind of insurance would have.) We 
used little memo notes on automobile 
policies, and then we repeated the story 
in the bulletin-form letter already out- 
lined, ; 

In other words, we’ve announced it 
and broadcast it just as we would any 
new policy, and then carried it along in 
the tool-box to use, or at least discuss, 
whenever the situation permitted. I've 
grown to be a strong believer in the use 
of direct mail, although I prefer to use 
something of my own concoction rather 
than something emblazoned with a com- 
pany’s name. And if you’ve never done 
it before, this is the best subject in the 
world to use as a starter. It was for me. 
People hadn’t grown to expect advertis- 
ing from us, so we like to feel it got a 
little better than average attention. And 
it definitely offered something new— 
something on which Mr. Client made 
a profit. 


Results Soft Pedaled 


I’ve soft-pedaled the results we got. 
because they’re bound to vary with eac 
man’s business. And any advertising man 
will stress the cumulative value of con- 
tinued advertising. (I sent one man 4 
letter on all risks fur insurance, and got 
back a request for information on buy- 
ing a car. I don’t see the connection, 
but didn’t object to writing car insurance 
for him.) We've gotten requests for 
information on automobile financing 
many months after the first letter, and 
we must in all fairness give the other 
letters we’ve been sending out some 0 


(Continued on Page 46) 
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Despite the substantial automobile rate 
, companies have stepped 
up their production efforts to uncover 
new markets for their product, to pro- 
tect a greater number of those who were 
uninsured, and to increase limits of those 
That their ef- 
forts have been successful is indicated 
by the gain in 1940 of country-wide pre- 
for stock companies li- 


Travelers Insurance Co 


American Automobile 
Aetna Casualty & Surety 
General Accident 
Employers’ Liability 
United States F. & G 
Continental Casualty 
Fidelity & Casualty 
Maryland Casualty 
Globe Indemnity 
Royal Indemnity 
Employers Reinsurance 
Standard Accident 
Indemnity of North America... 
Massachusetts Bonding 
American Motorists 
European General ............. 
Metropolitan Casualty 
New Amsterdam Casualty 
American Fidelity & Casualty... 
Preferred Accident 
Great American Indemnity 
Commercial Casualty 
Allstate of Chicago 
American Employers’ 
Manufacturers’ Casualty, Phila. 
Century Indemnity 
St. Paul-Mercury Ind 
Central Surety & Ins. 
General Casualty 


Home Indemnity 


Ocean Accident & Guarantee... 
General Reinsurance 
Travelers Indemnity 
Fireman’s Fund Indemnity 
United States Casualty 
London Guarantee & Accident. 
Eagle Indemnity 
Accident & Cas. of Switzerland 
Bankers Indemnity 





the 


1940 
$14,638,139 
10,326,489 
10,194,824 
10,038,897 
8,141,225 
7,046,204 
6,657,809 
5,446,210 
5,316,080 
5,314,962 
5,298,128 
3,988,986 
3,986,500 
3,876,632 
3,643,946 
3,627,304 
3,569,494 
3,444,864 
3,286,671 
3,223,146 
3,115,841 
3,092,779 
3,006,157 
2,981,559 
2,872,218 
2,767,866 
2,385,864 
2,330,918 
2,302,821 
2,253,876 
2,112,201 
2,059,054 
2,064,494 
1,975,998 
1,972,465 
1,674,052 
1,608,743 
1,602,489 
1,575,685 
1,556,751 
1,549,255 
1,482,585 
1,477,310 
1,466,320 
1,380,579 


censed 
State. 


the 

year 
tion. 
shows 
$230,018,101 ; 
$219,714,278 in 1936. 


has been 


to do 


Combined 


business in 
automobile 
property damage and collision premiums 
written last year reached 
$242,773,679 which is sizeably 


New York 


liability, 


total of 


ahead of 


gure reported in these columns a 


with 


for that year total 


1939 


$14,093,959 


9,771,512 
9,960,086 
9,322,270 
8,358,654 
6,885,263 
6,448,541 
4,771,736 
5,204,689 
5,441,643 
5,128,789 
4,049,242 
3,786,194 
4,042,043 
3,508,968 
3,294,414 
3,942,539 
3,450,175 
3,115,324 
2,966,210 
3,094,630 
2,965,797 
2,593,918 
2,947,616 
2,529,561 
2,244,376 
1,944,195 
58,929 
2,351,475 
1,189,986 
1,873,168 
1,728,132 
1,969,507 
1,888,143 
1,944,840 
1,651,331 
1,458,627 
1,881,367 
1,511,690 
1,493,960 
1,471,702 
1,595,844 
1,361,949 
743,641 
1,420,447 


$242,487,196 


the 


Auto Liability Writings 


1938 


$15,995,996 
10,252,175 
10,590,942 


9,120,533 
9,193,056 
6,935,024 
6,814,975 
4,374,150 
5,928,018 
6,139,912 
5,290,914 
4,230,897 
4,275,476 
4,068,794 
3,028,044 
3,403,592 
4,168,117 
3,708,140 
4,937,814 
2,768,574 
3,230,550 


2,243,207 
3,100,594 
2,335,353 
1,912,913 
1,869,370 
1,892,511 
2,455,524 
2,045,295 
1,927,875 
1,724,707 
1,684,389 
1,981,396 
1,792,888 
1,796,242 
2,172,334 
2,004,038 
1,034,440 
1,638,053 
1,425,682 
1,768,940 
1,236,454 

398,051 
1,399,749 


1938 
for 


annual 


ago—$224,272,342 for 1939 produc- 
Compared 


record 


writings of 


1937 and 


custom a 
breakdown of automobile casualty writ- 
ings is shown on this and the following 


1937 


$17,820,069 
10,356,230 
10,067,270 


8,533,849 
9,757,659 
7,199,224 
7,021,141 
4,273,847 
6,159,041 
6,589,736 
5,571,517 
4,608,917 
4,612,931 
5,277,531 
3,920,167 
3,589,519 
4,235,747 
3,812,963 
4,505,946 
2,486,031 
3,486,382 


2,489,884 
3,182,624 
1,945,878 
1,670,127 
1,837,613 
1,954,747 
2,445,480 
1,768,437 
1,947,093 
1,456,895 
1,294,489 
2,157,847 
1,655,742 
1,880,214 
2 420, 202? 

308,211 
1,782,129 
1,471,857 
2,065,953 
1,147,371 

109,499 
1,287,815 


reputation as the most popular cover- 
, total writings last year for stock 
i i i $188,- 
690. This compares with $173,574,455 
reported for 1939; $180,107,088 for 1938 
and $187,627,129 for 1937. 
for any definite word on size of under- 
writing profit made on this line of busi- 
ness last year. 

Automobile property damage and col- 
lision net writings combined produced a 
greater gain last year over 1939 than in 
the previous year’s period. 


It is too early 


Standard Surety 


American Surety 
Phoenix Indemnity 
London & Lancashire 
Sun Indemnity 
Columbia Casualty 
American Policyholders’ 
Excess Insurance Co 
American Reinsurance ......... 
New York Casualty 
Merchants Indemnity, N. 
Occidental Ind. of Cal 
Associated Indemnity 


National Casualty 
Protective Indemnity 
Citizens Casualty of N. Y 
Peerless Casualty 
Yorkshire Indemnity 
Hardware Ind. of Minn 


Universal Indemnity 


New England Casualty ‘onthe 
Gen’l Transp. Cas. & Surety... 
Provident / Accid’t & White Cross 


First Reinsmreece of ae. , 
of going to 


The Travelers maintained its 
premiums produced country-wide in 1940, its total writings being $5 189,95 51. This 
of the other stock casualty 
and doing a country- -wide business, 


Travelers Indemnity 
Hartford Accident 
American Automobile 
Aetna Casualty & Surety 
General Accident 
U. S. Fidelity & Guaranty 
Employers’ Liability 


Continental Casualty 
Maryland Casualty 
Globe Indemnity 










Casualty Companies Gain In Auto 
Writings In 1940 


Estimated Country-wide Net Premiums of $242,773,679 for All Stock 


Carriers Doing Business in New York State; 4-Year Comparisons Shown 


its reported was $54,628,989 for 1940 com- 


911,013 


close to 


arrang 


in 1938. 


in production trends may 


Total volume __ reg 


1940 
1,264,461 
1,131,890 
1,081,291 
1,047,451 
1,032,393 

984,630 

842,053 

816,610 

739,338 

685,689 

669,582 

631,752 

535,816 

435,017 

400,268 

399,324 

332,742 

289,647 

285,270 

262,280 

251,034 

156,728 
103,011 
40,592 
6,571 
4,328 
161 
—19,629 
* 


ture quickly. 
1940 inclusive. 
cording 


press. 


Auto P. D. and Collision Results 


1939 
1,131,365 
1,174,332 
1,023,202 
1,020,763 
1,140,080 
1,009,603 

993,235 

735,000 

629,732 

755,656 

643,303 

639,357 

493,231 

487,922 

351,854 

277,426 

651,208 

205,551 

259,679 


403,027 
153,039 


1938 
861,634 
1,316,348 
1,011,395 
1,040,283 
1,311,444 
1,145,977 
409,930 
659,203 
435,755 
893,208 
698,657 
760,655 
521,388 
525,353 
347,980 
223,553 
629,144 
140,461 
280,610 


194,893 
95,681 
20,766 


438 
1,085,937 
178,296 


lead in combined Auto P. D. 


1940 


$5,189,951 
3,297,838 


1,630,989 
1,515,701 


carrie rs, 


1939 


$4,912,980 


3,114,006 
3,113,785 
2,787,440 
2,425,001 
2,111,997 
2,128,270 
1,618,776 
1,463,530 

1,662,555 


1,487,327 


1938 


$5,133,495 


3,199,353 


3,267,185 


2,833,617 


2,524,900 


2,163,393 


2,081,777 


1,784,499 


vate 


pared with $50,687,887 in 1939 and $49,- 
The companies came 
equaling their high mark of 
$54,860,067 produced back in 1937. 

The figures that follow show the four- 
year comparison of net writings in the 
automobile casualty lines, 
xed so that the student interested 
get the pic- 
Years covered are 1937 to 
Companies are listed ac 
to their respective standing as 
ards premium volume. 


conveniently 


1937 
1,392,194 
1,348,844 

998,517 
1,124,127 
1,559,495 
1,305,182 

423,013 

637,325 

668,192 

965,298 

720,861 

789,606 

632,169 

820,176 

316,650 

224,602 

655,303 

120,565 


252,520 


2 10,326 
88,724 


5,189 


513 
2,667,946 
303,739 


collision 


licensed in New York 
increased their combined writings 
The tabulation below shows the results from 1937 to 1940 of the various 
companies arranged according to their respective standing. 
. D. and collision combined was $54,628,989. 


in these 


Estimated total volume 


1937 


$5,469,912 


3,233,513 


3,188,011 
2,999,518 
2,681,550 
2,239,106 
2,170,456 


1,837,182 


1,650,420 
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Auto P. D. nail Collision 


(Continued from Preceding 


Royal Indemnity .............. 
Indemnity of North America... 
American Motorists Ins, Co..... 
Massachusetts Bonding ........ 
Preferred Accident ............ 
New Amsterdam Casualty...... 
Great American Indemnity..... 
Standard Accident ............. 
Allstate of Chicago............. 
St. Paul-Mercury Indemnity... 
American Employers .......... 
Manufacturers Casualty, Phila.. 
American Fidelity & Casualty... 
General Casualty 2.25.2 0000.0 


PE ib ickadeiwansedaxviniwses 
Century Indemnity ............ 
ae a | 


Glens Falls Indemnity.......... 
Metropolitan Casualty ......... 
Home Indemnity .............. 
Keystone Auto Club............ 
Central Surety & Ins. Corp..... 
Commercial Casualty .......... 
United States Guarantee........ 
Gcean Accident & Guarantee... 
London Guarantee & Accident. 
United States Casualty......... 
Eagle Indemnity .............. 
Accident & Cas. of Switzerland 
Fireman’s Fund Indemnity...:. 
American Policyholders’ ....... 
Bankers Indemnity ............ 
Sun Indemnity ........6.020s00. 
Standard Surety & Casualty.... 
Employers Reinsurance ........ 
American Surety pd pia arsyere apie 
Phoenix Indemnity ............ 
London & Lancashire Indemnity 
Associated Indemnity .......... 
European General ............. 
Columbia Casualty ............. 
New York Casualty............ 
National Casualty ............. 


Yorkshire Indemnity .......... 
Emmco Casualty Ins. Co........ 
Citizens Casualty of N. Y....... 
General Reinsurance .......... 
Universal Indemnity ........... 
Norwich Union Indemnity...... 
Occidental Indemnity of Cal.... 
American Reinsurance ......... 
Peerless Casttalty «. 205.500.0000 
Arex Indemnity ............... 
New England Casualty......... 
Gen’l Transp. Cas. & Surety. 

First Reinsurance of Hartford... 


* Figures not available at time of going 


1940 
1,214,042 
1,157,143 
1,090,662 
1,024,460 

990,595 

981,179 

949,367 

919,762 

803,119 

800,563 

780,645 

771,027 

708,221 

703,971 

703,486 

680,770 

650,626 

614,297 

603,979 

598,127 

564,918 

562,434 

541,411 

510,847 

501,762 

482,921 

476,614 

465,740 

446,282 

445,187 

435,222 

427,459 

416,171 

400,548 

367,631 

339,957 

333,359 

317,085 

282,230 

277,949 

275,364 

219,958 

128,569 

124,238 

114,408 

102,675 

94,235 
88,336 
80,375 
74,000 
46,733 
36,526 
28,401 
24,579 
8,348 
7,586 
2,200 
487 
* 


to press. 


1939 
1,221,351 
1,049,831 
1,278,866 
1,163,572 

829,577 

954,024 

947,775 

931,830 

661,492 

672,931 

637,260 

606,088 

682,565 

590,026 

641,086 

687,905 

622,890 

575,196 

597,718 

575,653 

526,690 

524,494 

506,352 

501,579 

458,843 

496,887 

459,975 

383,606 

231,970 

429,877 

424,115 

426,297 

441,581 

352,720 

577,171 

320,952 

327,293 

338,206 

281,665 

175,909 

322,301 

209,808 

113,565 

79,999 
Vi Alz 
47,438 
85,329 
14,893 
134,120 
59,767 
43,856 
33,399 
32,596 
28,548 
6,832 
3,938 
468 
55,867 


Page) 


669,929 
953,911 
969,269 
1,044,768 
558,403 
632,616 
588,204 
634,378 


560,570 
692,985 
699 606 
518,033 
607,860 
549,736 
513,962 
550,337 
505,622 
476,734 
514,884 
659,519 
547,856 
436,887 
338,982 
118,817 
445,377 
383,727 
405,509 
466,876 
264,480 
365,544 
315,189 
326,896 
371,788 
274,405 
228,423 
128,039 
214,851 
109,209 
55,593 
12,848 
90,461 
130,316 
81,757 
55,771 
32,202 
13,949 
58,734 
6,708 


t 


89,863 





1937 
1,360,901 
1,112,135 
1,140,315 
1,193,935 

700,151 
1,022,810 
1,010,824 
1,164,057 

497,233 

533,409 

574,600 

654,328 


495,823 
928,728 
703,370 
409,691 
659,303 
509,295 
463,728 
556,087 
453,024 
408,603 
518,800 
727,054 
563,607 
458,422 
311,178 

34,106 
473,342 
368,368 
382,823 
522,204 
381,572 
743,871 
312,555 
360,470 
416,976 
402,461 
189,218 
134,815 
191,712 

99,286 

49,986 

52,318 


81,238 
132,659 
124,016 

61,364 

30,019 

26,196 

81,620 

4,376 


98,546 


Combined Auto Liability, Property 


Damage and Collision Premiums 


The following tabulation shows the individual company writings country-wide 
for auto liability, property damage and collision combined for the years 1937 to 1940 


inclusive. Total volume reported to the 
$242,773,679 in 1940. Companies are 
the figures of both direct writing 


Travelers Insurance Co........ 
Hartford Accident ............. 
American Automobile ......... 
Aetna Casualty & Surety...... 
General Accident cd me viento 
F = % yyers’ Liability ........... 
U Fidelity & Guaranty...... 
irenehien ntal Casualty ........... 
Fidelity & Casualty ........... 
Maryland Casualty ............ 
Globe Indemnity .............. 
Travelers Indemnity ........... 
Royal Indemnity .............. 
Indemnity of North America... 
RN ihe Ca Pes ce wid aig. Sites 
Massachusetts Bonding ........ 
Standard Accident ............. 
American Motorists ........... 
Employers Reinsurance ........ 
New Amsterdam Casualty ..... 
Preterred Accident ......%..+. 
Great American Indemnity 

Metropolitan Casualty ......... 





New 


York Insurance 


Department was 


arranged according to their respective standing, 


1940 


$14,638,139 


13,624,327 
13,408,073 
12,892,617 
10,539,144 
9,201,196 
8,913,240 
7,101,382 
6,981,321 
6,945,951 
6,813,729 
6,765,636 
5,203,028 
4,784,447 
4,689,986 
4,593,954 
4,563,708 
4,535,526 
4,244,263 
4,097,020 
3,996,752 
3,930,926 
3,827,125 


1939 

$14,093,959 
12,885,518 
13,073,871 
12,109,710 
10,783,655 
9,013,533 
8,560,538 
6,235,266 
6,822,865 
7,104,198 
6,616,116 
6,424,670 
5,270,593 
4,344,245 
4,427,280 
5,106,111 
4,440,798 
4,729,031 
4,618,214 
4,048,654 
3,423,495 
3,895,391 
3,563,928 


1938 

$15,995,996 
13,451,528 
13,858,127 
11,954,150 
11,717,956 
9,016,801 
8,978,368 
5,686,446 
PAV ES 
8,018,463 
6,875,776 
6,167,935 
5,486,514 
4,454,876 
4,968,461 
5,351,259 
4,072,812 
4,823,831 
4,434,338 
4,184,461 
2,913,136 
4,069,863 
3,318,310 


and reinsurance carriers being shown. 


1937 

$17,820,069 
13,589,743 
13,255,281 
11,533,367 
12,339,209 
9,369,680 
9,260,247 
5,530,078 
7,996,223 
8,634,128 
7,221,937 
5,778,123 
5,969,818 
4,701,654 
5,541,659 
5,429,682 
5,084,224 
4,953,278 
6,021,402 
4,509,192 
3,190,035 
7,221,937 
2,995,326 








a 
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AUTOMOBILE 
PLATE GLASS 





Telephone: COrtlandt 7-7635 


A Pioneer Company in 


Return Dividends on 


Non-Assessable Stock Policies 


PUBLIC LIABILITY 


Participating Stock Insurance 


BURGLARY 


WORKMEN’S COMPENSATION 


MANUFACTURERS 


CASUALTY INSURANCE COMPANY 
of Philadelphia 
WM. F. FISCHER, President 


Branch Office: 116 John Street,.New York 
C. J. JATIXEN, Resident Manager 

















1940 

American Fidelity & Casualty... 3,801,000 
Allstate: Of “CHiCALO™ sussic css a0es 3,570,985 
European General ..i...<6. 600%. 3,564,620 
Commercial Casualty .......... 3,413,629 
American Employers .......... 3,166,509 
Manufacturers’ Casualty, Phila. 3,101,945 
St. Paul-Mercury Indemnity... 3,054,439 
Century indemnity ..2%.0. 53+ 2,983,591 
General Casualty of America... 2,763,025 
Caer UGOMOPAL oes. Sick. siena aicceraecdye 2,715,120 
Central Surety & Ins. Corp..... 2,674,635 
Glens Falls Indemnity ......... 2,590,295 
Hiome Indemnity ..4..c0<ées0s 2,570,592 
United States Guarantee........ 2,184,899 
Ocean Accident & Guarantee... 2,110,505 
United States Casualty......... 2,025,869 
Fireman’s Fund Indemnity..... 2,001,938 
London Guarantee & Accident.. 1,965,506 
Bagle Indemnity: «s.i6.:cc060ss0c% 1,943,050 
Accident & Cas. of Switzerland 1,912,602 
Bankers Indemnity ............ 1,808,038 
Keystone Auto Club............ 1,696,808 
General Reinsurance ........... 1,676,489 
Standard Surety & Casualty... 1,665,009 
AIMOTICAD) SUPCEY oss e is:s5:555-65% 1,421,248 
lin) ANGASRINEY 6. esses gees «sees 1,400,801 
Phoenix Indemnity ............ 1,380,810 
London & Lancashire Ind...... 1,349,478 
American Policyholders’ ....... 1,251,832 
Columbia ‘Gasnalty ......<550.. 1,117,417 
New York Casualty............ 889,540 
Excess Insurance Co, .......... 853,746 
Associated Indemnity ......... 717,247 
American Reinsurance ........ 710,268 
Merchants Indemnity, N. Y..... 631,752 
Occidental Indemnity ......... 564,217 
National Casualty ............. 528,837 
Protective Indemnity .......... 523,562 
Gitwens Casualty .....:........ 413,117 
Yorkshire Indemnity .......... 379,505 
Hardware Ind. of Minn......... 364,955 
Emmco Casualty Ins. Co........ 339,370 
Peerless Casualty ............. 297,995 
Universal Indemnity .......... 203,461 
Norwich Union Indemnity tie She 139,537 
ATER WING EMADIEY: 225 x «50 hice ts 48,178 
New England Casualty........, 8,771 
General Transp. Cas. & Surety 4,815 
Provident Acc’t & White Cross. 161 
First Reinsurance ............. 25 

PIO TOMO io oe coecciv cc cscs e, —19,629 


* Figures not available at time of going to press. 





1939 
3,648,362 
2,905,868 
3,291,233 
3,035,913 
2,581,455 

665,017 
1,861,917 
3,039,380 
2,318,158 
2,592,397 
2,397,662 
2,463,339 
2,520,493 
2,152,910 
1,917,470 
1,931,677 


Le 315 5,536 
853,111 
706,840 
769,587 
784,204 
639,357 
525,827 
465,419 
357,425 
785,328 
345,008 
128,904 

50,278 
212,383 
194,673 
125,827 

35,345 

4,746 
456 
208,906 
403,027 


1938 


2,471,316 
5,166,237 
2,812,087 
2,457,574 
2,526,889 
2,677,911 
3,155,130 
2,285,277 
2,202,422 
2,433,497 
2,589,256 
2,306,850 
2,311,126 
2,831,853 
1,862,569 
2,083,430 
2,316,796 
1,575,436 
516,868 
1,805,258 
1,866,685 
2,085,795 
1,126,114 
1,326,584 
1,612,853 
1,367,179 
1,683,232 
1,042,930 
537,969 
913,508 
448,603 
799,958 
951,492 
760,655 
535,337 
457,199 
279,146 
759,460 
371,071 


147,169 
250,664 
127,883 

20,766 


“438 
268,159 
1,085,937 


1937 
2161 


333, 758 


124,941 
263,690 
118,743 

5,189 


513 
402,285 
2,667,946 
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4-Year Comparative Writings in Auto 
Liability of Casualty Co. Groups 


The results given below are the automobile liability writings of large stock 


casualty company groups country-wide for each of the past four years—1937 to 1940 


inclusive. 
the Travelers maintaining its lead. 


Listings are arranged according to the respective standing of these 
































groups, 
1940 1939 1938 1937 
Travelers Group ’ 
Meavelers: INS: CO. ose .ccnssies - $14,638,139 $14,093,959 $15,995,996 $17,820,069 
Travelers Indemnity .......... 1,575,685 1,511,690 1,034,440 308,211 
ORME raced ood eta taxes 25,3 $16,213,824 $15,605,649 $17,030,436 $18,128,280 
Royal-Liverpool Groups 
lotic: PnCGIMINEY scue cs cme a'e «ts $ 5,298,128 $5,128,789 $ 5,290,914 $ 5,571,517 
Roval WUeMINTY <6. 05. .e 0s se 3,988,986 4,049,242 4,230,897 4,608,917 
Baple InGeMity o:. ocieiere a8 6:01 1,477,310 1,361,949 1,236,454 1,147,371 
Rata oes ucsincsceeseeee $10,764,424 $10,539,980 $10,758,265 $11,327,805 
Aetna Life Group 
Aetna Casualty & Surety....... $10,038,897 $ 9,322,270 $ 9,120,533 $ 8,533,849 
Me BEE ches cpacetees vies 19,629 403,027 1,085,937 2,667,946 
PRAMAES Cie cosies was bed ove $10,019,268  $ 9,725,297 $10,206,470 $11,201,795 
Employers’ Group 
Employers’ Liability ........... $ 7,046,204 $ 6,885,263 $ 6,935,024 $ 7,199,224 
American Employers .......... 2,385,864 1,944,195 1,869,370 1,837,613 
WR MGAN 2 holo oe cae p's erates $ 9,432,068 $ 8829458 $ 8804394 $ 9,036,837 
Loyalty Group 
Metropolitan Casualty ......... $ 3,223,146 $2,966,210 $ 2,768,574 $ 2,486,031 
Commercial Casualty .......... 2,872,218 2,529,561 2,335,353 1,945,878 
TRORAN od hrorcstencakomekes $ 6,095,364 $5,495,771 $5,103,927 $ 4,431,909 
Continental Casualty Group 
Continental Casualty .......... $ 5,446,210 $ 4,771,736 $ 4,374,150 $ 4,273,847 
National Casualty ......0csecces 400,268 351,854 347,990 316,650 
Ota areas ieee $ 5,846,478 $5,123,590 $ 4,722,140 $ 4,590,497 
New Amsterdam Group 
New Amsterdam Casualty...... $ 3,115,841  $ 3,094,630 $ 3,230,550 $ 3,486,382 
United States Casualty......... 1,549,255 1,471,702 1,425,682 1,471,857 
SUMAN Ccraegclmne oearea’e a iets $ 4,665,096 $ 4,566,332 $ 4,656,232 $ 4,958,239 
Preferred Accident Group 
Preferred Accident ............ $ 3,006,157 $2,593,918 $2,243,207 $ 2,489,884 
Protective Indemnity .......... 399,324 277,426 223,553 224,602 
PROGR elec ucanadeu pees $ 3,405,481 $ 2,871,344 $ 2,466,760 $ 2,714,486 
Phoenix of London Group 
London Guarantee & Accident... $ 1,482.585 $ 1,595,844 §$ 1,768,940 $ 2.065.953 
Phoenix Indemnity ............ 1,047,451 1,020,763 1,040,283 1,124,127 
RRAR eile wR og cc cee canes $ 2,530,036 $ 2,616,607 $ 2,809,223 §$ 3,190,080 


Commercial Union-Ocean Group 
Ocean Accident & Guarantee... $ 1,608.743 


$ 1,458,627 


$ 2,172,334 


$ 2,420,202 














Columbia Casualty ........<.+.- 842,053 993,235 409,930 423,013 
RONAN G cota. cits wan westukices $ 2,450,796 $ 2,451,862 $ 2582264 $ 2,843,215 

f Fireman’s Fund Group 
Fireman's 1:0 Se 0 ae $ 1,556,751 $ 1,493,960 $ 1,638,053 $ 1,782,129 
Occidental Ind. of Cal....... 535,816 493,231 521,388 632,169 
OU edo aa aw ete olnvoe $ 2,092,567 $ 1,987,191 $ 2.159441 $ 2,414,208 

American Surety Group 
American Surety .............. $ 1,081,291 $ 1,023,202 $ 1,011,395 $ 998517 
New York Casualty............ 669,582 643,303 698,657 720,861 
OMe PA toncek nectar $ 1,750,873 $ 1,666,505 $1,710,052 §$ 1,719,378 


Combined Auto Liability; P. 


D. and 


Coll. Writings of Casualty Co. Groups 


The combined auto liability, property damage and collision premium writings, 


country-wide, of the large stock casualty company groups, are given as follows 


for the years 1937 to 1940 inclusive. 











1940 1939 1938 1937 
Travelers Group 
Travelers Ins. Co. ..........0:- $14,638,139 $14,093,959 $15,995,996 = $17,820,069 
Travelers Indemnity ......... 6,765,636 6,424,670 6,167,935 5,778,123 
MORAN ese oes crite $21,403,775 = $20,518,629 $22,163,931 $23,598,192 
_ Royal-Liverpool Groups 
Globe Indemnity ............... $ 6,813,729 $ 6,616,116 $ 6,875,776  $ 7,221,937 
Royal Endleninity® .......0<8s.60's 5,203,028 5,270,593 5,486,514 5,969,818 
Eagle Indemnity. 6.6 .coc ect owe 1,943,050 1,745,555 1,575,436 1,458,549 
MORE GN ot cccrcausentnes $13,959,807 $13,632,264 $13,937,726 $14,650,304 
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1940 


Aetna Life Group 


1939 1938 1937 








Aetna Casualty & Surety....... $12,892,720 $12,109,710 $11,954,150 $11,533,367 
CUA EANe sos co 5 oc est cana —19,629 403,027 1,085,937 2,667,946 
IE OMMNS S 25a haw add Pan's $12,873,091 $12,512,737 $13,040,087 $14,201,313 

Employers’ Group 
Employers’ Liability ........... $ 9,201,196 $ 9,013,533 $9,016,801 $ 9,369,680 
American Employers .......... 3,166,509 2,581,455 2,457,574 2,412,213 
ROMO ueae code ds ures $12,367,705 $11,594,988 $11,474,375 $11,781,893 


Continental Casualty Group 








Continental Casualty .......... $ 7,101,382 $ 6,235,266 $ 5,686,446 $ 5,530,078 
National Casualty ............. 528,837 465,419 457,199 415,936 
Rasa ers oun axnetas $ 7,630,219 $ 6,700,685 $ 6,143,445 $ 5,946,014 

Loyalty Group 
Metropolitan Casualty ......... $ 3,827,125 $ 3,563,928 $ 3318310 $ 2,995,326 
Commercial Casualty .......... 3,413,629 3,035,913 2,812,087 2,354,481 
ROGAN e ciahd dan eaeitnatees $ 7,240,754 $ 6,599,841 $ 6,130,397 $ 5,349,807 


New Amsterdam Group 











New Amsterdam ............... $ 4,097,020 $ 4048654 $ 4184461 $ 4,509,192 
RE Se CER ose ec osrcaasan 2,025,869 1,931,677 1,862,569 1,930,279 
CORN ea vse unten $ 6,122,889 $ 5,980,331 $ 6,047,030 $ 6,439,471 

Preferred Accident Group 
Preferred Accident ............ $ 3,996,752 $ 3.423495 $ 2,913,136 $ 3,190,035 
Protective Indemnity .......... 523,562 357,425 279,146 274,588 
TR ORME 2 tele tae tae eenae $ 4,520,314 $ 3,780,920 $ 3,192,282 $ 3,464,623 

Phoenix of London Group 
London Guarantee & Accident.. $ 1,965,506 $ 2,092,731 $ 2,316,796 $ 2,629,560 
Phoenix Indemnity ............ 1,380,810 1,448,056 1,367,179 1,484,597 
ORME Sooo re dca nan ea ae $ 3,346,316 $ 3,540,787 $ 3,683,975 $ 4,114,157 


Commercial Union-Ocean Group 


ee OS Rr re $ 2,110,505 


#h 
Ss 


1,917,470 2,831,853 $ 3,147,256 











Ocean z 1,2 
Columbia Casualty ............. 1,117,417 1,315,536 537,969 557,828 
| YY Se een EL aa $ 3,227,922 $ 3,233,006 $ 3,369,822 $ 3,705,084 
Fireman’s Fund Group 
Fireman’s Fund Ind............. $ 2,001,938 $ 1,923,837 $ 2.083.430 § 2,255,471 
Occidental Ind. of Cal.......... 564,217 525,827 535,337 658,365 
co! Se Seep esie ORe aeh Te $ 2,566,155 $ 2449664 $2,618,767 §$ 2,913,836 


American Surety Group 











American Serety .. 2. .ccccccses $ 1,421,248 $ 1,344,154 $ 1,326,584 §$ 1,311,072 
New York Casualty............ 889,540 853,111 913,508 912,573 
BORER a shws saasasuees $ 2,310,788 $2,197,265 $ 2,240,092 §$ 2,223,645 

sion, said in announcing the changes that 


Overall 3.2% Auto Rate 
Reduction on May 1 in Va. 


New rates in Virginia for bodily in- 
jury and P. D. coverage on private pas- 
senger and commercial cars approved by 
the state corporation commission become 
effective May 1. Although the commis- 
sion’s order provides a slight increase in 
rates for P. D. to private passenger cars, 
there is an overall reduction on bodily 
injury and property damage of 3.2% 
from 1940 rates. Rates for commercial 
cars will have an average decrease of 
44% except for a small increase in Nor- 
folk. Nansemond County provides the 
only exception to private car reduction. 
The commission’s order approved with 
some changes revisions proposed by 
stock and mutual companies through 
their rating bureaus. 

T. W. Ozlin, chairman of the commis- 


there had been rate reductions ever 
vear since 1934, except in 1937 an 
Rates for bodily injury on i 
senger cars will be 
39.5% lower than 

P. D. rates on private 
be 15.1% lower than 
combined average reduct 
both bodily injury and property damage 
of 34.1%. 


On commercial vehicles for bodily 








jury, rates will be 25.8% lower thar 
1934 and or roper lamage, 10.8 
lower—a combined average 20.4% 
lower 
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N. Y. State Auto Writings of Stock 
Companies From 1937 to 1940) 


Automobile liability is again the larg- 
est class of auto casualty business writ. 
ten in New York State, the 1940 earned 
premiums for all companies being $32. 
323,181. Total losses incurred were $13. 


Casualty 


With competition for desirable auto- 
mobile casualty business in 1940 at its 
keenest in New York, one of the largest 
production centers, the premium results 
produced by the various stock compa- 
nies and reinsurance carriers present an 
interesting comparison with those ob- 
tained in the previous three years. So 
as to give the most accurate picture in 
making this comparison premiums have 
been figured on an earned basis and 
losses on an incurred basis in the tables 
that follow. Writings embrace automo- 


bile liability, the largest line in this 


class; auto property damage which is 
next in importance, and auto collision 
in which volume is small. 

Highspotting the 1940 results in New 
York State, combined premiums for all 
three classes on an earned basis totaled 
$40,236,374 according to New York Insur- 
ance Department figures. Combined 
losses on an incurred basis reached $16,- 
818,508. Premium volume held its own 
fairly well in comparison with the 1939 
total of $41,277,957, losses being slightly 
higher than in that year. But the 1940 
volume is about $6,000,000 under the 
1938 earned premiums in this state. That 
year it was $46,272,443 with total losses 
incurred of $17,503,699. Undoubtedly the 


Auto Liability Results 


1940 1939 1938 1937 

Travelers Ins. Co. 

Premiums Earned ......... $3,527,053 $3,747,662 $4,438,780 $4,428,500 

Losses Incurred ........... 1,430,288 1,056,461 1,314,830 1,441,102 
General Accident 

Premiums Earned ......... 2,643,249 2,905,776 3,187,883 3,213,056 

Losses Incurred ........... 892,611 1,018,355 913,151 1,035,696 
Aetna C, & S. 

Premiums Earned ......... 1,887,805 1,883,989 1,243,375 763,502 

Losses Incurred ........... 692,397 830,088 400,313 248,932 
Hartford Accident 

Premiums Earned ......... 1,493,814 1,495,978 1,665,605 1,821,096 

Losses Incurred ........... 586,680 410,815 513,306 698,922 
Globe Indemnity 

Premiums Earned ......... 1,348,950 1,346,188 1,452,783 1,640,602 

Losses Incurred ........... 680,449 595,326 522,863 577,654 
Royal Indemnity 

Premiums Earned ......... 1,069,221 1,108,930 1,246,808 1,355,401 

Losses Incurred ........... 399,900 390,466 561,688 444,993 
Fidelity & Casualty 

Premiums Earned ......... 1,051,920 1,040,375 1,254,208 1,352,950 

Losses Incurred ........... 333,285 461,401 366,142 606,943 
Zurich 

Premiums Earned ......... 1,042,799 1,050,275 1,280,218 1,265,266 

Losses Incurred ........... 542,021 446,403 557,358 604,981 
U. S. F. & G. 

Premiums Earned ......... 957,938 1,066,750 1,172,277 1,160,171 

Losses Incurred ........... 445,948 494,424 551,585 565,385 
American Motorists 

Premiums Earned ......... 952,040 909,752 882,485 801,855 

Losses Incurred ........... 427,444 345,108 335,715 291,377 
New Amsterdam 

Premiums Earned ......... 862,821 861,297 938,796 1,015,581 

Losses Incurred ........... 424,979 294,487 378,629 572,626 
Maryland Casualty 

Premiums Earned ......... 749,739 800,843 922,422 1,001,711 

Losses Incurred ........... 160,679 298,577 471,813 516,967 
Continental Casualty 

Premiums Earned ......... 675,530 623,665 680,286 762,856 

Losses Incurred ........... 288,542 145,206 288,231 280,029 
Massachusetts Bonding 

Premiums Earned ......... 660,781 678,907 664,946 715,182 

Losses Incurred ........... 231,785 197,243 200,327 327,107 
Glens Falls Indemnity 

Premiums Earned ......... 653,232 692,550 724,736 724,840 

Losses Incurred ........... 227,322 199,537 294,754 261,858 
Indemnity of N. A. . 

Premiums Earned ......... 635,163 628,428 670,517 703,435 

Losses Incurred ..... 0000+ 201,391 204,017 126,666 154,945 
Preferred Accident 

Premiums Earned ......... 628,610 635,949 722,603 760,623 

Losses Incurred ........... 254,516 344,581 275,935 337,601 
Manufacturers Casualty 

Premiums Earned ......... 614,837 337,263 336,360 375,111 

Losses Incurred ........... 264,287 100,045 78,458 85,996 
Employers Liability 

Premiums Earned ......... 577,723 601,593 705,376 723,851 

Losses Incurred ........... 312,348 272,492 203,903 310,699 
Fireman’s Fund Ind. 

Premiums Earned ......... 564,815 594,585 632,320 653,645 

Losses Incurred ........... 189,756 182,565 178,680 245,137 
Eagle Indemnity 

Premiums Earned ......... 563,451 567,993 544,660 506,106 

re fo ss 267,971 178,770 300,403 240,034 








automobile rate reductions of the past 
few years in New York have been the 
major factor responsible for this falling 
off in volume. 

Setting the pace, the Travelers ranks 
No. 1 in auto liability for 1940 among 
the stock casualty companies doing busi- 
ness in New York. Included among the 
first ten are the following in the order 
of their standing: Travelers, $3,527,053; 
General Accident, $2,643,249; Aetna C. & 
S., $1,887,805; Hartford Accident, $1,493,- 
814; Globe Indemnity, $1,348,950; Royal 
Indemnity, $1,069,221; Fidelity & Casu- 
alty, $1,051,920; Zurich, $1,042,799; U. S. 
F. & G., $957,938; American Motorists, 
$952,040, and New Amsterdam Casualty 
closely behind with $862,821. 


114,952. Next in importance came auto 
P. D. on which total earned premiums 
were $7,593,040 and total losses incurred 
$3,554,666. Volume in this class was 
greater than in 1939. Auto collision yol- 
ume, while small, held its own in com- 
parison with that of 1939, earned pre- 
miums in New York last year being 
$320,153 and total losses incurred being 
$148,890. 

In the tabulation that follows the com- 
panies are given in order of their re- 
spective standing: 


1940 1939 1938 1937 

Great American Ind. 

Premiums Earned ......... 529,841 585,927 669,626 706,554 

Losses Incurred 6.65000 163,714 267,975 290,606 225,861 
Century Indemnity 

Premiums Earned ......... 524,808 616,357 628,422 579,271 

Losses Incurred ........... 232,487 264,363 269,648 307,006 
European General 

Premiums Earned ......... 524,770 644,561 738,970 767,839 

LOSSES: THOULTEM s.oiss0%:00 9: 316,982 136,342 481,271 222,704 
Employers Reinsurance 

Premiums Earned ......... 480,100 659,931 846,590 1,183,637 

LOSSES ERCUITEd <.66650 0606 139,020 351,269 354,518 306,551 
Allstate Ins. Co. 

Premiums Earned ......... 468,377 405,476 355,190 287,326 

Losses Incurred ........... 116,573 119,583 152,738 105,902 
Metropolitan Casualty 

Premiums Earned ......... 462,376 468,956 484,151 453,506 

Losses Incurred .o:cc.0000% 177,421 174,912 212,004 228,532 
Standard Accident 

Premiums Earned ......... 457,220 485,718 405,217 574,323 

Losses Incurred. ...0ces cs 166,923 152,608 162,478 258,418 
Sun Indemnity 

Premiums Earned ......... 434,901 463,413 504,625 616,768 

Losses Incurred ........... 258,022 202,514 279,040 327,772 
Bankers Indemnity 

Premiums Earned ......... 422,912 420,629 406,603 395,619 

BOSSES INCUTTEd 6.6 cise es’ 203,238 132,961 177,449 163,280 
U. S. Casualty Co. 

Premiums Earned ......... 384,032 363,707 370,155 384,320 

Losses Incurred ........... 140,413 174,828 143,599 163,504 
Ocean Accident & Guarantee 

Premiums Earned ......... 346,602 411,669 533,129 520,376 

Losses Incurred | os éi00%'s0%. 199,208 122,863 154,438 151,492 
London & Lan. Ind. 

Premiums Earned ......... 342,584 347,693 408,618 437,635 

Losses Incurred ........... 138,277 205,486 213,738 170,853 
Commercial Casualty 

Premiums Earned ......... 340,798 348,954 301,797 200,925 

losses: TRCUTPEd ©... 6.6 ceca 159,614 120,800 121,757 36,178 
American Surety 

Premiums Earned ......... 297,725 279,653 257,739 245,938 

Scosses IMCurred. ....0. .a0<>-s 119,617 123,855 93,050 85,728 
U. S. Guarantee 

Premiums Earned ......... 267,486 312,209 320,341 364,822 

TVORBES ATIGUETEM | o.oo ocas:6s0- 48,296 101257 105,191 88,643 
Standard Surety & Casualty 

Premiums Earned ......... 243,654 220,260 323,032 640,438 

Losses Incurred ........... 120,323 78,388 224,101 355,759 
American Auto 

Premiums Earned ......... 231,271 222,008 234,234 236,820 

Losses Incurred ........... 91,586 67,134 53,295 39,261 
American Employers 

Premiums Earned ......... 224,353 224,298 235,929 230,608 

Losses Incurred ............ 127,863 101,097 80,735 123,918 
New York Casualty 

Premiums Earned ......... 199,407 194,100 198,644 187,243 

Losses Incurred ........... 94,999 104,772 94,366 92,007 
American Reinsurance 

Premiums Earned ......... 192,620 335,958 390,938 340,630 

Wosses Inenrred isi ckceeds 75,990 53,576 166,478 153,471 
London G. & A. 

Premiums Earned ......... 179,097 244,777 275,652 318,145 

Losses: Incurréd ...... 0:0... 125,521 151,626 112,648 205,134 
Columbia Casualty 

Premiums Earned ......... 178,920 150,718 86,253 85,926 

Losses Incurred ........... 88,894 108,516 34,192 33,683 
Excess Insurance Co. ; 

Premiums Earned ......... 176,513 191,457 126,308 120,852 

Losses Incurred ........... 89,097 114,535 128,426 36,120 
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EMPLOYERS REINSURANCE 
CORPORATION 


HOWARD FLAGG, President 





IN THE AUTOMOTIVE LINE: 


EMPLOYERS' FIRST POLICY OBLIGATIONS ISSUED JULY |, 1914 WERE 
FOUR TREATIES COVERING EXCESS AUTOMOBILE LIABILITY * 27 YEARS 
OF PRACTICE IN THIS SPECIALTY HAS BUILT A SERVICE WHICH WE 


LIKE TO THINK IS UNEXCELLED. 





HOME OFFICE 
KANSAS CITY, MISSOURI 


BRANCH OFFICES 
NEW YORK e CHICAGO e LOS ANGELES ¢ SAN FRANCISCO 
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1940 

Home Indemnity 

Premiums Earned ......... 162,556 

EOGRES SACURTED 665s vous ccs 98,711 
General Reinsurance 

Premiums Earned ......... 152,399 

Losses Incurred ........... 13,015 
Phoenix Indemnity 

Premiums Earned ......... 144,983 

Losses Incurred ........... 54,584 
Peerless Cas. Co. 

Premiums Earned ......... 95,391 

Losses Incurred ........... 78,333 
American F. & Cas. 

Premiums Earned ......... 91,842 

Losses Incurred ........... 40,773 
Car & General 

Premiums Earned ......... 77,924 

Losses Incurred ........... 31,756 
Travelers Indemnity 

Premiums Earned ......... 73,833 

Losses Incurred ........... 30,271 
Merchants Indemnity 

Premiums Earned ......... 56,414 

Losses Incurred ........... 17,020 
Protective Indemnity 

Premiums Earned ......... 53,267 

Losses Incurred ........... 10,419 
Yorkshire Indemnity 

Premiums Earned ......... 50,913 

Losses Incurred ........... 28,113 
National Casualty Co. 

Premiums Earned ......... 47,993 

Losses Incurred ........... 20,077 
Accident & Casualty 

Premiums Earned ......... 43,702 

Losses Incurred ........... 7,447 
Norwich Union Indemnity 

Premiums Earned ......... 37,914 

Losses Incurred ........... 32,880 
St. Paul-Mercury Ind. 

Premiums Earned ......... 33,059 

Losses Incurred ........... 9,795 
Central Surety & Ins. Corp. 

Premiums Earned ......... 27,155 

Losses Incurred ........... 9,282 
Hardware Ind. of Minn. 

Premiums Earned ......... 24,809 

Losses Incurred ........... 7,022 
Citizens Casualty 

Premiums Earned ......... 22,498 

Losses Incurred ........... 8,397 
Occidental Ind. Co. 

Premiums Earned ......... 12,849 

Losses Incurred ........... 805 
Associated Indemnity 

Premiums Earned ......... 10,984 

Losses Incurred ........... 15,029 
Universal Indemnity 

Premiums Earned ......... 9,800 

Losses Incurred ........... —12,196 
Emmco Cas. Ins. Co. 

Premiums Earned ......... 9,549 

Losses Incurred ........... 387 
Arex Indemnity 

Premiums Earned ......... 4,826 

Losses Incurred ........... 1,309 
American Policyholders’ 

Premiums Earned ......... 3,072 

Losses Incurred ........... 2,852 
Gen’! Transp. C. & S. 

Premiums Earned ......... 1,858 

Losses Incurred ........... 65 
Aetna Life 

Premiums Earned ......... 866 

Losses Incurred ........... —39,930 
New England Casualty 

Premiums Earned ......... 515 

Losses Incurred ........... 
Provident Acc’t & White Cross 

Premiums Earned ......... 161 

Losses Incurred ........... 59 
General Casualty 

Premiums Earned ......... 137 

Losses Incurred ........... 
Occidental Indemnity 

Premiums Earned ......... 54 

Losses Incurred ........... 
First Reinsurance Co. of Hartford 

Premiums Earned ......... . 


Losses Incurred ........... 


* Figures not available at time of going to press. 


Auto Property Damage Results 


1940 
Travelers Indemnity 
Premiums Earned ......... $823,337 
Losses Incurred ........... 378,022 
General Accident 
Premiums Earned ......... ; 599,368 


Losses Tecwrred. .....0cccscce 268,293 





Aetna C. & S. 


Premiums Earned 


esses IMCULE: ci asi ccccs 


Hartford Accident 
Premiums Earned 


Losses Incurred ........06«+ 


Globe Indemnity 
Premiums Earned 


Losses IMCUPTEE §..66654600 


Fidelity & Casualty 
Premiums Earned 


TLOSSES: FMCUTTER o.e3s-c cence 


Royal Indemnity 
Premiums Earned 


Losses Incurréd. «..:.....<... 


Zurich 


Premiums Earned 


Losses. TnCurred) ...ési0cs sss 


U. S. F. & G. 


Premiums Earned 


Ibesses Incutred «~ . so0.60 0 


American Motorists 
Premiums Earned 


Mosses. Incurred. ¢..:6625 0. 


New Amsterdam 


Premiums Earned ........ 
EOsseS INCUETEd occa csss 


Maryland Casualty 
Premiums Earned 


Losses Incurred .......... 


Continental Casualty 


Premiums Earned ........ 
Losses Incurred .......... 


Glens Falls Indemnity 


Premiums Earned ........ 
Losses Incurred .......... 


Massachusetts Bonding 


Premiums Earned ........ 
Losses Incurred .......... 


Indemnity of N. A. 


Premiums Earned ........ 
Losses Incurred: 2... 60s 


Preferred Accident 


Premiums Earned ........ 
Losses Incurred .......... 


Sun Indemnity 


Premiums Earned ........ 
Losses Incutreéd) i666... 6 


Manufacturers Casualty 


Premiums Earned ........ 
Losses Incurred. 2... 00% 6 


Employers Liability 


Premiums Earned ........ 
Losses Incurred .......... 


Eagle Indemnity 


Premiums Earned ........ 
Losses Incurred .......... 


Great American Ind. 


Premiums Earned ........ 
Losses Incurred .......... 


Century Indemnity 


Premiums Earned ........ 
LOsses THCUETER oi ceceee cece 


Fireman’s Fund Ind. 


Premiums Earned ........ 
Bosses: Incurred: ook oeccse 


Standard Accident 


Premiums Earned ........ 
LosseS, InCurred. oi ic visccs 


Allstate Ins. Co. 


Premiums Earned ........ 
Losses Incurred .......... 


Bankers Indemnity 


Premiums Earned ........ 
LOSSES INCUITER. 6 ssseis 015% 


Employers Reinsurance 


Premiums Earned ........ 
Losses Incurred... ssiss<0ss 


U. S. Casualty Co. 


Premiums Earned ........ 
Losses: Imcurred: ..ic.5.604. 
Ocean Accident & Guarantee 
Premiums Earned ........ 
Losses’ Incurred: .i....36.65. 


London & Lancashire 


Premiums Earned ........ 
Losses Incurred: 3.6 00 0s 


Commercial Casualty 


Premiums Earned ........ 
LOSSES INCUTTEd 6.0.6 0% 


American Surety 


Premiums Earned ........ 
Losses Incurred .......... 


Metropolitan Casualty 


Premiums Earned ........ 
Losses Incurred «5.5.03 
Standard Surety & Casualty 
Premiums Earned ........ 
Lossés. Incttréd: 660600 





1940 


508,063 
230,147 


373,478 
179,569 


285,283 
152,095 


254,950 
110,571 


247,949 
118,233 


230,722 
104,110 


207,327 
109,120 


177,680 
77,320 


165,524 
68,233 


162,926 
82,830 


153,641 
79,327 


153,405 
67,064 


153,240 
106,038 


152,995 
98,880 


144,305 
70,442 


139,899 
59,179 


137,694 
72,554 


134,016 


58,512 


123,009 
60,392 


119,710 
49,826 


119,233 
48,006 


109,324 
33,654 


100,878 
54,602 


92,051 
34,594 


90,872 
44,536 


82,557 
43,461 


80,235 
36,676 


76,686 
43,974 


76,450 
34,835 
73,595 
34,108 


65,394 
34,134 








1939 


461,719 
214,366 


371,852 
142,711 


277,439 
138,519 


234,537 
126,609 


236,140 
97,905 


221,385 


62,410 


236,167 
114,511 


205,091 
75,982 


192,158 
101,496 


178,383 
70,060 


135,361 
54,416 


162,652 
62,587 


147,831 
58,627 


138,418 
45,152 


146,238 
63,691 


151,016 
72,676 


75,667 
31,084 


136,392 
44,256 


123,745 
58,477 


140,582 
60,540 


128,753 
58,085 


117,771 
43,185 


115,017 
38,041 


87,510 
34,782 


99,632 
43,196 


123,914 
52,548 


79,359 
33,446 


88,919 
18,606 
77,582 
34,340 


70,994 
24,943 


68,125 
33,760 


34,849 


57,852 
26,300 











1938 


468,299 
185,164 


362,898 
110,255 


296,515 
114,717 


271,139 
90,416 


264,502 
90,324 


254,660 
91,357 


238,011 
101,275 


186,536 
77,588 
195,884 
90,236 


195,526 
80,165 


138,472 
54,803 


163,615 
83,419 


134,995 
53,917 


137,366 
47,332 


151,936 
55,491 


156,950 
74,459 


68,408 
a 


at 


139,885 
47,180 


113,621 
51,150 


139,454 
53,115 


119,007 
53,884 


115,524 
47,446 


126,516 
46,652 


71,909 
31,243 


86,414 
36,324 


154,046 
58,151 


77,839 
34,880 


107,221 
47,501 


83,199 
48,822 


52,637 
21,294 


60,220 
30,102 


80,366 
31,609 


72,080 
30,202 






1937 


525,555 
193.035 


381,654 
158,654 


320,626 
138,944 


290,445 
104,432 


294,38) 


96,821 


247,512 


98,773 


234,579 
144,944 


174,508 


71,785 


212,036 


89,435 


215,688 


86,053 


158,080 


64,318 


165,714 


56,732 


148,418 


49,428 


138,529 


45,990 


162,252 


64,815 


175,277 


76,567 


75,765 
33,497 


145,664 


41,359 


103,003 


38,065 


144,815 


53,439 


113,692 


52,785 


120,605 


44,852 


136,013 


49,515 


58,618 
22,853 


80,984 
30,637 


213,455 


61,275 


73,616 
27,839 


104,572 


42,112 


92,519 
41,023 


38,046 
16,308 


50,736 
23,792 


77,319 
34,801 


133,693 


61,254 











320,626 
138,944 


290,445 
104,432 


294.38] 
96,821 


247,512 
98,773 


234,579 
144,044 


174,508 
71,785 


212,036 
89,435 


15,688 
86,053 


158,080 
64,318 


65,714 
56,732 


48,418 
49,428 


38,529 
45,990 


62,252 


4,815 


15,277 
/6,567 


5,765 
33,497 


5,664 
1,359 


3,003 
8,065 


4,815 
3,439 


3,692 
2,785 


),605 
1,852 


1,013 
),515 


618 
853 








April 25, 1941 




















American Employers 


Premiums Earned ......... 
Losses Incurred ........... 


U. §. Guarantee 


Premiums Earned ......... 
Losses Incurred ........... 


New York Casualty 


Premiums Earned ......... 
Losses Incurred ........... 


London G. & A. 


Premiums Earned ......... 
osses. Incurred ........... 


American Auto 


Premiums Earned ......... 
Losses Incurred ........... 


Columbia Casualty 


Premiums Earned ......... 
Losses Incurred ........... 


Phoenix Indemnity 


Premiums Earned ......... 
Wse6S: INCUEFEO 6:04:c6000 00:s 


European General 


Premiums Earned ......... 
Losses Incurred ........... 


Home Indemnity 


Premiums Earned ......... 
Losses Incurred ........... 


Car & General 


Premiums Earned ......... 
Losses Incurred ........... 


American Fidelity & Casualty 


Premiums Earned ......... 
Losses Incurred ........... 


Yorkshire Indemnity 


Premiums Earned ......... 
Losses Incurred ........... 


Excess Ins, Co. 


Premiums Earned ......... 
Losses Incurred ........... 


Protective Indemnity 


Premiums Earned ......... 
Losses Incurred ........... 


National Casualty Co. 


Premiums Earned ......... 
Eosses Incurred ......-.--- 


Norwich Union Indemnity 


Premiums Earned ......... 
Losses Incurred ........s.+ 


General Reinsurance 


Premiums Earned ......... 
Losses Incurred ..........- 


American Reinsurance 


Premiums Earned ......... 
Losses Incurred .........+- 


St. Paul-Mercury Ind. 


Premiums Earned ......... 
Losses Incurred ........... 


Accident & Casualty 


Premiums Earned ......... 
Bosses Incurred .....0:..0s0«% 


Hardware Ind. of Minn. 


Premiums Earned ......... 
Bosses. Incurred ....66.0.+«- 


Central Surety & Ins. Corp. 


Premiums Earned ......... 
Losses: Incurred .......<.+- 


Citizens Casualty 


Premiums Earned ....... : 
bosses Eicurred ....cccces.- 


Associated Indemnity 


Premiums Earned ......... 
Losses Incurred ..........- 


Emmco Casualty Ins. Co. 


Premiums Earned ......... 
MOGs INCHTFED .6c000 ose 


Universal Indemnity 


Premiums Earned ......... 
Losses Incurred ..........- 


Arex Indemnity 


Premiums Earned ......... 
Losses Incurred ..........- 


Peerless Casualty Co. 


Premiums Earned ......... 
Losses Incurred ..........- 


Occidental Indemnity 


Premiums Earned ......... 
Losses Incurred ..........- 


American Policyholders’ 


Premiums Earned ......... 
Losses Incurred ..........- 


Gen'l Transp. C. & S. 


Premiums Earned ......... 
Losses Incurred .........-- 


New England Casualty 


Premiums Earned ......... 
Losses Incurred ..........- 
General Casualty 
Premiums Earned ......... 
, Losses Incurred .........-- 
First Reinsurance Co. of Hartford 
Premiums Earned ......... 


Losses Incurred .......++++ ; 
* Figures not available at time of going to press. 


1940 


55,039 
25,456 


54,883 
31,765 


53,072 
25,194 


49,388 
22,041 


49,029 
26,702 


41,041 
23,896 


38,843 
20,386 


38,446 

571 
37,445 
21,719 


20,755 
9,623 


15,983 
11,415 


13,838 
8,759 


11,377 
13,289 


11,315 
6,468 


11,270 
5,382 


10,547 


10,281 
2 


7,609 
7,021 


6,767 
2,665 


6,226 
2,716 


3,409 
2,244 


2,662 
1,202 


2,313 
1,570 


1,882 
336 


1,737 
1,302 


1,314 
532 


807 
504 


201 
60 


144 
130 


50,315 
23,185 


50,488 
17,466 


43,112 
18,060 


32,814 
17,739 


38,506 
11,667 


21,304 
560 


31,875 
19,171 


18,145 
10,820 


15,132 
8,479 


12,343 
5,309 
11,270 
9,284 


11,714 
5,431 


11,240 
4,855 


7,098 
3,213 


4,311 
185 


24,258 
—173 


6,256 
2,293 
5,658 
3,919 


822 
86 


1938 1937 
48,074 47,393 
20,453 15,174 
54,280 57,728 
29,047 17,479 
47,073 42,577 

; 17,707 
53,333 55,387 
21,047 25,328 
42,784 41,452 
18,717 16,185 
18,580 19,757 

9,720 - 7,226 
38,482 40,712 
15,105 14,836 
12,232 7,172 

293 364 
30,763 28,716 
10,931 13,319 
15,171 12,534 

5,328 5,843 
1,485 

299 

11,688 8,632 
5,240 3,571 
—92 1,169 

—2,002 3,159 

14,618 17,722 
7,370 10,237 
11,779 11,967 
4,083 5,040 
5,131 9,751 
1,822 1,509 
5,232 2,997 
aa —874 
31,914 31,836 
4,352 9,530 
5,642 4,338 
4,201 2,144 
3,924 490 
2,173 102 
84,031 111,886 
37,749 54,529 
206 4,366 
1,415 2,636 
2,502 2,484 
790 —603 
405 25 
134 
2 





Auto Collision Results 


Travelers Indemnity 
Premiums Earned ...... 


Losses Incurred ........ 


Hartford Accident 


Premiums Earned ...... 
Losses Incurred ........... 


General Accident 
Premiums Earned ...... 
Losses Incurred ........ 
U. S. F. & G. 
Premiums Earned ...... 
Losses Incurred ........ 
Eagle Indemnity 
Premiums Earned ...... 
Losses Incurred ........ 
Globe Indemnity 


Premiums Earned ......... 


Losses Incurred ........ 


Preferred Accident 
Premiums Earned ...... 
Losses Incurred ........ 


American Motorists 
Premiums Earned ...... 
Losses Incurred ........ 

Royal Indemnity 
Premiums Earned ...... 
Losses Incurred ........ 

Fidelity & Casualty 
Premiums Earned ...... 
Losses Incurred ........ 


Standard Accident 
Premiums Earned ...... 
Losses Incurred ........ 
Employers’ Liability 
Premiums Earned ...... 


Losses Incurred ........ 
Indemnity of N. A. 


Premiums Earned ...... 

Losses Incurred ........ 
Aetna C. & S. 

Premiums Earned ...... 

Losses Incurred ........ 
Glens Falls Ind. 

Premiums Earned ...... 

Losses Incurred ........ 


London & Lancashire Indemnity 


Premiums Earned ...... 
Losses Incurred ........ 
Sun Indemnity 
Premiums Earned ...... 
Losses Incurred ........ 
Massachusetts Bonding 
Premiums Earned ...... 
Losses Incurred ........ 
Manufacturers Casualty 
Premiums Earned ...... 
Losses Incurred ........ 
Fireman’s Fund Ind. 
Premiums Earned ...... 
Losses Incurred ........ 
New Amsterdam 
Premiums Earned ...... 
Losses Incurred ........ 
Ocean Accident & Guarantee 
Premiums Earned ...... 
Losses Incurred ........ 
Continental Casualty 
Premiums Earned ...... 
Losses Incurred ........ 
Maryland Casualty 
Premiums Earned ...... 
Losses Incurred ........ 
London G. & A. 
Premiums Earned ...... 
Losses Incurred ........ 
Century Indemnity 
Premiums Earned ...:.. 
Losses Incurred ........ 
Zurich 
Premiums Earned ...... 
Losses Incurred ........ 
Great American Ind. 
Premiums Earned ...... 
Losses Incurred ........ 
Bankers Indemnity 
Premiums Earned ...... 
Losses Incurred ........ 
U. S. Casualty Co. 
Premiums Earned ...... 
Losses Incurred ........ 
Metropolitan Casualty 
Premiums Earned ...... 
Losses Incurred ........ 
American Employers 
Premiums Earned ...... 
Losses Incurred ........ 





1940 1939 
ee $43,457 $43,742 
ws 15,037 26,761 
oe 28,512 30,729 

14,385 9,775 
sit 20,387 19,598 
saad 11,648 8,177 
i 18,148 18,358 
oe 11,967 8,630 
ae 15,777 4,826 
— 12,004 1,393 

15,657 15,601 
a, 5,623 6,124 
or 15,182 16,505 
wet 4,200 3,081 
ar 15,069 13,627 
mae 6,650 5,762 
aa 13,815 12,962 
rer 4,287 5,660 
wad 10,272 9,868 
me 4,219 5,660 
ss 9,527 10,497 
wa 2,137 3,342 
pas 8,610 8,916 
ts 3,334 3,070 
a 7,329 7,021 
ire 1,421 2,580 
ae 6,881 14,869 
ee 1,623 5,571 
pa 6,835 7,328 
io 3,508 3,335 
ee 6,380 6,552 
Ma 3,166 1,871 
ree 5,117 6,101 
aes 3,996 5,047 
oe 4,970 8,379 
Ay 13,155 913 
ed 4,908 3,106 
ae 595 1,865 
ee 4,767 4,540 
a 1,433 2,008 
Pee 4,628 4,594 
me 2,192 1,686 
stats 4,433 5,268 
‘foc 1,958 1,534 
oe 4,274 4,605 
ee 2,059 1,625 
Git 4,042 4,722 
oa 1,542 1,468 
one 4,034 3,525 
eas 2,302 1,061 
pe 3,132 2,603 
ate 1,969 395 
ae 3,039 4,077 
rhe 1,057 330 
oe 3,005 4,248 
eae 415 1,588 
on 2,818 3,118 
we 970 379 
“Fe 2,767 2,940 
at 1,025 1,300 
— 2,391 3,095 
as 1,087 582 
afte 2,299 2,583 
nee 900 362 


(Continued on Page 50) 





1938 


$57,065 
27,586 


30,061 
13,009 


19,298 
11,007 


16,269 
6,359 


3,754 
2,013 


17,354 
8,151 


17,480 
7,452 


9,104 
2,732 


12,691 
4,103 


10,755 
4,019 


10,861 
4,363 
10,535 
2,356 


7,370 
814 


16,745 
3,110 
7,644 
4,466 


6,685 
3,260 


6,432 
3,695 


3,193 
2,750 


2,409 
331 


4,474 
1,449 





2,968 
268 












Sf RON 
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Executive Promotions 
By General Accident 


TWO ASSISTANT U.S. MANAGERS 


Daniel Mungall and A. W. Wilsterman 


Win This Rank; J. S. Kaufman Made 
Agency Superintendent 





Daniel Mungall and A. W. Wilster- 
man won promotion to the rank of as- 
United States this 
week in the General Accident’s executive 
family and John S. 
vanced to agency superintendent. These 
changes follow the death recently of 
James F. Mitchell, former United States 
manager of the corporation, who had 
made a conspicuous contribution to the 
General Accident’s success. Mr. Mitchell 
served for many years under the able 
leadership of Frederick Richardson. 

Background of Those Promoted 

Mr. Mungall became associated with 
the General Accident in 1935 as attor- 
ney-of-record in New York, after fifteen 
years with the Travelers and ten years 
with the Loyalty Group as New York 
attorney-of-record. In 1938 he became 
general counsel of the General Accident 
with headquarters in Philadelphia. As 
assistant United States manager he will 
continue to perform the function of 
general counsel and will be in charge of 
all legal and claim matters. 

Mr. Wilsterman’s asociation with the 
General Accident began in 1919 when he 
left the Massachusetts Bonding to enter 
the accident and health department of 
the General Accident. In 1925 he was 
appointed agency superintendent, in 
which capacity for many years he de- 
voted himself to the creation of the 
company’s agency and branch office or- 
ganization. In 1938 Mr. Wilsterman was 
made executive assistant in charge of 
field operations and personnel matters. 
As assistant United States manager he 
will continue to supervise these depart- 
ments of the company’s operations. 

Mr. Kaufman joined the underwriting 
staff of the General Accident in 1930, 
became manager of the company’s 
branch in Springfield, Mass. in 1937, and 
returned to Philadelphia in 1939 as 
assistant agency superintendent. In his 
new post he will be in charge of pro- 
duction. 

Announcing these promotions United 
States Manager and Attorney John H. 
Grady pointed out: 

In March, 1899, when the business of 
casualty insurance was young and rela- 
tively unimportant, the General Acci- 
dent entered the United States and 
established its head office in Philadel- 
phia. The company grew in step with 
the developing industry of casualty in- 
surance and attained an enviable posi- 
tion with a reputation of independent 
and successful underwriting. The United 
States assets are today in excess of 
$40,000,000.00. 

The General Accident does a wide- 
spread business throughout the forty- 
eight states, with sixteen branch offices 
strategically located to serve agents in 
the adjacent territories. 

Operated in close connection with the 
General Accident is the Potomac Insur- 
ance Co, of the District of Columbia, 
chartered by Act of Congress in 1831. 
The Potomac writes fire, automobile, 
marine and allied lines and is entered 
in thirty-five states and the District of 
Columbia, Cuba, Hawaii and Puerto 
Rico. Thomas C. Moore, for many years 
Vice-President and General Manager of 
the Potomac, is closely associated with 
Mr. Grady in the management of the 
company. 


sistant managers 


Kaufman was ad- 


Gov. Lehman to Sign 
Page-Anderson Bill 


WRINKLES BEING IRONED OUT 


Backers of Responsibility Measure Con- 
fer with Mark Graves; Estimate 
$900,000 to Administer Law 


The Page-Anderson financial respon- 
sibility bill, it was reliably reported this 
week, meets with the approval of Gov. 
Lehman of New York and he is expected 
to sign it before the end of this week. 
The act will take effect January 1, 1942 
and is expected to open up new markets 
for automobile production. It represents 
the best thought of the casualty insur- 
ance fraternity, civic and business men’s 
groups and the State Bar Association 
under whose sponsorship it was intro- 
duced in legislature. The New York 
3oard of Trade has given substantial 
support to the measure, and its presi- 
dent, Arthur Snyder of A. M. Best & 
Co., was in Albany early this week con- 
ferring with officials and ironing out 
wrinkles in the bill. 

Mark Graves, state 
taxation and finance, held a meeting 
April 21 in Albany at which several 
points were raised about the financial 
responsibility and the cooperation of all 
groups that had sponsored the bill. W. 
W. Ellis represented the Insurance 
3rokers Assn. at this conference. Com- 
missioners Graves and Mealey (motor 
vehicle chief) and Superintendent L. H. 
Pink sought and received clarification 
on these points before recommending the 
bill to Gov. Lehman. Here they are as 
reported by R. P. Dorland, chairman, 
financial responsibility committee, Insur- 
ance Brokers Association of New York: 

1. They requested that the reports of acci- 
dents be limited to those in which there was 
a $25 property loss or a personal injury only. 

2. They requested that some limit be placed 
upon the penalty of carrying insurance or prov- 
ing financial responsibility on the grounds that 
as the bill reads presently a comparatively minor 
offense would require proof of financial responsi- 
bility in perpetuity. 

. It was agreed that when a man is held 
innocent after a jury trial or a hearing, that he 
be allowed to revert to his original status and 
this would apply to cases settled out of court. 

4. Mr. Graves doubted the constitutionality 
of the section of the law preventing sale of a 
car by a man who could not establish financial 
responsibility. : 

5. Mr. Graves stated flatly that if on Janu- 
ary 1, 1942, no insurance pool has been estab- 
lished by the insurance companies, the legisla- 
tors will then require it by law. Assemblyman 
Wright voiced the promise of the companies to 
make this arrangement. 

6. Agreement reached that an amendment 
should be sought by which the cost of operation 
should be financed by taxing either license regis- 
trations or license plates. Meanwhile, cost of 
operation must be based on net premiums plus a 
comparative charge for self-insurers and those 
who put up bonds or other forms of financial 
proof, ; 

7. Cost of administering bill was quoted by 
the experts in the various departments includ- 
ing Director of the Budget Webb, to be $900,000. 
At this point W. E. McKell, president, New 
York Casualty, offered the services of insurance 
accountants to help establish the most economical 
way of handling the details, 


commissioner of 





NEW RATE FILINGS APPROVED 


Kansas, Maryland and New Hampshire 
Sanction Reductions for De- 
fense Contracts 

Three new states, Kansas, Maryland 
and New Hampshire, are now added to 
the list of states as published in The 
Eastern Underwriter last week, in which 
approval has been granted for special 
filings for workmen’s compensation and 
employers’ liability in connection with 
the national defense program. 

General Manager William Leslie of 
the National Bureau of Casualty & 
Surety Underwriters has advised the 
chief executives of company members of 
the bureau and of the Association of 
Casualty & Surety Executives that in 
each of the three states a reduction of 


Mutual Ass’ns. in 3-Day 
White Sulphur Meeting 


TNEC REPORT IS BEING STUDIED 


Tomorrow's Biggest Topic Is Defense 
Contract Risks; Also Dividend Rates, 
Competition; A. V. Gruhn Presiding 


The joint Spring meeting of the three 
large mutual associations was held this 
week at White Sulphur Springs with an 
imposing array of subjects on the agenda. 
Today at the general session General 
Manager A. V. Gruhn will lead off with 
his report. Present will be members of 
National Association of Mutual Casualty 
Companies, National Association of Au- 
tomotive Mutual Insurance Companies 
and the Federation of Mutual Fire In- 
surance Companies. List of topics to 
be discussed includes Federal taxes and 
proposed changes; wage and hour law 
compliance; conclusions to be drawn 
from the TNEC report; the HOLC in- 
surance program and its significance; 
state unemployment compensation laws 
and experience rating. The insurance 
educational program in conjunction with 
American Association of University 
Teachers of Insurance will also be re- 
viewed. 

Tomorrow (Saturday) at the joint 
meeting the biggest topic is The Insur- 
ance Situation Relating to U. S. Govern- 
ment Defense Contract Risks. A session 
on dividend rates and competition also 
promises to be interesting. Automobile 
insurance problems include: The rate 
situation, assigned risk plans, the New 
York financial responsibility law and 
the Public Health Service motion pic- 
ture. A general discussion of the casu- 
alty rate situation is also scheduled; 
so is a report on Saranac laboratory. 

Rounding out a busy meeting a Friday 
evening conference will feature prob- 
lems of Improved Risk Mutuals and 
Association of Lumber Mutuals. Golf 
tournament took place on Wednesday, 
and yesterday the Federation of Mutual 
Fire Companies had their own meeting 
presided over by J. H. R. Timanus. 


Miller Named Chairman 

Thomas D. Miller, Jr., Chubb & Son, 
was elected chairman of the Automobile 
Casualty Underwriters Association of 
New York at the recent meeting held 
at the Downtown Athletic Club. He 
succeeds Ralph Newman, U. S. Casualty. 

B. E. Farley, Phoenix of London 
Group was elected vice-chairman and 
A. J. Victor, Fireman’s Fund Indemnity, 
secretary-treasurer. 








SELECT COL. H. P. DUNHAM 


Slated to Preside at “Presentation of 
Awards” Session of National C. of C. 
Meeting Next Week 

Howard P. Dunham, vice-president, 
American Surety and New York Casu- 
alty, has been invited to be one of the 
session chairmen at the twenty-ninth 
annual meeting of the Chamber of Com- 
merce of the United States in Washing- 
ton next week. Col. Dunham will pre- 
side at a special session Monday after- 
noon when awards will be presented to 
winners in the health conservation and 
fire waste contests. 





Col. Baer on Defense 

Col. Joseph A. Baer, Second Corps 
Area chief of staff, who discussed “Met- 
ropolitan Defense” at the opening session 
of Greater New York’s Safety Conven- 
tion this week, admitted possibility of 
invasion here and of enemy planes flying 
to this country, dropping bombs, then 
returning to Europe. Planes with suffi- 
cient cruising range are now available, 
he said. Col. Baer is scheduled to talk 
on defense problems before the A. & H. 
Club banquet May 6. 





20% in rates and maximum acquisition 
cost allowance of 5% has been approved. 
The 10% reduction filed on behalf of 
non-stock carriers also is approved for 
each state. 
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INSURANCE MAN WANTED | 


One of America’s oldest and largest stoc, 
insurance companies has several excellent 
opportunities for the right men. Requirements; 
Experience in selling Group Insurance or 
Cc cial Accident Polici Age between 
32 and 40. Good personality. Applicants 
selected will work out of Home Office. Com. 
pensation according to ability and experi. 
ence. Write fully, giving all details you 
believe will assist us in making a decision, 
All correspondence will be held in strict 
confidence. Address Box 1402, The Eastern 
Underwriter, 94 Fulton St., New York. 

















Three Ace Speakers for 
I. A. C. Spring Session 


FITZPATRICK ON THE PROGRAM 


Graham, Schauffler, Churchill to Assist 
in Round Table; Ashmead 
Arranged Program 


Paul Hollister, vice-president of I 
Stirling Getchell, Inc.; B. C. Goss, busi- 
ness editor of Newsweek, and H, L, 
Peckham of the Hammermill Paper Co, 
will be the principal speakers at the 
Spring meeting of the Insurance Adver- 
tising Conference at the Hotel Roose- 
velt in New York, May 15. 

Clark J, Fitzpatrick, secretary and ad- 
vertising manager of the United States 
Fidelity & Guaranty, will lead a round 
table discussion, in which Harold J. 
Graham, Hartford Accident & Indem- 
nity; Harry K. Schauffler, assistant man. 
ager, National Board of Fire Under- 
writers, and William M. Churchill, Asso- 
ciated Aviation Underwriters, will par- 
ticipate. 

Jarvis W. Mason, advertising man- 
ager, National of Hartford, will report 
as chairman of the merchandising-re- 
search committee; Charles E. Freeman, 
superintendent, business promotion de- 
partment, Springfield Fire & Marine, 
educational committee, and Leslie C. 
Lewis, advertising and sales promotion 
manager, Agricultural, public relations 
committee. 


Gibson Will Preside 

David C. Gibson, vice-president and 
advertising director, Maryland Casualty, 
and president of the conference will pre- 
side over the opening session. The pro- 
gram was arranged by John Ashmead, 
general agent and advertising manager 
of the Phoenix of Hartford, chairman 
of the program committee. 

The three speakers outside the insur- 
ance business are advertising, publicity, 
and business promotion experts. Mr. 
Hollister, who will speak on “Creating 
Advertising That Increases Sales,” was 
executive vice-president and publicity di- 
rector of R. H. Macy & Co., resigning 
last October when he was made vice- 
president of J. Stirling Getchell after 
eight years with Macy’s. Before going 
with Macy’s, he was successively with 
the H. K. McCann Co., now part of 
McCann-Erickson, Inc., and with Bat- 
ten, Barton, Durstine & Osborne for 
thirteen years, seven of them as man- 
ager of the agency’s New England De- 
partment in Boston. He is a graduate 
of Harvard and co-author of a number 
of books. 

Goss an Educator 

Mr. Goss will talk on “Insurance and 
Public Relations.” He is an educator 
and author of business and _ financial 
subjects. He was in university work 
until 1934, serving at the University of 
Chicago and New York University. From 
1934 until 1938 he was assistant editor 
of the Journal of Commerce of New 
York and author of a column on the 
business outlook. He has been with 
Newsweek since 1938. He continues to 
teach a night class at New York Uni- 
versity. 

Mr. Peckham, whose subject is “How 
to Use Paper More Effectively in Ad- 
vertising,” has been with the Hammer- 
mill company for many years. He is 
salesman and special promotion man in 
the company’s New York office. 
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Defense Activity Featured at 
Greater N. Y. Safety Convention 


Sounding the keynote “accident pre- 
vention in industry, homes, schools and 
on streets and highways as essential 
measures in national defense,” the 
twelfth annual safety convention and 
exposition of Greater New York Safety 
Council, Inc. put on a four-day pro- 
oram at Hotel Pennsylvania this week 
that will long be remembered for_ its 
timeliness and educational value. Gen- 
eral chairman was Julien H. Harvey, 
head of National Conservation Bureau, 
4 division of Association of C. & S. 
Executives. Honorary chairman was 
Frank L. Jones, Equitable Society vice- 
president. Wallace J. Falvey, vice-pres- 
ident, Massachusetts Bonding, is secre- 
tary of the Council. 

As its president Mr. Jones opened the 
convention Tuesday, urging that serious 
attention be given to the pedestrian 
problem faced by New York City. Some 
form of pedestrian control is needed, 
backed by a stiff enforcement program, 
he said. The speaker pointed to encour- 
aging signs in New York’s general acci- 
dent situation; noted that in February 
it had the lowest motor vehicle death 
rate of any of fourteen cities in U. S. A. 
with more than 500,000 population. 

More than 5,000 attended on the open- 
ing day, insurance being well represented 
both among the visitors and on the 
speaking program. In all there were 
fifty-two sessions and 200 speakers. 


Fire Defense Today 

This afternoon’s fire defense program, 
led by John J. McElligott, fire com- 
missioner of New York City, will climax 
the convention. One of three firemen 
assigned to study at first hand conditions 
in England makes the first public report 
of his observations of British defense 
technique against incendiary bomb at- 
tacks. Commissioner McElligott then 
will recommend a national plan for our 
own fire defense. He is a member of the 
National Advisory Committee on Fire 
Defense. 

Last evening at the annual banquet 
the National Board of Fire Underwriters 
joined with Greater N. Y. Safety Council 
in presenting to Rudolph P. Miller, pio- 
neer inspector, department of buildings, 
New York, the original Cranach chromo- 
lithograph portraying the burning of 
Barnum’s museum in 1865. This was 
in recognition of Mr, Miller’s forty-five 
years of service in the cause of fire 
prevention through intelligent engineer- 
ing. President Jones made the presen- 
tation as a part of the ceremony cele- 
brating the National Board’s seventy- 
fifth anniversary. . 

Paul V. McNutt, Federal Security Ad- 
ministrator, was the banquet speaker and 
his address, “No Time to Waste,” was 
heard by 1,000. He stressed need for 
speed and uninterrupted production in 
defense activity. Toastmaster was Con- 
gressman Clifford Davis of Tennessee; 
special surprise awards featured “Bulova 
Nick O’Time Award” for great heroism 
resulting in saving of a life. 

Truck Drivers Have Their Inning 


Commercial truck drivers had their in- 
ning at this convention. Yesterday they 
talked back to the cop, expressed their 
feelings toward private drivers, pedestri- 
ans, traffic lights, women drivers. This 
Seminar was an unrehearsed no-holds- 
barred session. Setting was a truckers’ 
diner on Boston Post Road. Working 
truckers from large fleets participated, 
assuming every-day roles. Role of the 
Wwise-cracking waitress was portrayed by 
etty Darcy of Markel Service, Inc. 
Diner proprietor was H. P. Demerjian, 
London Guarantee; fleet engineer’s part 
was taken by James Devine, Globe In- 
demnity; insurance representative by 
Stuart Archibald, and road spotter by 


Archibald Stayley, both of Markel Ser- 
rice, 


R. S. Elberty and H. W. Smalley Talks 
Among timely defense talks by insur- 


ance men R. S. Elberty, Fireman’s Fund 
Indemnity, gave the Wednesday session 
on “Training Green Hands,” his ideas 


on the need for safety-minded plant 
supervision. A one-time foreman him- 
self, Mr. Elberty told the story of 


Johnny Green and Mr. Doe, his safety- 
conscious foreman. H. W. Smalley, 
Travelers, speaking at the building man- 
agement session, declared that the com- 
petitive urge, put to work in the inter- 
est of accident prevention, resulted in 
the saving of $335,000 to New York State 
hotels in 1940. A twelve-month contest 
between hotels of about the same size 
was recommended by Mr. Smalley to the 
real estate operators. 


“On Guard” Speakers 


One of yesterday’s best sessions was 
that of “On Guard” at which G. M. 
McAinsh, American Mutual Liability, 
was chairman. Cooperation of indus- 
trialists and safety men is being enlisted 
for a drive on conditions from which 
arise needless injury to workers in de- 
fense industries. Devices must be put 
“on guard” to achieve safety with dan- 
gerous machines so that the “Home 
Army” may suffer no casualty which 
foresight can prevent. Dan Royer, Ocean 
Accident, keeping to this theme, dis- 
cussed the “Gauge of Sincerity” and T. 
F. Smith, Compensation Rating & In- 
spection Bureau, New Jersey, presented 
“Muzzle That Bite’—an analytical con- 
sideration of points of plant operation. 


‘Tuesday with E, 


Traffic control and national defense 
was considered by motor vehicle chiefs 


under chairmanship of Commissioner 
Mealey of New York. Fundamental 
causes of accidents were reviewed on 


R. Granniss, National 
Conservation Bureau, as chairman; H. 
W. Heinrich, Travelers, as a panel ex- 
pert. 
“Policeman on the Beat” 
3arent Ten Eyck, general solicitor, 
Claims Bureau, Association of C. & S. 
Executives, gave a fine presentation of 
the bureau’s work in apprehending 
fraudulent and unethical practices. His 
closing words were that “the publicity 
which naturally follows upon the break- 
up of an organized fraud ring drums into 
the public consciousness that insurance 
companies have a policeman on the beat 
who is armed with a club and able to 
use it against real malefactors.” 
Insurance Exhibits 


Roof garden floor of Hotel Pennsyl- 
vania was given over to the ninety ex- 
hibits, and between sessions the crowd 
was there. Continental Casualty’s gob- 
lin shooting gallery was popular; so was 
Metropolitan Life’s exhibit of welfare 
booklets, thirty-six in all. Latest is 
titled “Conserving Men, Money, Mate- 
rials in Essential Industries.” The Met- 
ropolitan also displayed a poster headed 
“National Safety in National Defense 
Requires Conservation of Lives and Re- 
sources.” Text explained that every 
hour accidents result in eleven deaths; 
1,000 disabilities (equivalent to five in- 
fantry companies). These accidents 
every hour also result in $377,000 eco- 
nomic loss sufficient to purchase four 
war planes. 

Employers Mutual Liability had the 


Continental’s Goblin Hunting Booth 


CONTINENTAL CASUALTY COMPA Yi 














In operating a miniature shooting gallery at_this week's safety exposition 
in New York Continental Casualty and National Casualty, its affiliate, staged a 


ciever stunt which attracted thousands of visitors. 
by means of this exhibit to indirect costs which result after an accident ; 


Forceful attention was called 
also 


to these companies’ safety engineering service as a contribution to the cause of 


accident prevention. 


Continental’s booth, maintained by 


its Eastern department, 


was designed by R. J. Woodhouse, supervising engineer. 
Six mischievous goblins on hinged targets were the center of interest and they 
represented falls, eye accidents, unguarded machines, poor housekeeping, dust and 


infections. 
with toy guns. : 
as a qualified goblin hunter. 


all indirect accident costs “collectively or individually without bag limit.” 


pal game preserve—Greater New York. 


Visitors were invited to test their skill at shooting down these goblins 
All who did so received a goblin hunting button and a licenes card 
This permitted the bearer to eliminate on sight 


Princi- 


An estimated 1,500 persons daily took the goblin test; had lots of fun. Open- 


ing day contestants included Vice-President F. N. 


Dull of the Continental and 


other officers. J. G. Dull, his son, a photographer, took the picture shown above. 


only mutual company exhibit; State In- 
surance Fund of New York was also 
represented. National Conservation Bu- 
reau had a big booth with plenty of 
educational material on hand. 

Aviation feature of the program was 
the presentation of awards for safe air 
travel. American Airlines received the 
highest honor by its feat of a billion 
passenger miles without passenger or 
crew fatality. Other winners: Eastern 
Air Lines, 416,568,326 passenger miles; 
Northwest Airlines, 94,602,437 miles; 
3raniff Airways (T. E. Braniff), 58,181,- 
817 miles; Inter-Island Airways, 24,515,- 
766 miles; Pan American Airways won 
in transoceanic group with 119,602,437 
miles without passenger fatality. John 
Stilwell, Consolidated Edison, president 
of National Safety Council, made the 
presentations. 


Excess of America Holds 
Its Annual Meeting 


NEW OFFICERS, EXECUTIVE BD. 





J. S. Kemper Negotiated Sale But Has 
No Official Connection with Co.; 
Winans Handling Investments 


Stockholders of the Excess Insurance 
Co. of America held their annual meet- 
ing on Tuesday, April 22, and in com- 
plete harmony elected George L. Mal- 
lery as board chairman of the company; 
Frank F. Winans as president; T. . 
McDermott and William B. Wise, vice- 
presidents; Joseph P. Gibson, Jr., secre- 
tary-treasurer, and R. A. McChesnie, 
assistant treasurer. Mr. Mallery is chair- 
man of the Security Mutual Casualty 
of Chicago; Messrs. Winans and Gibson 
are respectively chairman and president 
of Excess Underwriters of New York. 
Mr. McDermott and Mr. Wise have 
been vice-president of the Excess for 
some years, and Mr. McChesnie was 
formerly treasurer. 

Following the meeting it was an- 
nounced that newly elected President 
Winans will confine himself principally 
to the investment policy of the company. 
Production and underwriting will be 
supervised by J. P. Gibson. No imme- 
diate changes in the present staff of the 
Excess are contempiated. 


Bought From Fuller, Rodney & Co. 

It also became known this week that 
stock holdings in the Excess were ac- 
quired by the Excess Underwriters Syn- 
dicate from the Fuller, Rodney & Co. 
group. Fuller, Rodney & Co. is a New 
York investment house. Negotiations 
for the realignment of the company 
were conducted by James S. Kemper, 
head of the Kemper Companies. Al- 
though reported to have acquired a 
financial interest in the Excess, Mr. 
Kemper will have no official connection 
with it. However, his brother, H. G. 
Kemper, is a member of the board and 
of the executive committee. 

Other members of the executive com- 
mittee are Willis H. Booth; F. E. Has- 
ler; H. H. Learnard; James L. Madden 
and Frank F. Winans, the president. 
Messrs. Booth, Hasler and Learnard are 
members of the old board. Willis Booth 
has for many years been the vice-presi- 
dent of the Guaranty Trust Co. of New 
York. Mr. Hasler is chairman of the 
executive committee of the Continental 
Bank & Trust Co. of New York. Mr. 
Learnard is president of S. S. Learnard 
Co. of Boston. Mr. Madden is third 
vice-president of the Metropolitan Life. 

Board of directors of the Excess will 
not be completed until the by-laws can 
be amended so as to conform to the 
provisions of the new New York Code. 
This change will make possible a wider 
geographical distribution of directors 

The new board will be composed of 
thirteen members, a reduction from 
seventeen. Old directors of Excess who 
are not continuing include Carroll 
Badeau and Clement L. Despard, both 
New York City insurance brokers; 
George H. Reaney, president, United 
States Guarantee, and Henry 





y H. Reed, 
general manager in New York of In- 
surance Co. of North America. 
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“Say It In English” Withe Urges 


In N.A. L.A. Discussion 


Aetna C. & S. Publicity Manager Deplores Tendency to 


Confuse Sales Vocabularies with Technicalities; Must Find 
Common Denominator in Widely Used Words and Phrases 


Stanley F, Withe, manager of the pub- 
licity department of the Aetna Casualty 
& Surety, made a constructive talk on 
the real basis of salesmanship before 
the mid-year meeting of the National 
Association of Insurance Agents at Oak- 
land, Cal., on Wednesday. 

His speech, “Say It in English,” was 
in connection with a moving picture 
presentation, the combination proving a 
highlight of the convention. He led off 
with “Say It in English” in a number 
of foreign tongues, and then explained: 

“There is a natural tendency on the 
part of salesmen the world over to 
learn to think in terms of the glossary 
of technical words and phrases which 
apply specifically to the commodities 
they sell. Through constant association 
these expressions are ingrained in sales 
vocabularies until it becomes second na- 
ture to use them when discussing the 
merits of products with the public at 
large. 

String of Patter 

“But in the heat and enthusiasm of 
the sales presentation the salesman often 
forgets that he may be uttering a string 
of patter that is entirely foreign to the 
lay ear.. He might just as well be speak- 
ing Chinese or some other foreign lan- 
guage for all the meaning his words 
convey to his English-speaking pros- 
pect.” 

He said that few salesmen are exempt 
from this subconscious habit, whether 
they sell insurance or ice cream. He 
illustrated his point with a would-be 
radio purchaser, and his confusion if 
the salesman should launch into a tech- 
nical barrage of “super-heterodyne re- 
ceiver with class A amplification,” “beam 
power output tubes,” “aircraft communi- 
cation channel,” and the like. 

The salesman may be perfect in his 
scientific description of an up-to-date 
radio, he said, but as an understandable 
sales presentation, his efforts would be 
futile. : 

Whether the merchandise be radios, 
refrigerators, automobiles or insurance, 
he said, it is not sold that way. 


Visualized Through Imagination 

“In the first place,’ Mr. Withe said, 
“the protective values of insurance must 
be visualized by the prospective buyer 
entirely through his imagination. Add to 
this the fact that there are of neces- 
sity many legal and contractual terms 
which are at best only partially under- 
stood by the average layman, and we 
have in insurance a commodity whose 
merits, perhaps more than most com- 
modities, require simplified, humanized 
presentation. 

“The prospect wants to know what 
insurance protection will do for him. In- 
surance terminology. interprets his con- 
tract in precisely-correct legal form, and 
in a way entirely clear to the insurance 
expert himself, but the average buyer 
is able to find out what the protection 
will do for him only through a common 
denominator of widely-used words and 
phrases. Failure of the agent to reduce 
his presentation to this denominator no 
doubt accounts for the loss of many 
sales which he is unable to explain.” 


Typical Insurance Agent 
He illustrated with the case of Jack 
Roberts, a typical insurance agent with 
a typical problem to solve. 


He pictured 





STANLEY F. WITHE 


his hypothetical agent as well trained 
in insurance sales fundamentals, enthu- 
siastic and a hard worker. However, this 
agent consistently loses sales although 
he knows that his approach is right, he 
determines in advance what the pros- 
pect needs and he is convinced that he 
explains the various coverages in detail. 

“Perhaps,” Mr. Withe said, “the 
trouble lies in this latter conviction of 
Jack—perhaps he is too detailed in his 
explanations; so anxious to make his 
prospect see the advantages of his con- 
tract that he subconsciously lapses into 
insurance phraseology.” 

Permissible Vacancy Clause 

He described this agent as trying to 
sell a woman a policy of indemnity for 
loss through burglary, theft or larceny 
from within the premises, extended to 
indemnity for loss from a safe deposit 
in any bank or trust company, and he 
says that the contract contains a “per- 
missible vacancy” clause of six months. 

The prospect explained that what she 
wanted to know was whether or not 
she would be insured during the three 
months she would be in Florida. He 
thought he had told her that when he 
said there was a “permissible vacancy” 
clause in the contract, but it meant 
nothing to her. 

Valuables Are Protected 

“Thus we see,” he said, “that while 
Mrs. Brown may not be interested in a 
‘permissible vacancy’ clause, she is in- 
terested in knowing that she would be 
paid if her jewelry, silverware or other 
valuables should be stolen while she is 
away from home. 

“The term ‘medical reimbursement’ 
may mean little to Office-worker Smith 
or Merchant Jones, but both men will 
listen when you talk about paying their 
doctor and hospital bills if they should 
be injured in an accident. The same 
prospect who is not interested in the 
class A amplification features of a radio 
also is not interested in release of at- 
tachment bond service. He would, how- 
ever, be glad to know that his auto- 
mobile policy offers a means of getting 
out of the sheriff’s clutches so that he 
could be on his way, in case he should 
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Millard’s Committee Work Covers 
Wide Field in Accident Prevention 


“Response to the offer of the Na- 
tional Conservation Bureau to help 
agents in bicycle safety programs cannot 
be called terrific, but there was enough 
of a demand for material to warrant 
the continuation of such safety efforts 
on the part of our committee,” Archie B. 
Millard, Grand Rapids, Mich., chairman 
of the accident prevention committee, 
said in his report at the mid-year meet- 
ing of the National Association of In- 
surance Agents at Oakland this week. 

He cited the bicycle safety campaign 
simply as illustration of the necessity 
of comparatively small programs as well 
as the major one of highway safety in 
connection with his committee work. 

Sometimes accident prevention seems 
a thankless job, Mr. Millard added, and 
it is toward a correction of this condition 
and a better understanding by the pub- 
lic of a local agent’s position in preven- 
tion matters, that his committee is con- 
tinuing to work. 

Safety Poster Campaign 

The principal activity of the commit- 
tee during the past six months was in 
connection with the Conservation Bu- 
reau’s safety poster, which Mr. Millard 
described as follows: 

“Early this Winter the National Con- 
servation Bureau, as it has done for 
several years, announced its new 1941 
accident prevention safety billboard pos- 
ter. Your committee immediately pub- 
licized the posters of local boards 
throughout the country, and orders are 
still being received by the Bureau. The 
ultimate has not been reached in this 





become involved in an automobile acci- 
dent, 
Lose Sales Daily 

“And so it goes. Hundreds of ‘Jack 
Roberts’ are losing sales daily because 
they make the mistake of presenting in- 
surance protection to the public in the 
paraphrases of the insurance business 
rather than in the terms used by the 
butcher, the baker, the factory man or 
office worker, to signify that same pro- 
tection. 

“Talking the prospect’s language may 
not in itself clinch the sale. Ordinarily 
there are a number of reasons why the 
prospect hesitates to buy, but if you 
meet his objections—overcome his hesi- 
tation—in words that he will clearly un- 
derstand, you will find your work much 
easier. It is a good idea to go over 
your sales talks from time to time and 
analyze your explanations of the vari- 
ous policy coverages. Substitute plain, 
forceful language for the words, phrases 
and sentences which may be technically 
correct but which serve only to con- 
fuse and irritate your prospect. Don't 
talk policy phraseology. Talk client pro- 
tection—and ‘say it in English!” 


activity, however, and we recommend 
that every local board lay immediate 
plans to get on the billboard band- 
wagon next year. 

Year-Round Program 

“As is noted, the National Conserya- 
tion Bureau, maintained by a majority 
of the capital stock casualty insurance 
companies for the preservation of life 
and property through accident preven- 
tion, is continuing its splendid coopera- 
tion with the National Association, An 
over-all, year-round program of coordi- 
nated activity has been arranged for 
the benefit of our members, more about 
which state associations and local boards 
will hear in the coming months. 

“The New York headquarters of the 
National Association is continuing to 
take care of individual requests for ac- 
cident prevention information and ma- 
terial, and it is comforting to our cause 
to know that much interest is still be- 
ing shown in the excellent booklets, 
‘Safety Is Good Business’ and ‘Treat- 
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ing Dangerous Locations’. 


WINDSOR AGENTS ELECT 

Paul Roberts has been elected presi- 
dent of the Windsor Fire & Casualty 
Insurance Agents Association, with Mar- 
tin Clavell vice-president and Clayton 
Blonde secretary-treasurer. Directors 
include F. R. Larkin, C. A. McAllister, 
Horace Atkinson, A. E. Thompson and 
W. G Wells 


THEO. SAFFORD TO TALK 
“Compulsory Automobile Insurance” 
will'be the subject of Theodore Safford, 
a member of the Cincinnati Fire Under- 
writers’ Association, before the Cincin- 
nati Credit Club on Tuesday, April 29. 


Henry R. Adelmann 


(Continued from Page 36) 











the credit for keeping our name before 
people. But I know I‘m being conserva- 
tive when I say we can trace at least 
$1,000 in new premiums to this one new 
service: automobile financing with bet- 
ter insurance protection and lower in- 
terest rates. 

Like any other new line you decide to 
add to your sales-kit, it’s bound to take 
time before you begin to show a profit. 
You must take the long range view. But 
I can picture the smile that will come 
when—six months after getting the first 
letter about this plan—that tough pros- 
pect you’ve been trying to crack calls up 
and says: “Say, I’ve been looking at 


these 1942 model cars, and I happened 
to remember some letter of yours about 
saving me money on financing. Can you 
stop in here at my office some time to- 
morrow ?” 
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Draftees’ Cars at Camp Creating 


New Problems for Casualty Companies 


Underwriting Opinions Differ as to Whether These “Military 
Risks” Are Desirable or Not; Interesting Features 
From Inspection Angle 


By Ralph Bergesen 


President, Service Review, Inc., New York 


On the surface it may not be apparent 
that the effects of the national defense 
program reach directly into the automo- 
bile insurance field, but such is the case, 
and this situation has already been rec- 
ognized by many casualty companies. A 
large proportion of the young men being 
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inducted into the army drive their own 
cars to the post where the cars will be 
used for the year’s duration or longer. 
Others who do not have cars at the out- 
set may buy second-hand cars to be used 
during their leisure hours at the camp. 
This is of interest to the insurance com- 
panies because of the fact that it is an 
almost rigid requirement of army camps 
throughout the nation that cars oper- 
ated at the post must be insured and 
evidence thereof given to the Provost 
Marshal. 

_ There seems to be considerable dif- 
ference of opinion among automobile 
underwriters as to whether or not these 
“military risks” constitute desirable or 
undesirable business. 

Favorable Aspects 

In some respects the “military risk” 
has its favorable aspects inasmuch as 
ordinary hazards, such as age, occupa- 
tion, general health and physical im- 
Pairments are automatically eliminated. 
However, should the present age limit 
be reduced to include young men be- 
tween the ages of 18 and 21—this would 
embrace the “student” class which is 
recognized as requiring cautious under- 
writing. The question of mileage expos- 
ure is also diminished due to the limited 
period of leisure time in which the se- 
lective service men can use their vehi- 
cles. Habits, likewise, are more or less 
under control due to general army reg- 
ulations, 

However, from an inspection angle a 
number of interesting features have come 
to light, many of which may have a de- 
cided influence on the underwriting and 
acceptance of this class of business. 

Inspection Considerations 

Although the habits of draftees are 
curtailed while at camp, there is no 
guarantee they will continue along these 
Ines when regulations are relaxed, such 


as during furlough periods. In some 
instances these young men drive home 
during furlough, and when returning to 
camp find it necessary to make up time 
on the road in order to reach camp on 
schedule. This results in driving at an 
excessive rate of speed, creating the 
ensuing hazards. In some instances the 
insured may have as many as three or 
four camp mates in the machine with 
him, and in the event of an accident the 
consequences could be very serious. Not 
only the question of excessive speeding 
comes into the picture, but also the one 


The Author 


Ralph Bergesen, who has been presi- 
dent of Service Review, Inc., since its 
inception thirteen years ago, is one of 
the best known of the younger inspec- 
tion agency executives. His initial train- 
ing in this field was obtained with the 
Retail Credit Co. from which he resigned 
in 1928 to launch Service Review. He is 
a graduate of Syracuse University. Mr. 
Bergesen, who is well known in New 
York insurance circles and other large 
centers where his firm maintains branch 
offices, is intimately in touch with auto- 
mobile underwriting problems. Hence 
he brings in this article a timely discus- 
sion of underwriting and inspection view- 
points on an important angle of defense 
program activity. 
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of over indulgence in alcoholics during 
furlough periods, and the necessity of 
driving while in this condition. 

Still another situation which has come 
to light in the course of inspecting this 
type business is that of the insured rent- 
ing or lending his car to others. Due 
to the close association of the men at 
camp the insured may permit another 
to use and operate his car, either as an 






accommodation or for financial remu- 
neration. 
Livery Service and Garaging 

It has also been developed that vari- 
ous car owners run a regular livery 
service to and from camp, for the bene- 
fit of their friends in camp who do not 
have cars of their own. This livery serv- 
ice is a means of augmenting the limited 
income which draftees receive, and helps 
to cover the expense of operating their 
cars while at camp. In addition to these 
factors the question of garaging facili- 
ties arises. Inasmuch as there are only 
a limited number of garages available in 
the vicinity of camps, the majority of 
draftees find it necessary to leave their 
cars out in the open, regardless of cli- 
matic or other general conditions. 

The Company Attitude 

Some insurance companies have taken 
a definite stand on underwriting the 
“military risk” and will write only com- 
missioned officers, and non-commissioned 
officers above the rank of corporal. Of- 
ficers, as a group, are well able financial- 
ly to own and operate cars. They do 
not have to resort to livery work to help 
defray expenses, as does the average 
draftee. Officers are also more settled 
in their habits and mode of living, many 
of them having their families with them 


Page 48) 


(Continued on 





Liability Policy. 





Tailored the way he wants 


Your selling job for 1941 will be far easier 
with Standard’s new streamlined Schedule 


In a single “tailored” contract, your pros- 
pect now can get more protection than he 
got with three or four policies in the past. 


The prospect simply selects the coverage he 
desires from the schedule of hazards in the 
application form. He is issued one, and only 
one, policy tailored to fit his wants. Gone is 





sales resistance to the bother of many policies 





and special endorsements. 


Also Standard’s new snap-out forms contain 


STANDARD ACCIDENT INSURANCE COMPANY 


Standard Service Satisfies...Since 1884 


Back of this modernizing of time-proved 
protection is Standard’s long record of under- 
writing leadership. 


A Standard field man can tell you more. | 


in prepared sets— make typing of policies 


policy, application blanks and carbon paper 
easier, and simplify your office work. 
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Legislative Concern Mainly Over 
Bonds for Defense Construction 


Congressional legislation affecting 
surety bonds in connection with the 
national defense construction program 
was the chief concern of the legislative 
committee of the National Association 
of Insurance Agents for the past several 
months, according to the report of 
Chairman R. D. Watts, Beckley, West 
Virginia, presented at the mid-year 
meeting of the association at Oakland, 
Cal., April 21-24. 

“Since the last legislative report was 
submitted at Buffalo,” he said, “your 
committee centered its principal activity 
on the five billion dollar supplemental 
appropriation bill for national defense, 
H. R. 10263, which became Public Law 
No. 781 of the 76th Congress on Sep- 
tember 9, 1940. Senator Miller of Ar- 
kansas introduced an amendment to the 
bill to restore bond and insurance re- 
quirements under Navy public works 
contracts, which was adopted by the 
Senate, but later in conference it was 
defeated, leaving the Navy Department 
without bond and insurance. require- 
ments for cost-plus-a-fixed-fee con- 
tracts. 


Waives Performance Bonds 

On the other hand, Senator McKellar of 
Tennessee was successful in having the 
Senate adopt his amendment waiving 
performance and payment bonds by the 
Secretary of War, and this amendment 
was approved by the conferees, thereby 
placing the War Department on a parity 
with the Navy. 

“Tt was hoped that the senators and 
congressmen might see the need for 
bonds and insurance in connection with 
these tremendous undertakings, but upon 
testimony of certain War and Navy 
Department officials, who pointed out 
the favorable experience during World 
War I, the bill was passed before a 
thorough study could be made of the 
present situation.” 

Mr. Watts then described pending 
Federal legislation considered most im- 
portant from the insurance viewpoint, 
one of which is a bill now before the 
Senate and House Committees on Post 
Offices and Post Roads, to provide 
automobile liability indemnity for postal 
employes. He said he does not antici- 
pate any immediate action on these bills 
unless pressure is brought to bear on 
the legislators. 


Far-reaching Effect 
A bill which would have a far-reach- 


ing effect on the bonding business is 
one which would direct the Secretary 
of the Treasury to secure a_ blanket 


bond to cover all officials and employes 
in the Federal service. The Senate 
Committee on Education and Labor has 
the bill before it, but no hearings have 
been scheduled. The bill was _ intro- 
duced by Senator McCarran of Nevada. 

According to Mr. Watts’ report, there 
also appeared little activity in connec- 
tion with the bill of Senator Arthur 
Capper of Kansas, to provide for the 
addition of another title to the Social 
Securitly Act to include a state plan of 
health insurance. It is before the Sen- 
ate Committee on Education and Labor, 
along with many other measures sug- 
gesting amendments to the Social Se- 
curity Act, in an effort to broaden gen- 
eral welfare benefits. 

Hobbs Bills to Bar Mails 

In regard to the measures introduced 
by Senator Hobbs of Alabama, one to 
make it unlawful to use the mails for 
negotiations of insurance without a state 
license and the other to require permits 
from the S.E.C before using the mails, 


Mr. Watts said both bills have been re- 
ferred to the post office and post roads 
committee. 

“As the bills would materially aid our 
membership who now face competition 
from companies which use the mails to 
solicit insurance without subjecting 
themselves to the laws of the jurisdic- 
tion,” he said, “it is hoped that they 
will attract more favorable consideration 
than previous legislation. It has been 
thought that the recent study of the 
TNEC of the life insurance business may 
center attention on these bills.” 

Mr. Watts also referred to the’ Shep- 
pard bill to waive the provisions of the 
Miller act requiring performance and 
payment bonds in connection with de- 
fense contracts, which already has been 
passed in the U. S. Senate. This amend- 
ment, now before the House, has no ex- 
piration date at present. Under one 
amendment it would have expired in 
1943 but this limitation was not accept- 
able. 





Duffus Outlines Twenty-six Points _ 
Of Standard Auto Liability Policy 


“The wise agent builds his house on 
the solid rock of capital stock fire and 
casualty insurance,” said Roy A. Duffus 
in his talk on “What Makes the Buyer 
3uy,” delivered as part of the Business 
Development Office’s “Pattern for Pro- 
duction Forum” at the Oakland meeting 
of the National Association of Insurance 
Agents, April 21. 

Mr. Duffus, secretary of James John- 
son agency, Rochester, N. Y., is known 
throughout the country for his rapid-fire, 
logical and picturesque salesmanship 
demonstrations. 

An interesting feature of Mr. Duffus’ 
talk came when he listed 100 points for 
closing the sale which he has accumu- 
lated, presenting them in printed form. 
He cautioned that many clients are in- 
terested in the unusual points of cov- 
erage rather than the principal coverage. 

To encourage experimentation on this 
point, Mr. Duffus submitted a list of 
twenty-six points on the standard auto- 
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TO FIT ANY PURSE 


Hardly a man is now alive that isn’t a good logical prospect for 
an Employers’ Group Accident Policy. For The Employers’ offer 
policies to fit any purse — policies for rich men and poor men 
— policies ranging from five dollars per year up. And these policies 
offer all types of coverage — automobile accidents, all accidents, 
weekly indemnities, medical payments, accident hospitalization, 
— for individuals or families, as well as many coverages for 


Start selling Employers’ Group Accident Policies now — as busi- 
ness openers or as business builders. 
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Send for our 9 
Gives many timely tips for the increased production of practically 
all kinds of insurance except life, including surety and fidelity 
bonds, Address your request to The Publicity Department. 


The EMPLOYERS’ GROUP 


ee 
110 Milk Street, Boston, Mass. 

THE EMPLOYERS’ LIABILITY ASSURANCE CorP., 
THE EMPLOYERS’ FIRE INSURANCE CO. 
AMERICAN EMPLOYERS’ INSURANCE CO. 
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mobile liability policy, which was the 
highlight of his talk, saying that the 
standard policy, without endorsements 
covers the following: a 
26 Points in Standard Auto Lia. Policy 
1—Damages for care and loss of ser- 
vices because of bodily injury. 
2—Loss of use of damage property, 
3—Defense costs in court action, jn- 
cluding attorneys’ fees. 
4—Investigation of claims or suits, 
5—Premiums on attachment bonds. 
6—Premiums on appeal bonds. (Must 
be obtained by assured.) 
_ 7—All costs taxed against the assured 
In a suit. 
8—All 
the claim. 
9—Interest accruing on 
until paid (to policy limit). 
10—Immediate medical and surgical re- 
lief to others. 
11—Protection to others driving or 
legally responsible. 
12—Drive other cars coverage for hus- 
band and wife. 
13—Protection to employer while as- 
sured is driving a borrowed car. 
14—Protection while private employe 
is driving on assured’s business, : 
15—Ten days’ automatic coverage on 
additional or replacement cars. 
16—Coverage while on vessel between 
ports in U. S., Canada and Newfound- 
land, 
17—Permission to operate car by any 
person above the age required by law 
for license in state of registration or 
where car is being operated. 
18—Coverage while demonstrating or 
testing. 
19—Coverage on passengers in com- 
mercial car. 
_ 20—Coverage without cost while tow- 
ing utility trailers for private purposes. 
21—Reimbursement for expenses while 
attending trials or hearings. 
22—Coverage even though assured is 
bankrupt or insolvent. 
23—Coverage for 
death of assured. 
24—Payment of bodily injury claim up 
to policy limits. 
25—Payment of property damage claim 
($5,000 is not always sufficient). 
26—Cost is often less than 5% of cost 
of maintenance of automobile. 


expenses incurred in settling 


a judgment 


thirty days after 
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at the post. They are permitted to live 
with their families in rented dwellings 
outside the post, and to have private 
garaging facilities for their cars. On the 
other hand, officers are transferred more 
often from camp to camp. It then be- 
comes a question of the proper premium 
rate to be charged. 


Double Work for Reporting Cos. 
The inspection of a “military risk” 
means double work for the reporting 
companies, First, the report must be 
handled at the camp which, in nine out 
of ten cases, is the only address fur- 
nished. Through the proper authority at 
the camp the former permanent address 
must be ascertained, and the report again 
handled at that location in order to give 
the insurance carrier information over 4 
period of years. In this way inspection 
companies endeavor to cover reputation 
for unsafe driving, frequency of accl- 
dents, excessive use of intoxicants, 
“spree” drinking, and possible intox!- 
cated driving in the past history of the 
applicant, as well as the present under- 
writing hazards resulting from the Na- 
tional Defense Program. The develop- 
ment of this type of information is one 
of the important services an inspection 
company can render to its subscribers. 
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Meeting Dedicated _to Brooklyn Fire 
Agents; G. F. Sullivan to Be Toast- 
master at Annual Dinner May 6 
The regular monthly luncheon meet- 
ing of the Brooklyn Insurance Brokers 
Association was held Wednesday at the 
Hotel Bossert, Brooklyn, and presided 
over by Alex Goldberger. This meeting 
was dedicated to the Brooklyn Fire 
Agents’ —. William F, hei 
resident of that association, spoke on 
nage le of “Equality.” He did not 
mince matters in demanding that Brook- 
lyn agents be placed on an equality with 
Manhattan agents in the New York Fire 

Insurance Exchange. 

It was announced at this meeting that 
George F. Sullivan, president of the 
General Brokers’ Association of New 
York, has accepted an invitation to act 
as toastmaster at the annual dinner to 
be held at the Hotel Bossert, May 6. 
Among speakers at this affair will be 
Col. Arthur V. McDermott, director of 
Selective Service for New York City, and 
Superintendent of Insurance Louis H. 
Pink. Alex Goldberger, president of the 
association, will deliver a message to in- 
surance brokers which promises to be 
timely and interesting. 

Serving on the dinner committee are 
R. C. O'Connor, chairman; H. Lester 
Heistad, J. L. Schneider and Jerome 


Lord Helibes 


(Continued from Page 16) 
lant courage matches the ‘ustice of their 
cause. 

“As we present you with this scroll 
we present you with a tangible symbol 
of the loyal friendship of the American 
people. Through the constant example 
of your invincible heroism the hearts of 
free men everywhere are given wiser 
hope, sterner mettle, more devoted de- 
termination to rid themselves for all 
time of the dark forces which would ob- 
literate their liberty of speech, thought 
and action. We English speaking peo- 
ples have in our hearts the seeds of 
victory and peace, and nothing can stop 
their growing, because they are inde- 
structible. They cannot be bombed 
away. They cannot be consumed in any 
flame.” 

The text of the scroll follows: 

“The National Board of Fire Under- 
writers of the United States, composed 
of two hundred leading capital stock 
fire insurance companies, is privileged 
through the courtesy of His Excellency 
the Right Honourable the Viscount Hal- 
tax, PC. KG. GCS... GELE. His 
Britannic Majesty’s Ambassador to the 
United States, to present to the London 
Fire Service this scroll in recognition 
of the heroism of the fire fighters of 
Great Britain. Against almost  over- 
whelming odds, and with no thought for 
their own safety, theirs is the onerous 
task of extinguishing the fires and con- 
flagrations started by enemy bombs. 

The National Board of Fire Under- 
Writers throughout its many years of 
activities has consistently attempted to 
instill in the American people a recog- 
nition of the need for fire prevention and 
fre control. Today in celebrating its 
seventy-fifth anniversary it is stressing 
the vital importance of national defense 
through fire defense through a nation- 
wide fire prevention program. 

It is a constant inspiration to the 
American people to see how the British 
people are fighting with determined cour- 
age an enemy whose ruthlessness is 
without parallel, an enemy bent on the 
destruction of that civilization which 
typifies freedom of thought, word and 
action, and who would lay waste all the 
Mitish people hold dear. The American 
People recognize that true courage is the 
virtue which champions the cause of 
pape that wherever there is true 
ia a ‘ lere is also to be found loyalty 
ro Dose. The American people also 
Pai tribute to those who take so chiv- 
alrously the heavy blows of life, who 


. 1 
are Not only brave but unbroken in 
Spirit, 


Old-Timers Association 
Of N. Y. Exchange Meets 


The Old-Timers Association of the 
New York Fire Insurance Exchange held 
its ninth annual dinner and party at the 
Hotel St. George in Brooklyn on April 
16. There were about 100 persons pres- 
ent. Charles C. Dominge of the Com- 
mercial Union was elected president, suc- 
ceeding Spencer T. Stack. Mr. Dominge 
also drew the program for the evening. 
Guests at the meeting included President 
George Kern of the New York Fire In- 


surance Exchange, Executive Vice-Presi- 
dent E. C. Niver of the New York Board 
of Fire Underwriters and Deputy Man- 
ager A. J. Bucksar of the suburban di- 
vission of the New York Fire Insurance 
Rating Organization. 

Harry B. Ward and Mr. Dominge were 
on the entertainment committee and 
Edw. W. Dart and Henry Siemer on the 
dinner committee. There was an excel- 
lent singing program rendered by the 
59 Maiden Lane Quartet consisting of 
John Carpenter, William Slattery, Joseph 
Barrick and Fred Mazurak, with Bert 
Graeber at the piano. Past-presidents 
of the Old-Timers Association include 


BELTON O. MAULDIN 


3elton O. Mauldin, adjuster connected 
with the Boston office of the Fire Com- 
panies’ Adjustment Bureau, died April 
20 in Boston as the result of an acci- 
dent suffered April 4. A _ native of 
Greenville, S. C., he joined the adjust- 
ment bureau in Boston in 1930. Prior 
to that he had served the Southeastern 
Underwriters Association and the South- 
ern Adjustment Bureau. 





F. L. Green, A. R. Small, P. E. Brown, 
R. I. Watson, W. R. Crane and Messrs. 
Dart and Siemer. 











LIABILITY 
ALWAYS 
COMES 


HOME 


FAMILIES NEED THIS 
NEW, SIMPLE, 
EASY-SELLING POLICY 


To meet the urgent and widespread demand 
for complete liability protection of families 
at home and in home life, American Surety 
and New York Casualty Companies present 
their newly originated Personal & Residence 
Liability policy. With this policy, family 
heads and family members get practically 
all-risk coverage (except auto and aircraft) 
in one complete contract that now brings 
home liability protection to a new maximum. 


LOCK OUT LIABILITY LOSS 


these Companies. 





6. Dogs 7. Boats 





YOU CAN SELL THIS 
Complete, Compact 
Family Liability Protection 
COVERS IN I POLICY: 


1. Residence — Personal — Sports 
2. Residence 3. Servants 4. Sports for Self 
5. Sports for Family Members 

8. Saddle Animals 


(3-in-1) 






















HOME OFFICES: 100 BROADWAY, NEW YORK 






























Reach out and Receive Premiums 


If you wish to increase commission earnings, let 
the Personal & Residence Liability policy be the 
bright star on your premium horizon. The market 
is limited only by the number of families in your 
community. To create immediate family interest, 
freely distribute the dynamic 20-page illustrated 
booklet, “Liability Always Comes Home,” which 
the Companies have designed to pre-sell your pros- 
pects. Copies are available now at branch offices of 





Both Companies write FIDELITY + SURETY + CASUALTY 
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Accident és Health ; ne Views 





H. & A. Convention To 
Hear Holgar Johnson 


ALSO PICK J. G. CROWNHEART 





Life Insurance Institute President to 
Talk on Opening Day of June Meet; 
Latter Is Sickness Insurance Expert 





Two featured speakers were announced 
this week by Convention Chairman G. A. 
L’Estrange, Wisconsin National Life, for 
the annual meeting of the Health & Ac- 
cident Underwriters Conference at the 
Edgewater Beach Hotel, Chicago, in 
June. 

Holgar J. Johnson will appear at the 
opening session of the convention deliv- 
ering an address on “The Importance 
of Public Attitude.” Mr. Johnson is 
the well-known president of the Insti- 
tute of Life Insurance, whose column 
“Hindsight and Foresight” appears each 
Monday morning in several hundred 
newspapers throughout the country. He 
is past president of the National Asso- 
ciation of Life Underwriters and left a 
splendid record of achievement in the 
life insurance sales field to assume the 
presidency of the Institute in 1939. 

Another speaker of particular impor- 
tance to accident and health executives 
will be J. G. Crownheart, secretary, State 
Medical Society of Wisconsin, who will 
discuss “Looking at Sickness Insurance 
Abroad.” Mr. Crownheart went abroad 
in 1938, studying compulsory sickness in- 
surance and medical care in England, 
Scotland and many countries on the 
Continent, 

In view of several recent proposals 
in state legislatures for a compulsory 
health insurance program, Mr. Crown- 
heart’s address will be illuminating. 


VA. DEFENSE PLANTS SAFE 

Investigation of safety precautions in 
Virginia manufacturing plants handling 
defense orders reveal satisfactory con- 
ditions, according to William M. Myers, 
chairman of the Virginia Committee for 
Conservation of Manpower in Defense 
Industries. Accident hazards in plants 
throughout Virginia are said to be rare. 





A. & H. BANQUET PROGRAM 





Baer to Talk on Civil Defense; 

Henrickson on Credit 

and Insurance 

Civil defense and credit will be the 
timely subjects before the Accident & 
Health Club of New York at its pro- 
ducers banquet, May 6, at Hotel New 
Yorker, when Col. Joseph A. Baer, Chief 
of Staff, Second Corps Area, U. S. Army, 
will discuss the former, and Carl Hen- 
rickson, educational director, National 
Association of Credit Men, will talk on 
credit and insurance under war condi- 
tions. 

Julius L. Ullman, W. L. Perrin & Son, 
chairman of the banquet committee, is 
inviting representatives of each of the 
brokers’ associations in the metropolitan 
district to be present. It will be a big 
evening for agents and brokers who 
have made outstanding A. & H. produc- 
tion records. They will be guests of 
various companies attending. 

Among the company executives who 
have already signified they will attend 
are Floyd N. Dull, vice-president, Con- 
tinental Casualty; James R. Garrett, Na- 
tional Casualty, president of the Insur- 
ance Federation of the State of New 
York; John F. O’Loughlin, vice-presi- 
dent, Royal Indemnity; Charles S. Ash- 
ley, resident vice-president, Maryland 
Casualty; Alonzo G. Oakley, vice-presi- 
dent, United States F. & G.; Franklin 
Vanderbilt, manager, Indemnity of 
North America, and W. D. Owens, vice- 
president, United States Casualty. 

James W. Irving, commander, Insur- 
ance Post No. 1081 of the American 
Legion, will be present as will Prest- 
dent Alex Goldberger, Brooklyn Insur- 
ance Brokers Association; President 
Peter E. Schneider, Bronx, Insurance 
Men’s Association, and Nathan Green- 


Col. 


baum, chairman, executive committee, 
General Brokers Association of New 
York. 


Reservations may be made through 
John M. Boyle, 75 Fulton Street, tele- 
phone BArclay 7-2740. 


Continental Policy 
For Business Women 


NEW FORM IS NOW ON MARKET 





Provides Women Protection Comparable 
to Accident and Sickness Cover- 
age for Men 





A special accident and sickness policy 
for business and professional women has 
been placed on the market by the Con- 
tinental Casualty, Chicago. According 
to Frank A. Mueller, Jr., superintendent 
of production, commercial accident and 
health department, this innovation is in 
answer to the question of many of the 
company’s agents: 

“When are we going to be able to give 
business and professional women the 
kind of coverage they want instead of 
excuses?” 

Mr. Mueller says the company has 
been at work for a long time on this 
women’s policy, sensing in the demand 
for a business women’s policy another 
opportunity for “profitable pioneering.” 

Flexibility in Payments 

The policy protects the owner from 
time loss, and hospital and surgical 
benefits may be added by endorsement. 
Flexibility in premium payments is ob- 
tained through use of several elimina- 
tion periods. 

“Continental’s policy, form 799,” the 
company’s outline says, “for the first 
time makes it possible for business and 
professional women to purchase protec- 
tion comparing in quality to the best 
accident and health policies available to 
male risks. Female exclusions have been 
eliminated. Insurancewise, this policy 
has immense significance, for it places 
females on an equal insurance footing 
with males.” 

The policy provides lifetime accident 
benefits for total disability and pays 
monthly benefits up to six months at 
one-half rate for partial disability. For 
accidental death, it pays the principal 
sum as purchased; loss of two members 
or sight of eyes, fifty months’ indemnity 
and loss of one member or sight of one 
eye, twenty-five months’ indemnity. 

Immediate Cash Sum 

For fractures and dislocations, an im- 
mediate cash sum instead of monthly 
benefits is paid if the claimant so elects. 
It pays for treatment of non-disabling 
injuries up to one-fourth of one month’s 


benefits up to a year when confined and 
two months’ benefit at full rates when 
totally disabled but unconfined, 

Under the heading “incontestibility 
clause,” the outline says in part: “Every 
representative who has become familiar 
with Continental’s method of operation 
knows that border-line decisions 9p 
claims sway in favor of the claimant 
An honest claimant gets the benefit of 
the doubt. We have made an effort ip 
connection with our new female policy 
to reduce this traditional practice to an 
actual policy provision. If the intent of 
this clause is understood, we are sure 
that it can be used to marked advantage 
and that it will not be abused.” 

The policy covers women’s diseases 
except pregnancy, miscarriage and child. 
birth. Under the hospital rider, bene. 
fits are paid from the first day of hos. 
pital confinement regardless of time los; 
elimination periods in the policy. 

The company has published an attrac. 
tive folder on the policy, “It’s a Man’s 
World,” pointing to this new policy as 
evidence that times have changed since 
the nineties. 





R. F. ROBERTS NEW PRESIDENT 





Loyal Protective Mgr. in Pittsburgh 
Succeeds E. E. Gangewere in A. & H, 
Club Post; Hear Dr. Malone 

Earle E. Gangewere, American (Cas- 
ualty manager in Pittsburgh, has retired 
from the presidency of the Pittsburgh 
Accident & Health Association due to 
ill health, and Ross F. Roberts, Loyal 
Protective manager, has moved up from 
the vice-presidency to succeed him. Mr, 
Gangewere in announcing this change at 
the April 21 meeting said he was re- 
maining with American Casualty but 
would not be active in the association’s 
affairs. 

Speaker of the occasion was Dr. H. 
N. Malone, Pittsburgh physician, who 
outlined the disabling effects of common 
injuries. He observed that two weeks 
is the average length of time to allow 
for disability for a rib fracture unless 
the broken rib has punctured the chest 
wall or a lung. Fractures of the small 
bones of the hand or fingers do not 
ordinarily cause long disability, he de- 
clared. Nature does a good job in heal- 
ing hand injuries. Dr. Malone also de- 
scribed the difference in healing proc- 
esses in long or marrow containing 
bones and flat bones that do not have 
marrow cavities such as those in the 





N. Y. State Auto Collision Results 


(Continued from Page 43) 


1940 1939 1938 1937 

American Surety 

Premiums Earned ......... 2,017 1,678 1,726 1,727 

Losses Incurred ........... 215 502 487 479 
Standard Surety & Cas. 

Premiums Earned ......... 1,890 1,524 1,692 2,158 

Losses Incurred ........... 1,442 756 113 2,684 
Columbia Casualty ' 

Premiums Earned ......... 1,884 1,602 970 1,461 

Losses Incurred ........... 467 801 534 887 
Phoenix Indemnity 

Premiums Earned ......... 1,556 1,409 1,303 1,284 

Losses Incurred ........... 1,519 427 332 132 
New York Casualty 

Premiums Earned ......... 1,390 1,965 2,049 2477 

Losses Incurred ........... —66 2,410 1,707 369 
U. S. Guarantee 

Premiums Earned ......... 1,357 1,206 595 798 

LOS6CS FRCUITED ois occ sss —65 286 430 469 
General Reinsurance 

Premiums Earned ......... 1,357 265 248 120 

LOSSCS TRCOPTER  6.50ck60s0% ae 5siece seis i Suvi 
European General 

Premiums Earned ......... 1,243 1,327 1,373 767 

Losses incurred ...4....... ‘ bie 7 364 
Commercial Casualty 

Premiums Earned ......... 1,120 980 1,029 1,309 

LOSSES TRCUFTES 6.0 cerns 1,570 347 867 171 
Norwich Union 

Premiums Earned ......... 576 344 433 606 

Losses Incurred ..:........ ‘s 513 —180 —370 
Accident & Cas. of Switzerland 

Premiums Earned ......... 510 


Losses Incurred 


141 102 50 





indemnity. It pays monthly sickness face and skull. 
1940 1939 1938 1937 

Car & General 

Premiums Earned ......... 444 561 446 205 

Losses Incurred ........... 430 783 Zz 288 
Employers Reinsurance 

Premiums Earned ......... 402 366 328 357 

osses Incurred «.scs+ 60% ne tects es bane 
Protective Indemnity 

Premiums Earned ......... 357 506 540 373 

Losses Incurred: «:...c6¢50<. 353 99 938 508 
Home Indemnity 

Premiums Earned ......... 333 642 632 572 

Losses Incurred osss5s6%. —6l 251 219 19 
National Casualty Co. 

Premiums Barned «..«s:«s. 320 910 1,024 897 

Losses Incurred ........... —2 29 1 19 
St. Paul-Mercury Ind. 

Premiums Earned ......... 262 292 201 130 

osses Incurred .....<:0.. 170 131 700 4) 
Peerless Cas, Co. 

Premiums Earned ......... 246 76 38 

IZOSSES: INCUETED. si... éiscs. —245 245 stara 
Yorkshire Indemnity 

Premiums Earned ......... 196 259 254 239 

ISOSSES INCUPED eos cass 800 201 % 
Associated Indemnity 

Premiums Earned ......... 102 15 

LOSCCS URNICUTEED: 55 ois v:o:ciese:s 246 
American Reinsurance 

Premiums Earned ......... 93 46 11 —2 

Losses Incurred ........... Snes 
American Policyholders’ 

Premiums Earned ......... 36 

Losses incurred o.ksiicas cep 
Hardware Ind. of Minn. 

Premiums Earned ......... 241 

Losses Incurred............ 100 


Excess Ins. Co. 
Premiums Earned 
Losses Incurred 


—l6 
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